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Cameos and Gems 




















us DER the above title von K. Massinger, 
of Munich, contributes an article to a 
recent issue of Deutsche Goldschmiede 
Zeitung, translation of which follows: 

Already in antiquity cameos belonged to 
the favorite stones for adornment, and very 
lovely pieces dating from these early times 
have come down to us, because, being 
worked in relief, they are of some size and 
attracted more attention and were not easily 
overlooked by the barbarians plundering 
luxury-loving localities. On cameos heads 
are, for the most part, represented. By the 
medium of an especially adapted stone—the 
agate sardonyx—they were able to create a 
style of painting in the cameo; the brown 
vein was used for hair and clothes, the light 
for flesh, and the blue or grey for back 
ground. 

Not only did the women of antiquity wear 
cameos in the form of brooches, earrings, 
etc., but the men also were accustomed to 
fasten their clothes with them, and prac- 
ticed thereby the greater care as they as- 
signed to the folds of their garments a kind 
of aid to their public speeches. Proof of 
this lies in the well known anecdote of the 
Roman rhetor who complained that a pass- 
erby on the Forum, who had brushed up 
against him unintentionally, had thereby dis- 
turbed the draping of the folds of his toga 
to the injury of the effect of his speech. The 
most masterful cameos of Greece were, 
probably, created in the time of Pericles; 
from thence the art spread out to Rome, 
where, at first, they were only undertaken 
by Greek artists. The most praiseworthy 
lapidaries’ names come down to us are: 
Dioscorides, Solon, Teucer and Hejus. 
Concerning the technique they applied, we, 
unfortunately, learn very little; probably, 
however, they already knew the effective- 
ness of the diamond and diamond dust in 
stone polishing and cutting, Pliny and 
Pausanias are the writers from whom we 
draw most of our sparse information. Be- 
yond this, the most difficult to understand 
in foreign languages are the technical ex- 
pressions; we do not know even exactly all 
the terms for the different precious stones 
mentioned by the ancients, and, in the same 
manner, we are still uncertain whether they, 
as we conjecture, understood how to color 
stones artificially. A principal medium for 
this is supposed to have been the absorp- 
tion of honey in the minute pores. Modern 
perfection in the arts has recaptured every- 
thing in the domain of lapidary work. 
Aside from the recent greatly increased 
value of working time, we find the adapted 
stones also ever rarer. As substitute (Sur- 
rogat) in Italy they have come to mussel 


Shells, which the ancients, whose cameos 
were always cut from pietra dura, did not 
know about. In the so much softer and 
easier worked material, now not only the 
professional artists, but largely botchers, 
working in factory style, practice. Thus we 
see with astonishment low priced, rough 
and carelessly cut cameos of mussel shells 
coming from Italy, often in the richest 
mounting, which they by no means deserve. 

The term gem defines a stone cut intaglio 
(vertieft) of noble art, as we find them in 
the great masses which have come down 
to us from antiquity in gems of all kinds 
representing all kinds of precious stones, 
excepting diamonds, of ruby, turquoise, 
emerald, hyacinth, topaz, amethyst, jasper, 
beryl, onyx, chalcedony, and so on, to the 
more common agates and carnelian. This 
last stone is largest represented among the 
gems and is still chiefly utilized to this day 
by lapidaries. The mention of those gems 
which had sunken pictures engraved that 
give reliefs with sealing wax was almost 
universal. They served as seals and seai 
rings, and if they but rarely come down to 
us in their original mounting, this is because 
the gold tempted the cupidity of the plun- 
derer, who, not knowing the value of the 
stones simply threw them away. The prac- 
tical purpose of gems, that were belonging 
to everybody, explains why we discover 
them in such great numbers. The use of 
the signet ring, like that of the beginnings 
of writing, is lost in the dark mists of time. 
Ancient peoples, like the Chaldeans, Etrus- 
cans, Assyrians, and Egyptians already 
made use of them. 

They were bestowed on corpses on the 
funeral pyre, so that the traces of the fire 
are clearly seen on many of the antique 
stones discovered. The graves and pyra- 
mids are rich sites for finding ancient 
Egyptian gems, for there was a custom of 
laying a stone of scarab form under the 
tongues of mummies. The common dung- 
beetle was considered the symbol of resur- 
rection from the grave and was made in 
more or less costly stone, according to the 
condition of the relatives of the dead, sculp- 
tured with more or less art. On the flat 
belly side figures were carved together with 
hieroglyphics or characters. In this form 
such scarabs are even yet often found and 
are looked upon by the superstitious Arabs 
and Turks as amulets against all possible 
evils. Many followers of the Koran hold 
in highest degree to the medieval beliefs in 
the supernatural, in plants, stones and in- 
cantations as having internal mystic pow- 
ers. We remember in the Thousand and 
One Nights where the ring of Solomon 


plays a great role. While the gems that 
are here and there found in ancient Etrus- 
can tombs show us only rather simple and 
inartistic representations, republican Rome 
already owned a number of very skilful 
lapidaries, and these of Greek origin it 
appears, for it was only quite late that 
there were Roman pupils. It may have 
been quite easy for many to have earned 
their living, for the wearing of signet rings 
was so very common, also by those who 
could not write. Thus it is related that 
even the siaves owned them, while these 
may have been satisfied with cheap imita- 
tions of paste. The rich Roman patricians, 
probably, bedecked their fingers with vari- 
ous gems mounted in rings. Well known is 
the story of the battle, in the year 62 B.C., 
in the Appenine passes near Pistoja, which 
made an end of the Cataline conspiracy. He 
himself together with the greater part of his 
army were killed, among them the entire 
male youth of rank, none with a wound in 
the back; the signet rings were collected 
after the massacre by the bushel on the 
spot. 

The multiplicity of subjects on gems was 
unlimited. We find mythological gods down 
to house or farming utensils and every- 
thing conceivable; a few are frequent, oth- 
ers more rare, which, naturally, determines 
the archeological value of the particular 
stone. It would be of the greatest interest 
to us to be able to learn what emblems such 
notables as Pericles, Scipio, Cato, Cicero, 
Julius Caesar, Brutus, Augustus, Titus, and 
others selected as signets. A wide field is 
opened up here for our fancy. We have, 
however, extremely few stable pointers, and 
yet such knowledge would be of no slight 
importance in the psychological judgment 
of such personalities, just as, in these days, 
the motto with which a newly titled per- 
son writes under his arms, or what a popu- 
lar member of Parliament places under his 
picture. Of particular interest for us is the 
known fact that the first followers of Chris- 
tianity, under pressure and _ persecution, 
knew the symbol of the fish among one 
another, like a kind of sign in Freemasonry, 
and of choice placed it in their signet rings. 
There existed, namely, a mystical connec- 
tion between the letters that spelled fish in 
the Greek language and the sign of the 
Savior. Many of the finest antique gems 
preserved afford us highly probable true 
representations of the lost statues from the 
master hands of a Phidias, Praxiteles, Parr- 
hasius or Skopas. The originals of other 
noted carved stones may be entirely lost 
or rest undiscovered in the breast of Mother 
Earth or in the beds of rivers. Many, 
though, of these are known to us through 
the medium of glass pastes. On this account 
the antique pastes are of the deepest inter- 
est to the archeologist, for they were only 
created after the choicest works of aft, 
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which thus gave them a wider distribution. 
The glass pastes imitated so closely the 
form and color that, to this day, strangers 
in Italy are frequently deceived by them 
when the vineyard men and peasants sell 
them as genuine stones; they being indis- 
tinguishable to the eye, and only when one 
is armed with a testing steel. On account 
of their being less hard than stone they 
have not been preserved as well, but often 
show weathering and corrosion as influence 
of their earthy environment in which they 
have reposed centuries long, or of the river 
water that has played around them. Often 
they have become opalescent in consequence 
of this action and show a wonderful play of 


color. 

With the fall of the Roman Empire this 
branch of the arts kept the same pace. 
Lapidary work vegetated during the Mid- 
dle Ages with slim progress, though signet 
rings were still carved, mostly, however, 
with coats-of-arms in honor of the new 
fashionable heraldry. Yet in the much 
noted Cinquecento, the Renaissance period, 
the gem art revived. The relics of antiquity 
were looked on with renewed interest, and 
the importance of the carved stones in the 
knowledge of the life of the ancients made 
them honored. Many of the newly discov- 
ered pieces were used in decorating gold 
showpieces and vessels, as created by the 
hands of such a master as Benvenuto Cel- 
lini causing our admiration and astonish- 
ment to this day. New gems were produced 
in imitation of the antiques which are so 
perfect in technique and drawing that they 
can scarcely be distinguished from their 
originals. 

From the XVIIth century on there is no 
gap to be traced in the lapidary art. It is 
easy to understand what a great aid the 
new discovery of grinding magnifying 
glasses was in carrying on the work, of 
which the ancients had no knowledge. Still 
in the XVIIIth century there were efficient 
lapidaries. Among them stand out the names 
of Hiibener, Hatter, Pichler, Dettelbach. 
These have created works of art that are 
worthy to stand side by side with antiques. 
Patrons and purchasers did not fail them. 
The Empress Maria Theresa was a friend 
of this art and her great opponent, Freder- 
ick the Great, of Prussia, considered it as 
of sufficient importance to call celebrated 
artists in this medium to his capital; num- 
erous private individuals rivalled the above- 
mentioned royalties, and those circumstances 
explain how, in the second half of the 
XVIIIth century, the Dresden citizen, 
Philip Lippert, was able to undertake pub- 
lication of his noted Daktyliothek. It is in 
these three printed descriptive volumes and 
three small wooden cabinets in form of 
folios that several thousand specimens of 
impressions of the most important gems 
then known of are preserved. The impres- 
sions are made partly in sulphur medium, 
partly of a mixture of plaster and talcum, 
which have not kept well, as they soon 
lost their sharpness becoming unlovely. In 
his preface the good old Lippert justifies the 
great price of his work, about 200 Talers, 
but it cannot be missing in any important 
library, as it took him and his children, 

‘with most strenuous exertions, seven weeks 
to finish a single copy. And now one buys 
the work occasionally for a nominal sum 
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from some antiquary; a striking proof of 
the truth of the adage: Habent sua fata 
libelli (books have their fates). 

That the interest in the art of gems at 
this day has become so slender does not 
arise by any means, from a lack of love for 
art. For we see daily that much is done by 
us for art. Our rich citizens ornament not 
only the interiors, but also the outsides of 
their houses with monumental paintings and 
plastic works and develop, in all their fur- 
nishings, a splendor often blended with 
proven artistic taste. On the other hand 
with the little, neat art objects as carved 
stones we cannot decorate exteriors, and it 
requires a long, intimate study of them to 
understand them at all. How can our 
modern, unsettled and travel-thirsting style 
of living spare time for and to collect them? 
The old lockers are now rare, rarer still the 
sharp, powerful eyes that can, by the hour, 
examine these subtle works of art and con- 
centrate on them. Altogether it is a pecu- 
liar faculty this of acquaintance of the 
antique. The born, innate sense which at 
once differentiates between the peculiar, 
modest and simple charm and the more arti- 
ficially produced, unsentimental in modern- 
ity, does not permit acquiring by diligence 
and study. The most out and out antiquar- 
ian who has spent long years in Italy often 
lacks this peculiar, instinctive sensitiveness, 
where, for example, with the simple school- 
master Winckelmann, the homely son of the 
sandy, inartistic Altmark, at once, like the 
gift of a good fairy, it is placed in his 
cradle—C. W C. 








Knives of the Past 





HE general impression is that the knife 

with its blade fixed to its handle (heft), 
was the only cutting utensil of the ancients. 
But we find in the Louvre Museum, Paris, 
an ancient Egyptian folding knife, and it still 
retains its sharp edge. The French term the 
knife for table service, couteau, and the 
clasp or pocket knife, canif. Our word 
knife is derived from the same source as 
the French canif (Anglo-Saxon cnif). And 
from the French couteau we derive our 
word cutlery. But our readers, and the 
silversmiths in particular, are mainly inter- 
ested in the knife of the table service. Con- 
cerning the latter, Paul Rouaix’ short arti- 
cle in his Dictionnaire des Arts Décoratifs 
affords an interesting all-round short his- 
torical review. We herewith give a fairly 
free translation of it: 

“The first knives of humanity were of 
chipped flint, then blades of bronze, then 
blades of iron. The Greeks and the Romans 
made objects of refined luxury of them. 
Their knives did not differ much from our 
own; we have even found, in the excava- 
tions made at Rome a pocket knife (scal- 
prum) of which the blade folded back into 
the groove of the heft which is ornamented 
with the head of a woman. They had little 
knives for the toilette, knives for the finger 
nails. The fruit knives had a blade of 
bone or ivory. The handles were gen- 
erally made of precious substances, and 
Juvenal declares with modesty that at his 
home one saw nothing but knives with 
bone handles. The service at table was di- 
rected by the maitre d’hotel who carved the 
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viands before they were placed before the 
guests. A celebrated professor of carving 
gave a course of lessons, a school in the 
Suburre quarter; the experiments which 
accompanied the lessons of this Tricepherus 
were made upon artificial pieces, on wooden 
chickens of which the morsels were stuck 
together and then carved with blunted 
knives. To be a pupil of Tricepherus was a 
title. 

“In their period, as in the Middle Ages, 
the knife played the double role of knife 
and fork. With its point they picked up 
the pieces to raise them to the mouth. This 
usage continued a long while. Under the 
name of presentoir, the Middle Ages served 
themselves with certain knives of a large 
size with flat, wide blades. The food carved, 








EXAMPLE OF ANCIENT KNIVES 


they took up a piece of it on the flat of the 
blade and “presented” it thus to the guests. 
Examples of these utensils are in the Louvre 
Museum. 

The name of “refectory knives” was 
given to those destined for ‘the convents 
and monasteries. . They have on the blade 
musical notations and words for “grace” 
and “blessing.” Knife blades of the Mid- 
dle Ages and until the XVI century are 
generally decorated with inscriptions and 
devices. On the handles we find initials, 
ciphers, armorial bearings of the proprie- 
tors. Enamel, precious stones, incrustations, 
arabesques, engravings rival one another in 
the decoration. 

“The knives of that period were part of 
the equipment in a case that was carried 
suspended from the girdle by a chain. 

In England the country around Sheffield 
(Hallamshire) has been noted for its cut- 
lery for over five centuries. Clasp-knives 
have been in common use since about 1560, 
when they were introduced from Flanders.— 
C. W. C. 








About 150 jewelers in the cities and 
towns of the Merrimack Valley and the 
North Shore will go to Lowell, Mass., on 
August 17 and from there will go either to 
the Vesper County or to the Martin Luther 
grounds in Tyngsboro for their annual out- 
ing. The president of the, Lowell jewelers’ 
organization has charge of the general ar- 
rangements, while Secretary Frank Ricard 
and other officers and members will assist. 
A meeting was held recently at Lowell at 
which were present representatives of the 
jewelers of Manchester, Concord, Nashua, 
Lawrence, Haverhill, Lynn, Salem, Beverly 
and other communities and they made pre- 
liminary plans for the outing. It is planned 
to invite the mayors and various city officials 
of the several cities to be present at the out- 
ing. Games and sports will be enjoyed dur- 
ing the afternoon, following which there 
will be a dinner. 
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A Word About Ivories 





ROM the standpoint of art-history ivory 
F carving holds an extremely valuable 
it is unique, however, in one re- 


position ; ( 
spect, while practically all other branches 
jeave sad gaps in their course, carved ivory 


work examples show continuity through all 
periods and under every adversity. The 
above fact is easily explainable through the 
following conditions: Works in the precious 
metals were ever heing destroyed to derive 
therefrom their intrinsic value in metal at 
the sacrifice of the impressed art—the melt- 
ing pot obliterated the beauties of the crafts- 
man. Monumental works in stone (includ- 
ing marble) were frequently demolished 
with malice prepense, the ravages of war in- 
cluded the destruction of much of the stone 
sculptors’ labor of love; earthquakes ruined 
and buried much of the outcome of the 
chisel’s work. In painting, the natural de- 
cay of the colors was only a matter of short 
centuries in most cases. More durable, in 
some respects is the outcome of the ceramic 
artist, with his colors fixed beneath glass 
surfaces (glazes), but their friable nature 
was prone to accidental damage and de- 
struction of his productions. 

Ivory is an ideal material on which to 
display the carver’s skill; its resistance to 
the keen edge of a tool is very weak, as 
its solidity is but just sufficient to render 
its durability and tenacity possible. Its 
creamy, wax-like opaqueness and its deli- 
cate grain render it an object of beauty in 
itself. Its surface allows an easy polish 
that shows no cold glitter. And, above all, 
the qualification that greatly adds to the 
durability of carved ivory as compared with 
other plastic substances is the fact that it 
is, for all practical purposes, unbreakable, 
a great desideratum in the selection of a 
medium on which to expend time and skill. 

Through the above qualification it is that 
we are able to obtain a purview of the prog- 
ress of art in the historic periods that is 
almost uninterrupted; an attainment impos- 
sible in the craftsmanship expended on other 
media. Even in pre-historic times ivory 
was carved on, as is proven by several ex- 
amples found in the south of France, etc., 
the undoubted product of the cave-dweller. 
Ancient Egyptian and Assyrian reliefs show 
conquered Ethiopians bringing elephant 
tusks as tribute. Small carvings, idols and 
household utensils of ivory have been dis- 
covered in Egypt and Mesopotamia. The 
Greeks used it for large statues by making 
the flesh parts of it (chryselephantine). 
Consular diptychs are the earliest Greek and 
Roman carved work yet extant with few ex- 
ceptions, such as a beautiful statuette of 
Penthea (probably IIIrd century), 15 inches 
high, in Cluny Museum, Paris; a fine head 
of a woman nearly half natural size in the 
Vienna Museum, etc. In Etruscan tombs 
(Chiusi and Calvi) were examples dating 
perhaps from the IVth century B. C., includ- 
ing the head of a Gorgon with gold inlaid 
eyes, heads of horses, lions, parts of mixrors 
and caskets, etc. All these are in a stvle 
equal to the best period of Greek art. We 
have ivory consular diptychs of the time of 
Constantine and extending to the early 
Christian period. These are relief carvings 
on the outside of the ivory leaves of writing 
tablets, and many of them are of very per- 
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fect design, showing the consul-donor seated 
on his curulean chair, and other representa- 
tions in perfect artistic taste, the names of 
the consuls being inscribed. Curious speci- 
mens are extant showing they have been 
changed from Pagan to Christian purposes 
by eradication of certain parts and adding 
carved parts to suit the occasion for which 
they were used. They have been termed 
palimpoests. 

These early Christian diptychs give the 
names of those baptized, the names of 
bishops and benefactors, martyrs, saints, 
and the names of the dead. Cylindrical 
pyxes (caskets) cut in the section of a 
tusk have beautifully carved reliefs of the 
Savior enthroned, St. Peter and St. Paul, 
etc. The Byzantine ivories, in spite of their 
rigid austerity of style, are often works of 
great artistic merit. Some of the most noted 
of them are, perhaps, of Russian origin. 
One of the largest known (16% inches by 
5%) is in the British Museum and dates 
back to the fourth or perhaps an earlier 
century; the reliefs represent an archangel 
holding an orb in one hand and a long rod 
in the other, accompanied by the inscrip- 
tion: “Accept this gift, and having learned 
the cause,” showing it to be only part of 
the original. The Brescia casket in the 
Quirinal Library, Brescia, dates from the 
Vth or VIth century; busts run round the 
upper part and there are two scenes of 
Tonah and the Whale, the Savior, Magdalen, 
Gouil Shepherd, etc. Also in the Byzantine 
style is a Carlovingian (IXth century) book 
cover i) che Victoria and Albert Museum, 
London, the central panel of which displays 
a Virgin and Child, a figure on each side 
(ascribed to Isaiah and Melchisedek) and 
columned frames; beautiful figures of float- 
ing angels adorn the top panel, a medallion 
bust of Christ in act of benediction in the 
center. The Vatican owns one very similar 
claimed to date three centuries earlier. Two 
ivory thrones that were in the Moscow 
Kremlin (one said to have come from Con- 
stantinople in 1472), the other probably 
comes trom Persia. The first, termed throne 
of Ivan III, has poor carvings of figures, the 
other is covered with gold and encrustations 
of gem-stones, and plaques of ivory of 
Hindoo workmanship representing an ele- 
phant hunt with interlaced work. 

Boileau tells us, in his Livre des Métiers, 
that ivory was worked by the imagiers, 
painters, makers of writing tables, cutlers, 
paternoster makers, comb makers, makers 
of dice. Ivory was much used by the ec- 
clesiastics in the adornment of the church 
with altar-pieces, pastoral staffs, shrines, 
statuettes, caskets and book-covers, etc. Our 
wonder at the perfection of the workman- 
ship found in these diminishes when we 
remember that ivory at that period was an 
expensive medium, therefore only the clever- 
est craftsmen and artists were given such 
work. THE JEWELERS’ Circular has given 
reproduction of many of the best examples 
of the extant pieces in its art pages in past 
years. In England the Reformation, in 
France the Revolution destroyed most pieces 
these fanatics could lay their hands on. 
The cathedrals and abbeys have but a rem- 
nant in their treasuries of what was a pro- 
lific monastic industry. A few names of 
the leading ivory artists of those days have 
come down to us as: Jean Lebraellier 
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(1337-80) ; Amio Amant (about 1394) ; Gio- 
vanni Pisano (early XIVth century), etc. 

In secular art of the XIIIth, XIVth and 
XVth Centuries we have some examples. 
The caskets with carved panels and borders 
of classic subjects, such as stories of Europa, 
Orpheus, Pegasus, figures of centaurs and 
other monsters. In the XIVth century fa- 
vorite subjects also were: King Arthur’s 
Knights of the Round Table, Quest of the 
Sangreal, Queen Guinivere, Tristan and 
Yseult; also Chaucer’s “Romance of the 
Rose,” “Knights Before the Castle of Love,” 
etc. 

In the XVIIth century a favorite method 
of producing the Crucifix was with an ivory 
figure of the Savior while the Cross and 
other parts were of wood, metal, etc. Ex- 
celling in this kind of work were France, 
Germany, and the Netherlands. Many beau- 
tiful examples are extant in the French 
churches. In the Post-Renaissance ivories 
we have the product of the lay artist tak- 
ing the place of the religious recluse, and 
the work shows less ascetic forms tending 
more and more to attract the eye than the 
mind, and running after dramatic effect. We 
have reached decadence in art and the 
Rococo and Baroque are the outcome. Sub- 
jects are gods and goddesses, bacchanals, 
satyrs, generally of inferior talent though 
frequently of fine execution reaching even 
to remarkable art values. Examples are 
also more common, as the range of articles 
is extended to tankards, cups, hunting horns, 
ewers, busts, portrait medallions, etc. 
Royalty and nobility and the wealthy were 
great patrons of such work. Numerous ex- 
amples are in the museums of Vienna, 
Dresden, Nuremberg, Munich, etc. The 
lathe now participates with the chisel. 

Very fine work was done by the Spanish 
Moors, by the ivory carvers of India, Persia 
and Arabia, but space forbids any descrip- 
tion. The Chinese and the Japanese also 
did characteristic work in their own pecu- 
liar styles. Of strictly modern art in ivory 
we can also say nothing in the restricted 
space. Cc. Wee: 








Austin, Tex., people need not worry about 
correct time these days. Installation of a 
new chronometer by the Lansdowne-Barritt 
Jewelry Co. on the sidewalk in front of its 
establishment on Congress Ave. has been 
completed and scores of people comnare 
their timepieces with the new timepiece. 
The chronometer is embedded in a strong 
brass casing, which is fitted with a specially 
manufactured lock to prevent theft. A 
heavy glass plate surmounts the top of the 
case and permits reading of the dial with 
ease. The hands and figures on the dial are 
luminous and can be read at night as easily 
as in daytime. The entire mechanism is 
mounted on a concrete post and fastened to 
it by four large stay-bolts to prevent thieves 
from prying the chronometer loose from its 
moorings. According to George Lans- 
downe, this instrument is the first of its 
kind in the country. It requires winding 
every eight days, which is automatically in- 
dicated by a small eight-day-dial. Every 
day at 11 a. mM. the chronometer is set cor- 
rectly, the time being received by wireless 
from Arlington station. For this purpose, 
the Lansdowne-Barritt Co. have installed its 
own wireless station on top of their estab- 
lishment. 
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The News from England 





The Trend in the Style of Earrings—A Daring Robbery—Jeweled Parasols 
Seen at Ascot Races—Death of Sir Bernard Oppenheimer 

















Lonpon, June 24.—There appears to be 
a revival of the earring craze here. Every 
sort and style of earring, particularly of 
the screw fastening type, is now being worn. 
Fashion’s present trend is for the long, 
hanging ornament, and the black and white 
earring that is having quite a vogue in 
Paris just now has reached the metropolis 
here and promises to become extremely pop- 
ylar. The London jewelers are paying 
much attention to the earring revival. The 
demand for the black and white ornament 
is remarkable, jewelers say. This earring 
is composed of three separate rings, jet, 
pearls and jet, each inside the other. An- 
other earring designed in black and white 
is a daisy, the petals of which are of pearls 
with a jet center and a drop acorn of pearls 
and jet. Another ornament on this order 
new being featured on Bond St. is the circle 
of jet inside which is a drop pearl. Other 
earring designs receiving considerable atten- 
tion are composed of daisies of pearls of 
fair size with amber centers and drop 
pearls, the daisy covering the lobe of the 
ear, and earrings with crystal drops and 
jet leaves forming a bud. Medallion shaped 
ear ornaments with long pearl tassels are 
frequently seen in the West-end. If pos- 
sible the well-dressed woman in London to- 
day seeks to match her hair ornaments 
with her earrings. Hence one sees the 
raven-haired girl wearing a wreath of gold 
leaves with clusters of green berries and 
pearls, and in her ears green leaf enamel 
ornaments with pearl drops. The oak leaf 
design in gold or enamel in the hair and 
the oak leaf with a drop pearl inside for 
the ears make a combination that is favored 
by many women here. 

x ok Ox 


While three men fired revolver shots up 
and down the Boulevard St. Martin, Paris, 
the other day, a fourth smashed the glass 
windows of a jewelry store and swept 
$100,000 worth of gems from the window 
trim trays into a sack. The four then 
sprang into a waiting motor car and dashed 
away at breakneck speed firing shots behind 
them as they went. It was the most daring 
daylight jewel raid yet staged in _Paris 
where many jewelers have been victimized 
since the armistice. The big black car 
drew up deliberately outside the jeweler’s 
premises as pedestrians went past. Two 
carried revolvers, the third a rifle and the 
fourth a sack and a mallet. The whole 
thing was over in 30 seconds. As the re- 
volver shots scattered the sidewalk crowds 
the man with the mallet got in his work 
on the window. The manager of the shop, 
who was inside with two workmen, dashed 
out, revolver in hand, at the sound of crash- 
ing glass. He fired at the automobile as 
it was starting away, smashing a small glass 
window in the rear of the car and the 
windscreen in front. The abandoned car 
was found later on a side street. It had 
been stolen. In it were two empty wallets, 
one bearing a Barcelona trade mark. The 


four men are being sought by the police. 
* Ok Ok 


Private detectives and assayers met the 
Aquitania on arrival this side in connection 
with the $41,000 jewelry loss of Isaac 
Mann, an American passenger on the west- 
ward trip. The jewelry, it is understood, 
was insured with a London firm. So far, 
nothing of a satisfactory nature has resulted 
from the investigations of detectives this 
side of the ocean. 

* * * 

William Garland, a Twickenham jewel 
pawnbroker, told in court the other day 
how armed men jumped his counter and 
got away with $1,650 worth of watches 
and small jewelry. The intruders presented 
revolvers at his head and told him to “put 
up his hands.” Then they walked him into 
the parlor and tied him to a chair. They 
then confiscated a portmanteau and stuffed 
the stolen property into it. They were 
traced to a cafe by the police, a few. days 
later, and arrested. ; 

* * x \. 

Two elderly men, in their shirtsleeves, 
were caught by the police Saturday night in 
the jewelry store of J. F. Newman, King’s 
Cross. They had entered the premises by 
making a hole in the partition from.a_neigh- 
boring shop. The trap-door in the roof 
was open and a number of tiles missing 
from the roof itself. Detectives were in 
the shop when the plaster first began to 
fall as the breaches were made in the wall. 

* * x 


At the recent Ascot races the long oscil- 
lating pendant and heavy gypsy style ear- 
ring was much favored by society leaders. 
Ascot is always a parade ground for the 
latest styles in dress and jewelry. One fea- 
ture of this year’s event is the wide range 
in color and design of bejewelled parasols. 
There were parasols the opening day of the 
races resembling mushrooms, cake tins and 
minarets. All were of brilliantly colored 
silks with gem encrusted handles. 

* * * 


Sir Bernard Oppenheimer, the “diamond 
king,” who died at his home at Stokes 
Poges a short time ago after an illness 
lasting 18 months, was in his 55th year. 
He was one of the leading figures of the 
diamond world and, at the time of his 
death, was chairman and permanent director 
of Pniel’s, Limited, chairman of the New 
Vaal River Diamond and Exploration Co. 
and a director of Blaauwbosch Diamonds, 
Limited. He formed the Bernard Oppen- 
heimer Diamond Works with a capital of 
$6,500,000 with central workshops at 
Brighton within the last two years, finding 
employment in the diamond cutting and 
polishing industry for thousands of disabled 
service men, 

Sir Bernard was the biggest friend the 


disabled service man has had and one,.of., 


his pet hobbies was that of allievating the 
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Robbers Force Entrance to Office of Hart- 
ford Jewelry Co. and Escape with 
Gems and Jewelry 


Hartrorp, Conn., July 5.—Unidentified 
thieves, believed to be professionals, en- 
tered the headquarters of the Hartford 
Jewelry Co.’s office on the third floor at 
943 Main St. early this morning and after 
knocking down a door from a vacant room 
next to the shop of the concern, they 
chiseled off the combination of a safe and 
succeeded in getting away with about $3,- 
500 worth of jewelry, according to the re- 
port made to. the Hartford police by Jacob 
Bronstein, the proprietor. The door of the 
safe was locked and a key to the inner 
aoors was found by the burglars. Several 
diamonds and a number of,unset rings and 
brooches were stolen from the place. Peo- 
ple living in the building told the police dur- 
ing the investigation of the break that they 
heard noises at 1.30 o’clock in the morning 
and two men are known to have visited 
the building at different times during the 
past month, they having been regarded ‘as 
suspicious characters. The janitor of the 
building has given a description of the men 
to the police. ; i 

Mr. Bronstein’s company occupies a large 
. front space in. the building on the third 
floor and he has been in business here for 
the past four months. The burglars over- 
looked six watches hanging on the wall in 
the shop. Cheaper stones and other articles 
in the safe were not taken by the intruders. 
Detective Koenig of the loca] force is in- 
vestigating the theft. r 








Los Angeles Watchmakers Meet to Consider 
Forming Organization and Elect 
Temporary Officers 


Los ANGELES, Cal., July 6—A consider- 
_able number of watchmakers attended a 
meeting. on. June 28 to consider the matter 
of forming an organization to include in 
it all bench workers in the watch and clock 
business. The plan was indorsed with en- 
thusiasm by those present and the follow- 
ing temporary officers were chosen: Pres- 
ident, S. P. Dayton; vice-president, W. G. 
Schoelkopf; secretary, Joseph Culbertson; 
treasurer, L. Levin, Another meeting will 
be held soon when a permanent organiza- 
tion will probably be formed. 

The name “Western Horological Insti- 
tute” has been suggested for the organiza- 
tion. The purpose is to exchange ideas 
and co-operate for the general good of the 
trade. It is hoped that ultimately the or- 
ganization will have a home of its own, 
where meetings may be held and facilities 
may be provided for demonstrating methods 
. of, work, etc. It.is probable that an effort 
‘ will be made té affiliate with the “Horologi- 
cal Institute formed some weeks ago in 
Washington. The movement is indorsed 
and encouraged by the material houses and 
by the large retail jewelers on the Pacific 
Coast. 








The window. at the jewelry store ofA. M, 
Ward, Abilene, Kans., was smashed recent- 


hardship” of ‘the disabled warrior’ both ‘here ./4yyamd several hundred dollars’ worth of 


and in South Africa. 


goods stolen. 
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Ceylon Pearls 18” necklace 

super-coated, creme rose pearls, 

m’t’d 10k, gold spring ring clasp 
| No. 69. In Box No. 160 $80.25 














PEELE LEP EE CLEP ETE RE ite, 
‘ te 


3 sly teats ae 


Sumatra Pearls 
Rosee__i—pearis, 18” length, 
abruptly graduated. Mounted 
with white gold diamond clas 

j No. 537. In Box No. 119.$38,.7 

















Mirabelle Pearls 
Dainty 18” necklace of attrac- 
tive creamy pearls, white gold 
| spring ring clasp No. 70. In 
1 $28.7 
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The Garden of the Luxembourg, Paris 
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—“ unbroken record—a quarter of a 
century of successful merchandising 
and never a false steer, therefore: 


Take this tip! Order your La Tausca 
Pearls NOW, through your wholesaler, 
for delivery between now and. the holli- 
days. 


Because La Tausca Pearls will be scarce. 


K ARPELES, Maker of the World’s Fine Pearls 


Paris PROVIDENCE 


Every La Tausca Necklace 
Sold by a Retailer 


Prices Subject to Standard Catalogue Discounts 


There is no surplus stock, nor possibility 
of over-production. We can sell more 
than we can produce. Don’t blame us if 
you fail to profit by our advice. These 
are facts, based upon our knowledge of 
our business, given to you for what you 
feel they are worth, and you have our 
business word, which we value highly, 
that these statements are true. 


New York 


Retailers Supplied Through 
Wholesalers Only 
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Manufacturers Will Maintain Present Prices 


Replies Received by National Wholesale Jewelers’ Association Indicate That 
There Will Be No Change During 1921 
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PHILADELPHIA, July 9.—At the suggestion 
of President H. W. Burdick the National 
Wholesale Jewelers’ Association recently 
sent out a letter to manufacturers of jewelry 
and kindred lines in regard to the question 
of business for the balance of 1921 and the 
price tendencies. The letter was as fol- 
lows: 

“June 28, 1921. 
“To Our Associate Members: 

“The association has been requested to 
secure information from our Associate mem- 
bers and make it available to all of the 
members of the association at the earliest 
possible date so that when the traveling 
salesmen start out on their trips they may 
be benefitted by a thorough knowledge of 
market conditions and the prospect for the 
Fall and holiday business. 

“The letter of inquiry concerning which 
we would like to have complete information 
as you can furnish, reads as follows: 


“Tn talking with many retail jewelers 
over the country, I find that there is 
pretty well defined belief among them 
that there will be numerous, frequent 
and marked reductions in jewelry and 
kindred lines during the Fall. 

““To the extent that this belief ob- 
tains, there will be a consequent hesi- 
tancy on the part of the buyers this 
Fall to buy early, or in fact buy much in 
volume until the last two or three 
months of the season. 

“Tt occurred to me that inasmuch as 
we have a good sized associate member- 
ship, it might help the situation if these 
associate members of manufacturers 
would give us as definite an idea on 
their policy as possible. 

“‘Tf the wholesale jewelry industry 
could get a definite outline of prices 
and policies of the factories that will 
obtain from now until Jan. 1, this infor- 
mation could be disseminated among 
our members and the members could 
give the information to the traveling 
‘men, who would carry it to the retail 
jeweler. 

“*Thus breaking down a lot of the re- 
sistance and hesitancy on the part of the 
buyer in purchasing at least for his 
need if not in the same volume he has 
been used to buying heretofore.’ 


“It will be the purpose of the association 
to reproduce this information together with 
the name of the manufacturer supplying 
it and we will be glad to furnish you with 
a copy of the composite report which will 
be issued promptly after a number of replies 
are received. 

“Awaiting your response, we remain, 

“Respectfully yours, 
“Tuomas A. FERNLEY, 


“Secretary.” 


Replies from manufacturers were received 
as follows: 
Irons & Russell Company 
Providence, R. I. 
We are in receipt of your circular letter 


of the 28th requesting information for the 
“retail jewelers regarding prices. 

It is our opinion that there will be very 
little change from the present prices. We 
do not believe that it is possible there. will 
be any material change or reduction in the 
regular staple lines of jewelry. The reason 
for this is that wages have not been re- 
duced to any extent and we do not believe 
they will be. Jewelers realize that the 
wages paid previous to the war were less 
than they should have been and the con- 
sequence is that very few young men were 
coming into the jewelry business and in 
order to have the young men interested in 
the manufacturing jewelry business the 
manufacturers will be obliged to pay good 
wages. 

For the above reasons we believe the re- 
tail jewelers will not gain anything by wait- 
ing to make their purchases later. 

x * x 
Whiting & Davis Co. 
Plainville, Mass. 

We beg to state we do not see how a 
jeweler can consistently reduce prices this 
year. It is a foregone conclusion that nearly 
all manufacturers. have been doing much 
less business this.year than within the past 
two years, consequently the overhead must 
increase very rapidly. The jewelry workers 
have not received the advances in wages 
that other trades have received and from 
our point of view we see little prospect of 
wages being materially less. We went on 
record last December to the fact that we 
proposed to maintain our prices during the 
year of 1921. We have adhered strictly to 
this statement and have been successful by 
so doing. Whereas business is not as great 
in volume as in 1920, we are about equal 
with 1919, which was our previous big 
year, and within the past ten days orders 
have been coming very freely for this sea- 
son of the year. We hope that the retail 
jewelers will be made to understand that 
prices will not be reduced and buy at their 
usual dates, 

* OK Ox 
R. F. Simmons Co. 
Attleboro, Mass. 
You are advised that we do not contem- 
plate any reduction therein during 1921. 
* * x 
E. L. Spencer Co. 
Providence, R. I. 

We would state that our prices are pretty 
well stabilized as there was no great in- 
crease during the war period except on 
cameo goods where the cutters took advan- 
tage of the situation and raised the prices 
very materially. 

Most of the wholesalers are familiar with 
the, synthetic situation but this situation has 
been adjusted to the best of our ability. 
This item has to be governed by the market. 

On cameo goods a re-adjustment of prices 
has been necessary on account of the lower 
cost of this material at the present moment. 
If, however, there should be a considerable 
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increase in demand, the cutters would prob- 
ably take advantage and again raise the 
prices. We would be therefore forced to 
follow suit as it is our policy to give our 
customers the benefit of all reductions and 
still keep our line up to its high grade of 
design, quality and workmanship. 

We cannot therefore foresee at the pre- 
sent time where. there-is going to be any 
substantial reduction in our present day: 
prices, 

x * x 
Edwards-Ludwig-Fuller Jewelry Co. 
Kansas City, Mo. 

In talking with many retail jewelers over 
the country, I find that there is pretty well 
defined belief among them that there will 
be numerous, frequent and marked reduc- 
tions in jewelry and kindred lines during 
the Fall. 

To the extent that this belief obtains, 
there will be consequent hesitancy on the 
part of the buyers this Fall to buy early, or 
in fact buy much in volume until the last 
two or three months of the season. 

It occurred to me that inasmuch as we 
have a good sized associate membership, it 
might help the situation if these associate 
members or manufacturers would give us 
as definite an idea on their policy as. pos- 
sible, 

If the wholesale jewelry industry could 
get a definite outline of prices and policies 
of the factories that will obtain from; now 
until Jan. 1, this information could be dis- 
seminated among our members and _ the 
members could give the information to the 
traveling men who would carry it to the 
retail jeweler. 

Thus breaking down a lot of the resis- 
tance and hesitancy on the part of the buyer 
in purchasing at least for his needs if not in 
the same volume as he has been used to 
buying heretofore. 

* * xX 


J. J. White Mfg. Co. 
Providence, R. I. 

We would say that we reduced our prices, 
effective March 1, and feel positive that 
these prices will not be changed previous 
to Jan. 1, 1922, 

Our prices were reduced on the various 
items from 6 per cent to 33 per cent. with 
an average reduction of about 20 per cent. 

We received a letter from Noble R. Fuller 
of Kansas City, asking for similar informa- 
tion and our reply to him is practically as 
above. 

* * * 
E. D. Gilmore & Co. 
Attleboro, Mass. 

Our prices, discounts and terms will re- 
main the same until Jan. 1, 1922. The pres- 
sure of some quarters has been strong for 
increased discount on our line but we be- 
lieve it has been made without much real 
information as regards the conditions of the 
jewelry industry. 

There is no prospect that costs of ma- 
terial, traveling expenses, rents and general 
overhead charges will be materially re- 
duced in the near future and so far as 
labor charges go, those charges did not ap- 
proach the increases in other lines of indus- 
tries in any particular. 

We did not make any change in our 
settlement dates and continued to give season 
settlements during all of the boom time 
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The 
Guarantee 
of Quality 


@ The Wheeler quality standard is well reflected in 
this 17 ligne thin model pocket watch designed for 
discriminating men. The movement is of our own 
importation—The Rode—a quality watch. The cases 
are Wheeler exclusive designs, in plain styles as well 
as handsomely engraved and odd shapes. All Rode 
watches are backed by the Wheeler guarantee which 
means the highest standards of quality and manu- 
facture. 


@ This Rode model combines thinness with depend- 
able accuracy. The silver dial adds a touch of beauty 
and the luminous figures and hands suggest the 
practical utility now demanded without detracting 
from the artistic appearance of the complete watch. 


- HAYDEN -‘W-WHEELER  &~ CO-2nc- 
1 Maiden Lane - Factory 72 Spring Street: NewYork. 
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and, of course, there will be no change in 
J 

se terms. ; 
we did adopt a 2 per cent. discount for 
30 days and intend to enforce that rule as 
it ig only fair to those who do pay their 
pills in 30 days. 

So that as far as we are concerned, our 
present prices will continue until Jan. 1, 
1922. , : 

We have gone into details, perhaps more 
than is necessary, and you are at liberty 
to condense this statement or use it in full, 

ay think best. 
— x * x 
E. I. Franklin & Co. 
North Attleboro, Mass. 

We are pleased to advise you that we 
expect to maintain our present prices for 
the rest of this year, as we see nothing at 
this time that would indicate in any way 
a possibility for us to reduce our prices, 

* * x 


Bugbee ‘& Niles Co. 
North Attleboro, Mass. 

We have no notion whatever in reducing 
our prices. In fact, we think that jewelry 
generally is under the market in value. 
Those who have rushed into the market 
with reduced prices have reaped no appre- 
ciable results and manufacturers of high 
grade jewelry must charge for the crafts- 
manship entering therein. Therefore, should 
there be a war on prices the craftsmanship 
that now enters into jewelry would leave, 
and that which constitutes its greatest at- 
traction to the buying public would be no 
more. In our opinion the supply and de- 
mand does not influence the jewelry busi- 
ness so much as does prosperity and hard 
times, and those who have been making 
considerable effort to obtain jewelry at low 
prices have been working to no avail. 

All of the above is to merely carry our 
point, and we want to repeat that therc is 
no possibility of our concern reducing 
prices. a 

Wm. C. Greene Co. 
Providence, R. I. 

We have been making gradual reduc- 
tions in our line for the past eighteen 
months, 

Just as soon as we found an opportunity 
to reduce a price, we have done so. 

Within the last few weeks we have made 
some further reductions, and we believe, 
when our line goes out in August, we will 
have reached “rock-bottom” as far as we 
are concerned. 

There will positively be no further re- 
ductions this year and we see no reason for 
expecting any further reductions in the 
future. ** * 


Shiman-Miller Mfg. Co. 
Newark, N. J. 

We wish to say that when pricing our 
line this Fall, we marked, not in accordance 
with the then-existing costs, but what we 
thought the costs throughout the Fall would 
be. We are now far enough advanced in 
the season to feel, with comparative cer- 
tainty, that these prices will prevail during 


this entire year. 
x * * 


J. J. White Mfg. Co. 
Providence, R. I. 
We cannot see where there is the slight- 
est possibility of any reduction in our prices 
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for the balance of the year. We reduced 
our prices considerable in the Spring to 
stimulate business and our prices are based 
on the present day market regardless of the 
cost of materials. We believe that we can 
safely say that we guarantee our prices 
against any decline for the balance of the 


year. 
ae ee 


The Herschede Hall Clock Co. 
Cincinnati, Ohio 

We wish to advise that it is the intention 
of The Herschede Hall Clock Co. to main- 
tain their present prices, at least during 
1921, for the reason that since 1915 The 
Herschede Hall Clock Co. has advanced 
the prices on their clocks less than many 
other firms manufacturing similar product, 
and in the meantime there has not been 
any material reduction in price of such ma- 
terial or labor as go into the construction 
of our clocks. 

Our advances in the meantime have been 
very consistent and only made in the ratio 
of the advance of the price of material and 
labor. 

Should there, however, be a change in 
conditions the latter part of this year, which 
would cause us to decide to make a reduc- 
tion in the price of our clocks we will then 
in line with our policy protect our trade 
in the way of rebate on such clocks as 
has been bought from us after July 1 up to 
Jan. 1, 1922, 

This assurance, we feel certain, will give 
confidence to the trade to purchase their 
requirements as needed or in advance for 
their future requirements. 

xk * * 


Landers, Frary & Clark 
New Britain, Conn. 

We have pleasure in advising that prices 
effective July 1 on all of our price main- 
tained lines are guaranteed against our own 
decline to Jan. 1 and that we do not antici- 
pate any price changes, 

kk * 
Elgin National Watch Co. 
Chicago, Il. 

We are very glad to state that announce- 
ment has already been made to our jobbers 
to the effect that there does not seem to 
be the remotest chance of a reduction in 
Elgin prices during the current year, but 
in any event we are guaranteeing prices to 
our jobbers for the year 1921. 

Elgin watch prices are by no means high 
at the present time. The entire price in- 
crease which we have made in the past six 
years has not been over 40 per cent. and 
on many grades has been less than that. 
Today a person buying an Elgin watch gets 
more value for the money expended than 
can be obtained in most other articles, and 
we do not see any reason why Elgin watch 
prices should be reduced either now or in 
future—certainly not unless some extreme 
changes take place in the average scale of 
wages and materials. 

* * * 


Karpeles Co. 
Providence, R. I. 

We can say to you, in all honesty and 
frankness, that we cannot see a ghost of 
a show of any reduction in the price of 
La Tausca Pearls, 1921, and we are willing 
to back our judgment to the extent of say- 
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ing that we guarantee there will be no such 
reduction, 

During the past couple of years when 
the general tendency was toward inflation, 
we refrained from taking advantage of it 
and consequently there has been nothing 
to deflate in La Tausca Pearls. On the 
other hand the sustained advance in the 
price of the French franc and the absolute 
certainty that there will be an increase in 
tariff on La Tausca Pearls will make it a 
difficult task to keep the prices where they 
are today, and yet, I can assure you that 
every ounce of energy in us will.be exerted 
to keep the price stable. 

Mr. Maurice J. Karpeles returned yester- 
day after an intended stay at our factories 
in Paris. Since the close of the war he 
has been working to produce an indestruc- 
tible pearl worthy to bear the La Tausca 
tag and which can be retailed for about 
$12.50 or a little less. The plans for mar- 
keting these pearls are now being perfected 
and you will be advised in due course re- 
garding it. 

Personally, the writer believes that it is 
a much desired addition to the line and 
that it will meet with universal approval. 
We have also succeeded in producing a 
pearl of finer quality than Calife. This, 
too, is an item for which there has been a 


consistent demand from the trade. 
*x* * * 4 


Plainville Stock Co. "WF 
Plainville, Mass. 

We do not contemplate any reduction in 
our prices during the Fall. The cost of 
manufacturing still remains high. Labor 
in all the building trades is still receiving 
double the pay the jeweler has been getting. 
The costs have been mounting much faster 
than manufacturers advanced their prices, 
consequently jewelry is cheap, compared 
with the costs, even at present prices. 

The only way I can see to reduce prices 
is to reduce the price of labor, as the jewel- 
ry worker is receiving much less than is 
paid in most other industries, would it be 
wise to adopt such a course and call their 
attention particularly to the fact that in 
union there is strength, and thus bring about 
a condition where eventually the present 
prices would be advanced instead of re- 
duced. 

It is sometimes better to let well enough 
alone and endure the ills we have than fly 
to those we know not of. 





Colorado Spring’s greatest display of 
fireworks was staged at 11.30 o’clock on the 
morning of July 4. Some daring urchin 
dropped a cracker into the big display table 
of fireworks in front of the United Stores, 
South Tejon St., and the whole stock was 
discharged with a terrific bang and a multi- 
colored shower of sparks. A _ skyrocket 
shrieked across Tejon St. and crashed 
through the window of the F. G. Hayner 
jewelry store. Several pedestrians were hit 
by flying pieces of various explosives but 
none were injured. Fire companies Nos, 1 
and 3 raced through the streets and arrived 
at the scene in time to assist in extinguish- 
ing the blaze. The firemen, wary because 
of the roman candles and: rockets shooting 
in every direction, played a stream of water 
on the fire. One of the clerks in charge of 
the display rushed into the store, grasped a 
small extinguisher and quenched the blaze. 
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Notorious Safe Burglars Caught 











Last Two Members of Band Believed to Be Responsible for Many Robberies 
in Newark, N. J., Jewelry Factories and in Other Cities Now in 
Hands of Police 














Through the efforts of the Pinkerton 
National Detective Agency working on 
behalf of the Jewelers Security Alliance 
and the entire trade, one of the cleverest 
and most notorious bands of safe bur- 
glars has been broken up. The sensa- 
tional arrests on Monday, July 4, at 
Savin Rock, Conn., of the last two 
alleged members of the gang put an end 


junction with the New Haven and West 
Haven, Conn., police, went to Savin 
Rock, an amusement resort, on Monday, 
July 4, and after shadowing a number of 
notorious crooks, arrested Hershy Fein- 
berg and Samuel Bender, alias “Sam, 
the Carpenter.” The arrest of Bender, 


was accomplished without any trouble. 
Feinberg offered some 


resistance but 





‘ 


SAMUEL BENDER, ALIAS 


to the operations of a band believed to 
be responsible tor practically all of the 
big safe robberies which have occurred 
recently at manufacturing jewelry estab- 
lishments in Newark, N. J., and other 
cities throughout the country. 

When Sam Lewis, alias “Benjamin 
Frank,” alias “Benjamin Labner,” alias 
“Little Alter,” believed to be one of the 
leaders of this gang, was taken into cus- 
tody in Providence, R. I., several weeks 
ago on a charge of entering several man- 
ufacturing jewelry plants in that city 
with the intent of robbing safes, the 
breaking up of the band was started. 
Lewis was arrested by Patrolman Mc- 
Ginn in the rear of the building occupied 
by several jewelry concerns. It was dis- 
covered that a hole had been drilled in 
the safe of the Richard J. Ward Co., 
manufacturing jewelers, when the pa- 
tralman’s approach was signaled to 
Lewis by a confederate on guard, who 
managed to make his escape. Lewis, 
however, was unable to get away and 
was arrested by Patrolman McGinn. 

Following his arrest, the Pinkerton 
National Detective Agency, working for 
the Alliance, shadowed a number of 
Lewis’s associates and the trail finally 
led to the Palace Hotel at Savin Rock, 
Conn. On information received by the 
Pinkerton office, Assistant Superintend- 
ent Rogers and Operative Grogan, work- 
ing under the direction of General Su- 
perintendent D. C. Thornhill and in con- 





‘SAM THE CARPENTER,” NOTORIOUS SAFE BURGLAR 


was finally taken to the police station. 
Both men were arraigned several days 
ago and Bender waived extradition and 
was returned to Newark, where he is 
now in jail. Feinberg, however, decided 
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York as a fugitive from justice. He is 
now awaiting extradition to Newark. 


The breaking up of this notorious band 
of safe burglars is considered by the 
Pinkerton Agency as one of the most 
important developments in the annals of 
criminal history. The search for these 
men began several days after the estab- 
lishment of C. Rech & Son, manufactur- 
ing jewelers, 475 Washington St., New- 
ark, N. J., was broken into and robbed 
of merchandise worth about $14.000. Im- 
mediately after this theft, the Pinkerton 
operatives placed Sam Lewis under sur- 
veillance. Investigation by the agency, 
it is claimed, showed that Lewis had 
been visiting in Newark with Feinberg 
and Bender just prior to the robbery. 
Bender was a resident of Newark at the 
time and, according to the authorities, 
it was his work to locate the places to 
be robbed. Lewis was trailed to New 
York and was shadowed until Saturday, 
June 4, when he disappeared. Two days 
later the office of the Pinkerton agency 
learned of Lewis’s arrest in Providence, 
where he had been taken into custody 
on the charge of attempting to rob the 
safe of the Richard J. Ward Co., of that 
place. Further investigation and _ sha- 
dowing of some of Lewis’s associates 
resulted in locating Bender and Feinberg 
at Savin Rock. Herman was kept under 
surveillance in New York. 


This combination of safe burglars, ac- 
cording to the Pinkerton agency, has 
been implicated in a number of safe bur- 
glaries at manutacturing jewelry plants 
in Newark, N. J., from which jewelry 
worth upwards of $200,000 has been 
<tolen. Since making their first appear- 
snee in Newark, the Jewelers Security 
/\liance has aimed to break up this com- 
Lination and through the efforts of the 
Pinkerton agency, it is believed, this has 
been done. Feinberg, Bender and Lewis 





HARRIS WEINER, ALIAS 


to fight the case and was held under 
$5,000 bail on a charge of being a fugi- 
tive from justice. He was to appear Satur- 
day, but the case was put over. 

The day following these arrests, 
George Herman, said to be another mem- 
ber of the gang, was captured in New 


‘FEINBERG, 





” ARRESTED AT SAVIN ROCK, CONN. 


are considered among the most expert 
and cleverest safe robbers and burglars 
of the day. They can use explosives as 
well as sectional “jimmies”’ or “can 
openers” in opening a safe. 

Lewis. is an old associate of Harry 


Smolen, alias “Smolinsky,” alias “Chink,” 
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who in November, 1913, was arrested 
with Lewis in Rochester, N. Y. Smolen 
escaped from jail on Dec. 9 of the same 
year, but through the persistent efforts 
of the Jewelers’ Security Alliance and 
the Pinkerton agency, he was rearrested 
on Nov. 16, 1915, and was sent to Auburn 
Prison for a term of five years. Lewis was 
sent to the same institution on April 23, 
1914, for four years and six months. 

The two men arrested on July 4 at 
Savin Rock have long criminal records. 
Bender, it is claimed, was arrested seven 
years ago in Passaic, N. J., on a charge 
of burglary. He was also later taken 
into custody in Newark, N. J., charged 
with burglarizing the safe of the Na- 
tional Biscuit Co. He jumped his bail 
on this charge at the time and had suc- 
ceeded in keeping out of the toils of the 
law until his recent arrest. Feinberg, 
however, is an old offender and although 
arrested nine times, has only served 
three terms in jail. On Nov. 14, 1890, he 
was arrested in New York on a charge 
of burglary and sent to Elmira Reforma- 
tory. He remained there for some time 
and in 1897 and 1898 was arrested on two 
charges, but each time the case was dis- 
charged. On Jan. 16, 1899, he was 
charged with burglary and was sent to 
Sing Sing for a term of seven years. 
From the time of his release until 1911 
he was arrested on different occasions 
but each time his case was dismissed. 
His last arrest occurred on March 13, 
1915, in New York on a charge of at- 
tempted burglary. The following month 
he was sent to Sing Sing for a term of 
six years. Bender, Feinberg and Her- 
man have all been indicted in Newark, 
N. J., on a charge of robbing the safe 
of the National Biscuit Co. 

Last Friday Sam Lewis, who pre- 
viously pleaded nolo to charges against 
him at Providence, was sentenced to 
serve 14 years in prison. 





Newark Police Believe Men Arrested in 
Three States Committed Series of 
Robberies in That City 


Newark, N.'‘J., July 9—The Newark 
police believe four men arrested in three 
States, New York, Connecticut and Rhode 
Island, comprise the gang which has com- 
mitted a ‘series of jewelry robberies in this 
city in the Fall of 1919 and the Spring of 
1920. Several of the men have already been 
extradited, or; have waived extradition. 
Steps have ‘béen taken for their prosecution 
here. «a? 

The four men arrested are Samuel Ben- 
der, of 12 Maine ‘place, who was arrested 
in Savin Rock, €onn.; Harry Feinberg, also 
arrested in Sayin Rock; George Hermann, 
taken in New, York, and Benjamin Ladauer, 
who was arrested at Providence, R. I, 

Bender is known to the police under sev- 
eral aliases; “Sam the Carpenter,” “Harris 
Willis,” “Joseph Willis” and “Willis Kap- 
lin.” Ladauer is also known as Sam Lewis 
and “Little Alter.” Feinberg is called “Hir- 
schy” and also “Harry Weiner.” 

The police had been searching for Bender 
for a long time. It was known that when 
he lived in Newark he resided at 12 Marie 
place. Feinberg is not known in Newark 
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but is reported to have a record as a safe- 
blower in New York. He was released 
from prison in New York about a year ago. 

Newark detectives left for New Haven 
at once to get Bender. Feinberg said he 
would fight extradition but later changed 
his mind and will probably be brought to 
Newark today. Hermann will be arraigned 
in the Tombs Court today and will be ex- 
tradited as soon as possible. 

The Newark police suspect Bender and 
some of the other men under arrest of being 
implicated in the robbery of the safes in the 
office of the Steicher Jewelry Co., Halsey 
and Warren Sts., on Oct. 16, 1919. This 


, was regarded as one of the boldest robberies 


ever made in the city of Newark. Jewelry 
to the value of $30,000 was stolen. At the 
time the robbers were cutting a hole through 
the wall into the Steicher firm’s plant, the 
company’s bookkeeper and _ stenographer 
were at work in the office, and on the floor 
below there were a number of post office 
employes at work sorting over parcel post 
packages. 

An effort will be made by the police also 
to connect the men under arrest with the 
robbery of the plant of the Leiss Chain Co. 
at 45 Monmouth St., on Dec. 1, 1919, when 
chains and other materials valued at $20,000 
were stolen. 





——— 


GIVEN LONG PRISON TERM 





Michael Horton, Alias “Edward Burke,” 
Must Serve Sixteen Years in Peni- 
tentiary for Long List of Crimes 


PittseurGH, Pa., July 8—Michael Hor- 
ton, alias “Edward Burke” who plead guilty 
to more than 30 crimes in Pittsburgh and 
vicinity, in which there were also numerous 
holdups in stores, was today sentenced to 
serve not less than 16 and not more than 19 
years in the Western Penitentiary and re- 
fused to “peach” on his “pals.” One charge 
of robbery was held over him on which he 
could be given 10 years, this being held off 
because of the fact that some of Horton’s 
former associates are to be tried on similar 
offenses. When Horton finishes his sen- 
tence here he will be returned to Illinois to 
serve out a 11 year sentence in that State. 
He escaped from an Illinois penitentiary, 
before he was arrested here. 

Because of Horton two Pittsburgh jewel- 
ers got into trouble in that, it is alleged by 
the police, that the robber took jewelry to 
them which the police say had been stolen 
and which they were charged with buying. 
The jewelers have been held for court on 
a number of charges but they have not as 
yet been brought to trial. 

Horton or “Burke” as the police call him, 
also acknowledged shooting a Pittsburgh 
attorney, while robbing the latter’s home, 
but refused to say who the man with him 
was or tell anything about those implicated 
in crimes with him. 

Horton claims to have been born in Pitts- 
burgh but went to Illinois several years ago, 
where he has a wife and two children. The 
man was implicated in some of the most 
daring holdups that has taken place in Pitts- 
burgh in many a day. It is believed the 
rather severe sentence which he received, 
will have the effect of helping to check the 
crime wave in this city. 
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Members of Buffalo Chamber of Commerce 
Hear Interesting Address by Hugh 
Satterlee, Tax Expert 


BurraLo, N. Y., July 9—A throng of 
business men, members of the Buffalo Cham. 
ber of Commerce, Tuesday noon, heard 
Hugh Satterlee, tax expert, and former 
special solicitor in the office of Internal 
Revenue Commissioner Roper, deliver an jp. 
teresting talk on the proposed one per cent 
turnover tax. 

The crowd of listeners filled the large 
dining room of the Chamber to overflow. 
ing, and listened with interest while Mr. 
Satterlee expounded the advantages of the 
proposed tax over the present tax on specific 
commodities. 

There was a good-sized delegation of 
members of the trade present to hear the 
talk, among them Charles T. Evans, presi- 
dent of the local retail jewelers’ association, 
Alfred O. Bald, secretary of the State as- 
sociation; William F. Ehmann, secretary of 
the local association, and Harry McCor- 
mack, who has been an interested worker 
for the adoption of the turnover tax, in 
place of the present and unpopular so- 
called luxury tax. 

Mr. Satterlee, in his talk, pointed out 
among other things that the alleged “luxury” 
tax was hitting the poor man even harder 
than the wealthy one. 

“It will be found, I believe, that pur- 
chasers of jewelry on which this tax is ef- 
fective, are made up in the bulk, not of 
millionaires seeking to load down their 
wives with gems, but poorer families, who 
save and even pinch in order that they 
may purchase some article of jewelry,” he 
said. 

“The turnover tax will take one per cent 
of what a man spends in purchases no mat- 
ter whether he spends only $1,000 or $100,- 
000 a year.” 

A committee of three local jewelers has 
been calling on business men in various 
trades affected by the so-called luxury tax 
to get their co-operation in having the tax 
repealed, and getting their endorsement of 
the turnover tax. Among the business men 
called on were members of the shoe trade, 
candy trade and auto dealers. 

The members of this committee were Al- 
fred O. Bald, Gustav A. Frisch, past presi- 
dent of the State jewelers’ association, and 
Harry McCormack. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week ended July 9, 1920. 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coins... $56,561.29 
Go!d bars paid depositcrs............. 48,745.61 
AVRNN: ckeinden seasons sues dake $105,306.90 








“It does not follow, even when our 
minds are stored with the terms and the 
motives of Design, that we shall produce 
anything important or remarkable. Im- 
portant work comes only from important 
people. What we accomplish, at best, is 
merely the measure and expression of 
our own personalities.”"—Denman Ross. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam 
Reviewed by Correspondents of The Jewelers’ Circular 
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Lonpon, June 17 (Delayed in Mail) .— 
There has been practically no change in 
business conditions in this center of late, 
the general impression here being that as 
long as the American market does not show 
an inclination to buy, the bulk of the bus- 
iness will be light. This condition is ex- 
pected to continue for the next few months 
which are always marked as a slack period 
during the year. Some of the men of the 
trade here look for a revival of business 
during the Autumn. It is pointed out that 
by that time stocks must be replenished, 
manufacturing jewelers not having bought 
much during the last six months. The mar- 
ket at Hatton Garden, however, is not with- 
out some business, as daily parcels of square 
cut stones are sold by dealers with some 
profit. The demand for these diamonds will 
continue and fair prices are being paid for 
large stones used for recutting. It is not- 
able that during the last fortnight there 
was some demand for cheap mélées and 
also for small sizes. The prices are con- 
sidered by some as too high and not enough 
business has been done in this class of gems 
to create special interest, buyers being under 
the impression that there must be a slump 
in the price of diamonds. The diamond mar- 
ket is very firm, however. The dealers can 
well afford to refuse to sell at a loss and 
point out that in view of the firm policy 
of the diamond syndicate and the fact that 
not sufficient goods are being brought into 
the market, that the prices of diamonds will 
sooner or later show a still further upward 
tendency. This opinion is held by every- 
one who has a keen insight into the system 
of control by the London Syndicate and 
who knows about the stability of manufac- 
turers in the diamond cutting centers. 





AmSTERDAM, June 18 (Delayed in Mail). 
—There is an optimistic tendency among 
members of the trade in this center and 
now and then a flash of reviving business 
is noted. This was the case during the 
past two weeks and illustrates the present 
condition of the market. There was a 
better demand for medium qualities and for 
small stones in cheaper qualities and some 
of the merchants here were thus enabled to 
dispose of some of their stocks. It is ex- 
pected that there will be a general revival 
in business conditions but this cannot be 
expected at the present time considering 
industrial conditions in many parts of the 
world. It goes without saying that the 
market is firm as has been the case during 
the entire period of depression which has 
lasted over 12 months. During this time 
the market here has been entirely free from 
financial panics such as has been noted in 
some other branches of commerce. This 
condition enables manufacturers to main- 
tain prices and affords better opportunity 
for future improvement and it is confidently 
expected that the price of diamonds will 
still further increase. During last week 
the Crown Prince of Japan, who was on 


a visit to this country, called at the Ascher 
diamond cutting factory. The distinguished 
visitor was shown around by A. Ascher 
and the various processes of the cutting in- 
dustry were explained to him. He displayed 
a great deal of interest in everything which 
was brought to his attention. He left with 
a cordial handshake with the members of 
the firm and also carried away with him 
the impression that Amsterdam had lost 
nothing in its reputation as a diamond 
center. 





Paris, June 18 (Delayed in Mails).—It 
is a characteristic feature in the Paris dia- 
mond trade that although the French peo- 
ple are usually quickly affected by a de- 
pression in all branches of commerce such 
as now exists, that those engaged in the 
diamond industry are imbued with the spirit 
of optimism which eventually cannot act 
other than to strengthen the market. The 
situation over here has changed little if any 
of late. The big firms are holding their 
merchandise for high prices and are not at 
all disposed to sell at a loss. This attitude 
is strengthened by the fact that the good 
quality gems are very scarce as the result 
of the closing of the mines. The fluc- 
tuation in the price of diamonds regarding 
which much talk has been in. circulation, 
particularly in the press, affected only the 
ordinary and light brown qualities of dia- 
monds which are not being cut to any great 
extent. In Antwerp they can be produced 
at a very advantageous rate because of the 
fluctuation of the Belgian franc. Still, how- 
ever, this condition has not had- influence 
on the wholesale trade. Reports reaching 
this quarter from the Colonial and Far 
Eastern. centers are not satisfactory enough 
to tempt shippers to export to these re- 
gions. They have to satisfy themselves 
with exporting diamonds only in small quan- 
tities. Business in industrial diamonds is 
reported slightly better than was the con- 
dition a few months ago but in this branch 
of the trade good quality goods are becoming 
scarce. The pearl trade is quiet at the 
present time. It was upset during the month 
by the stories which were published regard- 
ing Japanese culture pearls. This scare has 
happily now abated as members of the trade 
associations have been holding meetings and 
took measures to protect the trade against 
any dealings that were not advantageous. 
There is, however, much confidence in the 
pearl trade that the pearl merchants have 
the ability to discriminate between the real 
and culture pearl and there is said to be no 
need for anxiety so far as the condition of 
the pearl market is concerned. 





An importing firm in Italy desires to se- 
cure an agency for the sale of jewelry. 
Correspondence should be in Italian. Refer- 
ences. For further information communi- 
cate with the Bureau of Foreign and Do- 
mestic Commerce, Washington, D. C., and 
refer to File No. 35,118. © 
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ALLEGED SWINDLER CAUGHT ; 





Negro Who Is Charged with Obtaining 
Watches from Baltimore Jewelers 
Through False Representation 
Is Held for Trial 


BattrmoreE, Md., July 9—Two Balti- 
more jewelers sustained losses of hundreds 
of dollars and other local jewelers are re- 
ported to have sustained minor losses 
through a clever scheme which it is alleged’ 
was operated here for months by a negro 
who essayed the role of a jewelry sales- 
man. The negro charged with the crimes, 
William J. Johnson, was arrested in New 
York Tuesday, through the work of De- 
tective Sergeant A. J. Carmack. Johnson 
is under indictment by the grand jury 
charged with obtaining jewelry valued at 
$800 from Samuel M. Silverstein, manager 
of the Merchandise Sales Corporation, 317 
Equitable building. 


Brown was extradited from New York. 
Saturday and when Detective Sergt, Car- 
mack brought him here an additional charge,’ 
that of obtaining jewelry valued at $300 
from Benjamin Hurwitz, of the Columbia 
Jewelry Co., 807 Columbia Ave., was en-' 
tered against him. On both charges Brown 
is accused of obtaining the jewelry through 
alleged misrepresentation. 


It’s charged that Johnson visited the of-: 
fices of the dealers and obtained scores of 
watches on the pretext that he could sell: 
them to persons of his own race. He is 
alleged to have returned bogus contracts; 
signed with fraudulent names. Thirty-four: 
watches were recovered in local pawnshops. 
Johnson is alleged to have conducted his; 
scheme for three months. He disappeared: 
May 1 and an investigation disclosed, ac- 
cording to the police, that instead of selling, 
the jewelry to customers Johnson had dis-' 
posed of it to pawnshop dealers. 

Search was made by the police for John- 
son in many cities and he was~locatéd 4: 
week ago in New York. Johnson will have 
an early trial in the Criminal Court. 


; 
s 








LOOK OUT FOR HER 





Woman “Pennyweighter” Gets Away with 
Valuable Diamond and Leaves Imi- 
tation Gem in Its Place 


Mempuis, Tenn. July 13, 1921—A 
“pennyweight” operator visited — several 
jewelry stores in this city last week. One 
of the Main St. jewelers was robbed of a 
diamond weighing 1.19 ct. perfect, set in 
fancy white gold Tiffany style mounting 
and in its place was left an imitation 
diamond mounted much like the real one. 

The exchange was not discovered until 
some two hours later. After calling the 
other jewelers and warning them it was 
learned that the same party had visited two 
other stores, but upon arousing the sus- 
picion of the clerk left without having ac- 
complished her purpose. 

The following is the best discription that 
could be obtained: a rather portly woman, 
about 30 or 35 years old, about five feet 
two inches in height, weighs about 135 to: 
140, dark hair, muddy complexion, well 
dressed and wears a quantity of jewelry. 
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Reports Loss of Diamonds Worth $165,000 





Jose 


ph Haskell, New York Gem Merchant, Informs Police of Disappearance 
of a Satchel Containing Diamonds While He Was Aboard 
Pennsylvania Train 




















The loss of a satchel containing diamonds 
worth $165,000 was reported last Wednesday 
to the police of New York, Philadelphia 
and Trenton by Joseph Haskell, a diamond 
dealer, 65 Nassau St, New York. Mr. 
Haskell was en route to Pittsburgh on a 
Pennsylvania train at the time. According 
to Mr. Haskell, a detective informed him 
that his bag, minus its diamonds, but still 
containing a diamond scale and order book, 
was found in one of the day coaches of the 
train on which he started west, near Al- 
toona, Pa. 

Since the police were notified, Mr. 
Haskell has been confined to his bed at the 
Continental Hotel, 41st and Broadway, New 
York, with an attack of sciatica. On Sat- 
urday a JEWELERS’ CIRCULAR reporter went 
to the diamond dealer’s bedside and ob- 
tained the following interview from Mr. 
Haskell : 

“On Tuesday, July 5, at about 4.15 Pp. m, 
I left my office at 65 Nassau St. with a 
small handbag containing two wallets of 
diamonds and went to the Continental 
Hotel to prepare for a business trip to the 
west. After packing some clothes in a 
suit case I left the hotel at 6.30 o’clock in 
order to get the 7.10 p. M. train for Pitts- 
burgh. The bell boy at the hotel summoned 
a taxicab which took me to the Pennsyl- 
vania railroad depot. When I arrived at 
the station I waited at the gate leading to 
the track on which my train was to leave 
and held on to my grip containing the dia- 
monds, and my suit case. When the gate 
opened I walked down stairs to the train, 
where I requested a porter to take my 
grip and to show me to my berth, which 
was No. 6 in car No. 9. The suit case con- 
taining my clothes was placed under one 
seat while the bag holding the diamonds 
was placed on top of the opposite seat. The 
porter then left me to help some other pas- 
sengers, 

“T then took the diamond grip and placed 
it under the seat opposite and waiked out 
of the car and stood on the platform in 
order to get cooled off. When the order “all 
aboard” was shouted, I returned to the car 

and upon reaching my berth (which by the 
way had not been made up as yet), I found 
a man and woman sitting in the seat.” 

Mr. Haskell claims that he asked the wo- 
man if she held a ticket for that seat and 
that she replied that she was to occupy upper 
berth No, 6. “I then took a seat in front 
of them,” said Mr. Haskell, “and sat there 
for a few minutes, after which I went to 
the dining car, which was several cars in 
front, and ordered my dinner. In the mean- 
time the train had stopped at Manhattan 
Transfer in Newark, but before the train 
had reached New Brunswick I finished my 
dinner. I then returned to the car where 
my berth was located and still found the 
same pair occupying the seat. I passed by 
them and went to the lavatory at the rear 
of the car and sat down to read a paper and 
smoke a cigar. Another man came in and 





sat down beside me and began reading a 
magazine and a few minutes later the train 
reached Trenton. Just then a porter came 
into the lavatory and I asked him to make 
up my berth.” 

About five minutes after the train had 
left Trenton, Mr. Haskell said that he went 
to his berth and found that the porter had 
almost finished making up his bed. The 
man and woman, he stated then, were sit- 
ting on the other side of the car. “When 
the porter had finished his job,” said Mr. 
Haskell, “I asked him to get the small grip 
which was under the seat as I wanted to 
take it to bed with me. The porter stooped 
down to look for it and reported that he 
could not find it. He made several searches 
for the bag and each time informed me that 
it could not be found. When I told him 
that it must be under the seat because I 
put it there, he still insisted that it could 
not be found. I then crawled under the 
seat myself, but. could not locate it. The 
porter then took the bed apart and after 
a diligent search the bag still could not be 
found. The conductor was then called by 
the porter and was told what had happened. 
I informed him that there were $165,000 
worth of diamonds in the bag and that it 
must be found. The entire car was searched 
but without avail. 


“In the meantime, the train was getting 
close to Philadelphia and as it pulled into 
the yards the pullman conductor advised 
me to accompany him to the Broad St. 
Pennsylvania Railroad Station so that the 
loss could be reported. When the train 
reached the Broad St. station the conductor 
ran up to the sergeant of police, but before 
he came back I notified the policeman at 
the station. The policeman and myself re- 
turned to the car, where we were met by 
the conductor and the sergeant. The entire 
car was then searched, but the bag could 
not be found. While the search was going 
on the train pulled out from the Broad St. 
station, but when it reached West Phila- 
delphia, we got off and boarded another 
train back to the Broad St. station. When 
we reached there, the sergeant took me to 
the office and sent a report of the robbery 
to New York.” 

Mr. Haskell said that after the sergeant 
had finished making his report he asked 
him whether the loss should be reported to 
the Philadelpia police. The diamond dealer 
says that he was informed that the Penn- 
sylvania railroad police would attend to 
this. Mr. Haskell was then advised by the 
sergeant to return to New York and notify 
the police department of that city. He 
then boarded a train leaving Philadelphia 
at 10 o’clock and arrived in New York about 
1.20 a. mM. A taxicab carried him to the 
30th St. police station, where Mr. Haskell 
said that he saw the night captain and told 
the story of what had happened. The cap- 
tain, he reported, advised him to go back 
to Trenton, as he had discovered the rob- 
bery after the train had left that city. “I 
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again returned to the Pennsylvania Railroad 
Station,” said the diamond dealer, “and 
while waiting for a train to take me to 
Trenton, went to the railroad station police 
to determine whether they had received a 
report of the robbery. The captain in 
charge informed me that a report had been 
received and when I told him that the cap- 
tain at the 30th St. station advised me to 
return to Trenton he said it was useless as 
a report had already been made to the 
Trenton police. 

After waiting around the station until 
4.30 a. M., Mr. Haskell finally got a train 
to Trenton, which arrived there two hours 
later. He immediately went to police head- 
quarters in that city and reported the in- 
cident and remained there until 11 o’clock. 
“I then boarded a train leaving Trenton at 
11.07 a. M.,” he said, “and arrived in New 
York about 1 o’clock. I came back to my 
hotel, where I have been confined since with 
an attack of sciatica.” 

Shortly after Mr. Haskell arrived at the 
hotel a number of detectives came to his 
room and while questioning him one of 
the men informed him that he had received 
a report that a bag containing a diamond 
scale and order book, but no diamonds, had 
been found in one of the day coaches, sev- 
eral cars back of the car in which Mr. Has- 
kell had been riding. The bag, Mr. Haskell 
said he was informed, was found as the 
train was nearing Altoona, Pa. 

According to Mr. Haskell’s estimate the 
bag contained between $165,000 and $175,- 
000 worth of diamonds which were partly 
insured. Just what amount was covered 
by insurance he refused to say. 


Mr. Haskell could not give any inventory, 


list of the diamonds lost as he claims that 
this list was in the grip that was stolen. 





Trenton, N. J., July 7—An alleged theft 
of $165,000 worth of diamonds on a Penn- 
sylvania Railroad train bound for Pitts- 
burgh from New York over the New York 
division of the common carrier was reported 
to the Trenton police yesterday by Joseph 
Haskell, a jewel merchant at 65 Nassau 
St, New York city. Haskell informed 
Captain of Detectives John Clancy at police 
headquarters, that he left the metropolis 
on Tuesday evening for the Pennsylvania 
city. 

It was then stated by the man that, upon 
entering a sleeper, he sat down for a few 
minutes and then went to the diner for 
something to eat. After he finished his din- 
ner and retired to the smoking compartment, 
he smoked a cigar, he says. Haskell stated 
that, while he was in the smoking car, he 
instructed the porter to make up his berth, 
and, while the latter was thus engaged, he 
asked for the little bag, saying that he al- 
ways kept that in his berth while he was 
sleeping. Haskell stated that the porter 
could not find the bag, and that the Pull- 
man conductor was summoned and a vig- 
orous search was made for the bag. The 
train at this time was somewhere between 
Trenton and Philadelphia. Upon arriving 
in the latter city, the railroad police were 
notified of the loss by Haskell and another 
unsuccessful search was made of the car. 

Captain Clancy was told by Haskell that 
the Philadelphia police suggested that he 
return to New York city and report the 
matter to the police there, and he claims 
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took the next train back and re- 
ote loss to the police of the West 
30th St. Station. Then, he says, he went 
to the railroad police in New York, and 
they sent him to Trenton to inform the local 
lice. : ‘ 
Haskell is said to have been carrying 
diamonds for many years, and always left 
the gems in his berth while making over- 
night trips. He told Captain Clancy that 
during the world war he carried as much as 


$400,000 on a single trip. 





PHILADELPHIA, July 8.—Theft of unset 
diamonds valued at $165,000 from a section 
in a Pullman on a train due in this city at 
8.55 o’clock last Tuesday night was reported 
to the police on Wednesday by Joseph Has- 
kell, a New York diamond dealer. : 

The gems, he told the police, were in a 
tan-colored hand bag, 10 by 12 inches, 
shaped like a suit case, and bearing the in- 
itials “J. H.” It disappeared, he said, while 
the train was somewhere between Trenton, 
N. J., and this city. 

Haskell has his place of business at 65 
Nassau St. in the heart of New York’s 
jewelry center. He lives at the Continental 
Hotel in New York. 

The diamond dealer returned to Trenton 
on Wednesday and gave detectives there a 
detailed account of the theft. Before he 
finally returned to New York, he said a mar: 
and a woman had been sitting in his section 
when the train pulled out of New York. 
He, however, made no mention of the couple 
to John Clancy, captain of Trenton detec- 
tives, or the Detective Bureau here. His 
story, as related in Philadelphia and Tren- 
ton was as follows: 


“T left New York Tuesday night at 7.10 
o'clock standard time for Pittsburgh. At 
the Pennsylvania Station in New York I 
handed a suitcase containing my clothing 
and a small leather handbag in which I 
carried the diamonds, to a Pullman porter. 

“After entering the sleeper I went to the 
dining car. When the porter was making 
up my berth I asked for my bag, explaining 
that I always kept it in my berth while 
sleeping. The porter couldn’t find it and 
I called the Pullman conductor. The train 
by this time was somewhere between Tren- 
ton and Philadelphia.” 

Haskell also said that he had been carry- 
ing diamonds for years and always kept the 
gems in the berth with him while he slept. 
He added the missing diamonds are insured 
by a London firm for $150,000. 








Fire at Madisonville, Ky., Destroys Hol- 
linger Jewelry Store 


EvansvILLe, Ind., July 9.—Fire at an early 
hour on Friday morning threatened the 
main business section of Madisonville, Ky., 
a few miles below this city. Several build- 
ings were destroyed by the flames and quite 
a number of others were damaged, the total 
‘loss being about $75,000. 

Among the buildings totally destroyed 
was that occupied by the Hollinger retail 
jewelry store, both the building and the 
complete line of goods going up in flames. 
‘The loss of the jewelry store and stock will 
be several thousand dollars. The loss is 
partly covered by insurance. It is expected 
that Mr. Hollinger will take steps at once 
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to rebuild his store. The origin of the fire 
is not known at this time. 








A NEW SWINDLE 





Two Negroes Arrested in Kansas City After 
Railroad Men’s Watches Had Been 
Obtained on Stolen Orders 


Kansas City, Mo., July 9.—Two negroes 
have been arrested in Kansas City, who tried 
once successfully, in this city to secure 
railroad men’s watches on stolen orders. 
They were apprehended when they tried the 
scheme a second time. 

The first trial occurred ‘July 6. Two 
negroes entered the store of J. H. Mace, 
with orders calling for railroad watches. 
Mr. Mace does a large volume of work for 
railroad men; the orders being sent to the 
railroad companies after being received from 
the owners of the watches. Mr, Mace in- 
spected the orders closely, when the two 
negroes presented them; the orders were all 
right, and after casual inquiry of the men, 
he turned over the watches to them. The 
orders were, as usual, sent to the railroad 
company—which holds them, deducting the 
charges from the employes’ pay. Later that 
same day, word came back to Mr. Mace that 
the two owners had not received: these 
watches. 

By a fortunate circumstance, the same 
trick was tried on Thursday, the very next 
day. Two negroes came in, as before, with 
orders for watches. This time Mr. Mace 
was ready for them; he looked at them 
closely, asked a few questions—gave a sign 
to an employe—and detained the negroes un- 
til policemen arrived. The negroes were 
arrested; and one of them confessed. The 
confessing negro was apparently the “mind, 
behind,” for he said he had sent to the Mace 
store on Wednesday, the two negroes who 
had got the two watches. He came himself 
on Thursday—evidently the trick looked so 
easy !—bringing a fourth negro, possibly to 
train him in the scheme. 

“This is the first time that such a trick 
has been tried,” said Mr. Mace. “It is fairly 
certain that it is the first time these negroes 
have attempted it.” 

Officers believe that the ringleading negro 


merely had a-““‘happy thought” that by steal--- 


ing orders and securing watches, he might 
be able to make a comfortable living. He 
turned the trick so easily the first time, that 
he was further misled as to the simplicity 
of the operation. 

Investigation at this writing has not prog- 
ressed to the point of discovering the where- 
abouts of the two negroes who got the two 
watches July 6. It is presumed that the 
ringleader will demand his! commission on. 
the business, and that through him the two 
thieves will be discovered, and perhaps the 
watches recovered. The railroad men whose 
orders’ were stolen, are looking out for 
negroes who might have been the guilty 
parties—and more care is being taken of 
these orders, by all the railroad men. 





John L. Greenfield, jobber, has opened 
an office in suite 1005 Hartford building, 
Chicago, under name J. Gteenfield & Co. Mr. 
Greenfield formerly was located at 1628 S. 
Clifton Park Ave. for the past two years. 
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WATCH IMPORTERS ORGANIZE 


Association Formed in New York in Con- 
nection with New Tariff Bill 
Now Before Congress 


At a meeting which took place at the 
offices of The Gruen Watch Co., Fifth Ave., 
New York, and was attended by more than 
20 prominent members of the watch impor- 
ters and allied industries on Thursday, 
June 30, it was the sense of the meeting that 
there was work to be done for the next few 
months in bringing before the trade the 
effect which the proposed Fordney Tariff 
Bill would have upon it as a whole. 

This body therefore organized itself under 
the name of the American Watch Importers 
and Allied Domestic Industries, with Adolph 
Schwab, chairman, and Emil N. Zolla, sec- 
retary, and after discussing the situation, 
resolved as follows: 

Whereas, It seems advisable to the government 
who are charged with the responsibility of raising 
funds for its maintenance to add to the customs on 
imports; and 

Whereas, It is the sense of this body that citi- 
zens should lend their aid to this great project to 
the end that Congress may have the necessary 
knowledge upon which to pass tariffs that shall 
result in justice and true profit to the government 
and the citizens at large, in the present emergency; 
and 

Whereas, It is believed that the tariffs on some 
articles could be greatly increased without serious 
disturbance to any large body of citizens or any big 
bulk of capital, on the other hand there is menace 
of serious trouble—ground even for fear of utter 
extinction to a large part of the business of the 
jeweler—whclesale jeweler and retail jeweler, also 
of the American watch case manufacturers, bracelet 
manutacturers and box manufacturers as well as 
watch importers, in that section of the Fordney 
Bill now before Congress, which propcses to im- 
pose prohibitive duties on and conditions for mark- 
ing movements which are physically impossible on 
certain sizes. 

This proposal of the Fordney Bill is looked upon 
with great concern because the manufactures ‘at 
which the duty is aimed form the raw material or 
basic elements through which are made up (with 
the addition of American cases, American bracelets 
and American boxes) articles which constitute 70 
to 90 per cent. of the total watch sales of a very 
large part of the 25,000 retail jewelers in the 
country and a proportion somewhat corresponditig 
of the sales of the wholesalers, the manufacturers 
and inyporters: and 

Whereas, Moreover, many of the sizes, 0 





and styles of these imported watches are not dup 
cated and cannot be duplicated at any price i 
American factoriesso that the policy of protection 
fer American industry and American labor does not 
apply and can have very little weight in the consid- 
‘ératidn of this particular section of the said Ford- 
ney Bill. Therefore, be it 
REsotvEp, That the mass meeting of American 
Watch Importers and Allied Domestic Ipdustries 
here assembled shall appoint a*coramitteé of five 
from its own number who shall be ‘authorized to 
raise funds and expend any means therefrom for 
the employment of appropriate means for! the en- 
lightenment of the trade as ‘to the seriousness Of 
the situation to the end that the trade may take 


proper action as a unit for the preservation of their 
vital interests. 


Said committee shall also take pr 







bringing the truth of the matter to he attention of 
Congress in such manner as shall. ~a hearing 
and help the authorities to-a wise action, 

Accordingly the following congfiaittee was 
appointed: Herbert I B Concord 


Watch Co., New York; Fred; G. Gruen, 
Gruen Watchmakers’ Guild, Cincinnati, O.; 
J. P. V. Heinmuller, A. Wittauer ‘Co., New 
York; Ernest M. Lunt, Jos. Barfield, New 
York; Emil N, Zolla, chairman, Helbein 
Stone Co., Inc., New York. 

The committee has opened headquartets 
at Room 907, 206 Broadway, New: York, 
and is already well started in ‘the dutiés 
laid upon it by the parent body. 
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SAPPHIRES 


CASHMERE, BURMA and CEYLON SAPPHIRES 
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20-23 Holborn, London, E. C. 1. 
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STEPHEN VARNI, Pres. 15 Maiden Lane 
HARRY F. GAROFALO, Treas. New York 
































July 13, 1921. 
STOLEN MONEY ORDERS 


Post Office Department Sends Out Warnings 
to Retail Credit Men’s Association 


PrttsBuRGH, Pa., July 8.—Notification by 
the Postoffice department at Washington, 
of a number of robberies of money orders 
recently, was received in Pittsburgh this 
week by the members of the Retail Credit 
Men’s Association. Robbery of these forms 
appears to be a special pastime of some 
thieves, and jewelers are requested to ex- 
amine all postal orders presented to them in 
lieu of cash. 

The latest money orders stolen, together 
with their numbers, follows: 

Greensboro, Georgia, Nos. 94832 to 95000, in- 


clusive, June 1, 1921. — 
Chicago, Station 199, Illinois, 
35000 inclusive, May 16, 1921. 
Divernon, Illinois, Nos. 83319 to 83400, in- 


clusive, June 13, 1921. 
Brooklyn, Station 191, New York, Nos. 


to 1400, inclusive, May 25, 1921. 
Jamaica, Station 4, New York, 38380 to 38400, 
inclusive, May 17, 1921. 
Keirsey, Oklahoma, Nos. 
sive, May 7, 1921. 
Leflore, Oklahoma, 
clusive, June 11, 1921. 
Should any of these orders be presented 
the postal authorities urge that jewelers re- 
fuse payment, wire the Post Office Inspector 
in charge of their Divisions, and also the 
Third Assistant Postmaster General. Sim- 
ilar action must be taken in case of the 
theft of forms. 


Nos. 34814 to 


1181 


2765 to 2798, inclu- 


Nos. 23578 to 23600, in- 





A. N. R. J. A. CONVENTION 





Plans Now Being Made for Entertainment 
of Delegates During Annual Conclave 
at Buffalo, N. Y., September 
13, 14, 15 and 16 


BurFaLo, July 9.—Elaborate preparations 
are being made for the entertainment of the 
delegates who attend the national jewelers’ 
convention which will be held here in Sep- 
tember. 

The Buffalo trade is going to make the 
visitors remember the convention as the 
most enjoyable as well as the most instruc- 
tive one they ever attended. The whole- 
salers, manufacturers and jobbers and kin- 
dred trades are showing a splendid spirit 
of co-operation with the retailers on mak- 
ing the convention a sweeping success. They 
have contributed liberally and have raised 
a substantial fund which will be used in 
providing a special day of entertainment for 
the visitors. 

The day will be known as manufacturers’, 
wholesalers’ and kindred trades’ day. It will 
include a trip to Niagara Falls. There a 
splendid programme of entertainment is be- 
ing arranged for the visitors. 

In addition to viewing the splendors of 
the world’s mightiest cataract from the 
American side, they will be taken across 
tothe Canadian shore, where a_ splendid 
prospect of the whole line of falls is of- 
fered. And on the Canadian side, at the 
largest hotel, luncheon will be served. 
Niagara Falls has some splendid hotels and 
the delegates are assured of a most excel- 
lent repast. 

The arrangements for this trip, while 
the funds are being furnished by the manu- 
facturers and wholesalers, with the kindred 
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trades, are in the hands of the retailers’ 
entertainment committee, of which William 
F, Ehmann, secretary of the Buffalo Retail 
Jewelers’ Association, is chairman. 

Mr. Ehmann’s committee is also arranging 
other entertainment for the visitors. There 
will also be another pleasure excursion, the 
details of which are being arranged and 
will be announced later. In addition to this, 
a special programme of entertainment for 
visiting ladies at the convention is also be- 
ing arranged. 








SAY HE “STAGED” ROBBERY 


Police Claim New York Jeweler Arrested 
on Grand Larceny Charge Tried 
to Fool Them 

On a charge of grand larceny, William 
Snyder, a dealer in diamonds and rings, 122 
Suffolk St., New York, was arrested last 
Wednesday by Detective John Hays, of the 
First Detective District. Snyder, it is 
claimed, confessed to staging a robbery cn 
June 17 when he told the police he had 
been held up and robbed of diamonds and 
rings worth $30,000. 

The arrest of Snyder was made on the 
complaint of Samuel Schleimer, who is 
supposed to ‘be a partner in the business 
which was conducted at 122 Suffolk St., 
under the style of Schleimer & Snyder. 

Snyder, it is alleged, has confessed to 
committing the robbery and is now out on 
$5,000 bail, He was scheduled for a hear- 
ing on Tuesday after THE JEWELERS’ Cir- 
CULAR had gone to press. 

According to Detective Hays, the defend- 
ant has returned some of the diamonds 
which he claimed were stolen. He is still 
witholding some of the missing goods ac- 
cording to the detective. 

While seated at his desk, Mr. Snyder 
told a JEWELERS’ CIRCULAR reporter at the 
time the robbery was reported that two men 
walked into the place and _ representing 
themselves as jewelers asked to see some 
rings and loose diamonds. The jeweler 
said that a tray of diamond mounted rings 
was produced from the safe but the men 
showed little interest and asked for loose 
diamonds. As Mr. Snyder pulled a wallet 
containing loose stones from the safe, he 
said, he was hit on the head and rendered 
unconscious. How long he was in an un- 
conscious condition the jeweler was unable 
to estimate, but when he regained con- 
sciousness he claims the wallet containing 
the diamonds and the rings in the tray were 
gone. The empty tray was left behind. 

It is claimed by the detective that Snyder 
has admitted that after Jacob Schleimer, 
a dentist who occupies part of the office at 
122 Suffolk St., had gone out at noon on 
June 17, he struck himself on the head 
three times with a dentist’s mallet. Having 
covered himself with blood he then went 
to the Clinton St. police station where he 
reported that he had been held up and 
robbed, 

Several days after the supposed robbery 
was reported an involuntary petition in 
bankruptcy was filed against the concern. 
The alleged bankrupts, however, settled 
with creditors at 50 cents on the dollar in 
cash and as a result a recommendation has 
been made to the United States District 
Court that the petition be discharged. 
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REPORTS BEING KIDNAPPED 





Philadelphia Jeweler Says He Was Enticed 
Into Automobile by Bandits Who 
Robbed Him of Money 
and Jewelry 


PHILADELPHIA, July 8—A_ remarkable 
story of being kidnapped, taken -to a remote 
section of the city and there robbed of 
money and precious stones was told to the 
pelice this week by Max Tannenbaum, a 
jeweler of 2445 S. 6th St. 

The jeweler says that the kidnapping oc- 
curred late last Monday night and that 
four men, who participated, relieved him of 
$289 in cash and 14 pieces of jewelry worth 
$2 276. 

The bandits, he said, enticed him into a 
automobile near 6th and Tasker Sts., late 
Monday night. The leader of the band, ac- 
cording to Tannenbaum, told him in Yiddish 
that he had an important message for him 
about a relative. When the jeweler stepped 
into the car he was covered by a revolver 
and, with the steel muzzle poked into his 
ribs sat quietly while the machine sped 
northward for about eight miles to the 
Roosevelt Boulevard near 9th St. At this 
point the robbery occurred and then Tanne- 
baum was thrown out into the street and 
the machine sped away. The police are in- 
vestigating. 


SENT TO PRISON 











Sam Lewis Must Serve Term of Fourteen 
Years in Rhode Island State Prison 
for Breaking Into. Providence 
Jewelry Factories 

Provivence, R. I., July 9—Sam Lewis, 
indicted for breaking and entering in the 
night-time the manufacturing jewelry es- 
tablishments of R. J. Ward Co. and the 
M. S. Rodenberg Co., corner of Eddy and 
Baker Sts., and for having in his posses- 
sion burglars’ tools was Thursday sen- 
tenced by Judge J. Jerome Hahn to 14 
years hard labor in the Rhode Island State 
Prison. Assistant Attorney General Capo- 
tosto had asked for the maximum sen- 
tence when the indictments charging break- 
ing and. entering of the shop of R. J. Ward 
Co., where an attempt had been made to 
blow open the safe, and of having burglars’ 
tools in his possession, the maximum penal- 
ty in each case being 10 years imprison- 
ment. Mr. Capotosto stated that he re- 
gretted that he could not ask for a sentence 
under the habitual criminal act, but there 
had to be at least one sentence in this State 
before the habitual criminal charge could 
be maintained. 

Judge Hahn in imposing sentence said 
he would not give Lewis the: full penalty 
but would take into consideration his repre- 
sentations of innocence in other cases and 
his saving the State the expense of a 
trial. Lewis was arrested by Mounted 
Patrolman McGinn as he was leaving the 
building on Baker St., occupied by the two 
jewelry concerns, at 11 o’clock Sunday 
night, June 5. The prisoner, it is said, has 
a criminal record. 





Sam W. Norsworthy, Oak Grove, La., has 
moved to Fordyce, Ark. 
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M. S. Page & Co. site? Boston 


; “PLANT a tree, Sandy, . 
Sell Vacation ’twill grow while you sleep,” Keep Cool in 
Specialties Now | is not an argument for sleep- Hot Weather 
——— eg ie ios Peer Sell Electrical 
Food Jars picked the groun efore he . 
Butter Jars picked the apples. If busi- Te Per- 
Carafes ness doesn’t come easily, dig Tea Pots 
Tankards for it. We have been digging Chafers 


Pitchers for 63 years and we know it Disc Stoves 


Water Sets Grills 
Lunch Sets pays. The benefit of our ex- Toasters 


Motor Lunch perience is “At your service*] Tourists’ Irons 
Sets for success.” Curling Irons 





























Sell Vernon Silver Plate for the Summer Cottage. 


We will supply you with the above and also with 


DIAMONDS WATCHES JEWELRY 
ee Baa 


Business Psychology, No. 2 


Anyone can say—“Business is Bad’’— 


but it takes a strong man to affirm that it is good in spite of pessimism all about him. 














Every strong business man who affirms that “business is GOOD,” converts a weaker 
brother to optimism and each convert becomes the beginning of an endless chain of boosters. 
With plenty of boosters, business will hum. Don’t knock your own Trade, BOOST IT! 


H. NORDLINGER’S SONS, Inc. 


Importers and Dealers in Precious and {mitation Stones 


New York, 15 Maiden Lane 
Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 


’ 


WE BUY 


DIAMONDS 


FOR CASH 


J. FREUDENHEIM & SONS 
We Can Save You Money 180 Broadway, New York 
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OLDEST RETAIL JEWELER — 





George C. Allis, Dean of the Trade, Has 
Remarkable Record of Nearly 
Seventy Years in Business 


Dersy, Conn., July 7—Jewelers in this 
section point with pride to the record of 
one of their members who they believe 
holds the record for continuous service as 
a retail jeweler. They refer to George C. 
Allis, who first engaged in business at 169 
Main St. and who has seen 69 years of 
continuous service in the trade. If he is 
favored with good health he will round out 
a record of 70 years as a retail jeweler next 





GEORGE C. ALLIS, DEAN OF RETAIL JEWELERS 


May. He is also the dean of all steamship 
agents in the United States. 

The man who holds this unique record 
was born in Bridgeport, Conn., March 19, 
1835 and is still enjoying an active career. 
Mr. Allis became self supporting at the age 
of eight years and has never been a cent’s 
worth of expense to anyone since that time. 
His career in early years took him from one 
occupation’ to another until he’ decided upon 
bécoming a retail jeweler. He was first a 
farmer’s boy and then decided to” learn the 
printing trade and became a printer’s devil, 
He was quick to pick up the printing trade 
and became an excellent compositor, work- 
ing for some time on the New York Tribune. 
He was forced out of the newspaper offices 
in New York by the Typographical Union 
for earning too much wages on half rate 
pay and began business on his own account 
in 1852 on borrowed money, every .cent of 
which has-been paid back with interest. He 
has also paid 100 per cent on every cent 
of indebtedness to’ date. 

Mr. Allis has an unusually active memory 
and looking back for a span of years since 
he became connected with the jewelry trade 
‘he can tell many interesting stories of days 
that have gone in connection ‘with the 
jewelry. trade. -His splendid health he at- 
tributes in large part to the excellent foun- 
dation which he -built up during his earlier 
life and during his entire career he has not 
been sick a month all told. In his younger 
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days he was an efficient athlete and as an 
oarsman contested in a number of races in 
which he was never beaten. He has rowed 
in a 17 foot working boat 40 miles in a 
single day and was also a proficient skater. 
At one time he skated over a course of 25 
miles starting with seven other contestants 
and won a hard fought race. As a pedes- 
trian he has always enjoyed tramping and 
has walked a great deal. On Sunday after- 
noons he for years made it a practise to 
walk from 5 to 10 miles and kept this up, 
except in extreme hot or cold weather. 
Bicycling was a fad with him and during a 
period while he was residing at his shore 
cottage he averaged at least 100 miles a 
week and after he put a speedometer on his 
wheel, he recorded 12,000 miles but this by 
no means records all the distance he 
covered. 

He is a lover of good music, and has for 
years made it a practise to take in the con- 
certs in the Stadium at New York during 
the week of July 4. 

Jewelers who are members of the Jewel- 
ers’ Association of the lower Naugatuck 
Valley challenge members of other asso- 
ciations to produce a jeweler with the ex- 
cellent record held by Mr. Allis. He is at 
present conducting his business as usual at 
his store on Main St. in this city and is 
loved and respected by a wide circle of 
friends and acquaintances. 








LETTER TO THE EDITOR 





A Desideratum? 
Editor, THE JEWELERS’ CIRCULAR: 


The article “Jewelry for the Summer of ~ 


1921,” by Norman Raudnitz appearing in 
your issue of May 4, seems to convey an 
interesting review of contemporary jewelry 
on the market for both male and female in 
all its diyersifications. But there is one 
little item. tucked away in its body which 
is likely not to meet-the notice it would 
seem to observe. I refer to the words: 
“Cuff-links in colored enamels to match 
your shirts come with a handy chart to 
help you to know the proper combination 
that may be worn in proper harmony.” 
' Tf I am not mistaken in the intent con- 
veyed in these last words (I have not seen 
the make up ,of these links), is there not 
here the key to a practical system of in- 
culcating art in the wearing of jewelry? 
“Charts to help you know the proper com- 
binations” in colors that harmonize. Is not 
this a solution of the problem which so 
much taxes the mind of art-loving members 
of our community? How many hundreds 
of printed pages have been devoted to en- 
veighing against the vulgarity disclosed so 
often by the supposedly elegant-dressed, in 
wearing colors inharmonious. And if a 
chart can be furnished with the goods, our 
fellows uneducated in the theory and prac- 
tice of harmonious color combinations will 
be greatly aided in the direction of good 
taste and we will see a reduction in the 
hideousness of the insuitably clad, who, 
though in costly garb, create a disfigurement 
and a blot on our streets. 

Could you not, Mr. Editor, search up this 
color chart system and.tell your readers 
more concerning it, that we may grasp at & 


seme 
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plan that may aid in reforming an all too 
obvious lack of taste in our apparel adorn- 
ment? 
Yours for Reform, 
Clement W. Coumbe. '! 








ANOTHER JEWELER ROBBED 





Armed Bandits Visit Schenectady Jewelry 
Store and After Holding Up Proprietor 
Escape with Valuable Loot 


SCHENECTADY, N. Y., July 11—Two men 
entered the jewelry store of Charles Grup- 
per at 424 State St., shortly after the 
noon-hour today and after holding up the 
proprietor, who was alone at the time, stole 
about $5,000 worth of diamonds and 
watches. They left the jeweler bound and 
gagged and closed the door, but did not 
lock it. 
Three traveling men, Richard Vander of 
Syracuse, Edward Dalton of Holton, Me, 
and P. J. McClellan of Fall River, Mass., 
as they passed out of the Waldorf restau- 
rant, where they had been having lunch, 
noticed Mr. Grupper in a helpless condition. 
They went in and untied him and the police 
were notified. 
Plainclothesman Veeder made a quick trip 
to the scene of the hold-up on the rear of 
a motorcycle, but no sign of the men could 
be found. It is thought that they departed 
in an automobile. Police of surrounding 
communities have been notified. r 
Mr. Grupper, who is considerably un- 
nerved as a result of his experience says 
that about 12:45 two men entered his store 
and asked. to see some diamonds. When 
he brought out the tray containing the 
stones he was confronted with two revolvers 
and warned not to utter a sound. The 
visitors then proceeded to bind and gag him, 
using neckties and a piece of velvet as is 
used in jewelry stores. 
This accomplished, the men proceeded to 
confiscate all of the stock. of. diamonds and 
watches within reach. - They worked -fast, 
but avoided detection. This latter accom- 
plishment is considered remarkable becaus 
of the many hundreds of people passing u 
and down State St. at the ‘time, many 
them almost within reach of ‘the boun 
man as they entered or left the Waldo 
lunch, which shares the same entrance wit 
the jewelry store. 
The robbers are described as follows}: 
One, about 30, smooth face, 5 feet 8 inches 
in height, and wearing a soft shirt-with no 
collar, and straw hat with green band; the 
other whose age ‘is thought'to be about 28 
_.is_a_little better dressed than jhis companion, 
wearing a brown suit, soft shirt and soft 
white -collar. é 

Besides taking the jewelry from the win- 
dow and trays the visitors broke off, the 
diamond and setting in the stickpin which 
Mr. Grupper wore at the time. They’ also 
relieved him of his revolver which he did 
not have a chance to use. Bérglary in- 
surance is carried by the establishment. - 








Charles L, Hall, 1621 Broadway, Oakland, 
Cal., has assigned for the benefit of credi- 
tors to A. V. Davidson. The assets art 
estimated at $8,000 and. the liabilities, $12, 

°000.; The business will be continued. fok 
0 days underethe trustee’s supervision. 
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absolutely no merit. 


price. 


LONDON 
26 Holborn Viaduct 


It is impossible to cut an Aquamarine thin and 
retain its BRILLIANCY. 
Lacking BRILLIANCY an Aquamarine has 


Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


PARIS 
44 Rue Lafayette 












FROM MINES TO MARKET 




















ENUS 


U. & Potent Ofte 


PEARL 
NECKLACES 








UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 


FRANK C. OSMERS 


2 West 47th St. New York, N. Y. 
Telephone Bryant 5523 


















“Take or Put” is bein 


1 wonderful sales 
=| us your order to-day. 





1 played 
everywhere. This charm affords you 
ossibilities. Send 


AISENSTEIN-WORONOCK & SONS, Inc. 


The Largest Wholesale Jewelry House in the East 
20-22 Eldridge St., New York, N. Y. 


STERLING SILVER—“TAKE OR PUT TOP” 
Spin and Win With Latest Novelty 


C4i—Furnished in Sterling 
Silver as illustrated. $ 00 


‘ ial 
ng $5.50 Doz. ay Doz. 


Send for 
Catalog 
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Medical 
Ophthalmology 


By Arnold Knapp, M.D. 510 
pages, with 32 illustrations, 
Chapter I, comprising 80 
pages, is devoted to the anat- 
omy of the eye and especially 
the ocular nervous system. 


Price, $5.00 


The Optical Publishing Co. 
11 John St., New York 














Fine 
Opal Necklaces 
of 


Exceptional Quality 


F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, New York City 


STS VTVVPVVBVBWWTTA 






ee OD DBO 844338382838 











Se SS ee 








Jewelers’ Price Tickets and Show Cards 


neatly and quickly executed. 
Moderate prices. 


Emmes Printing Company 


233 William St. New York City 
Phones Beekman 1394, 3178. 
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Attention—Manufacturers 


Onyx Ring Stones 
Furnished For Any Sise 
Diamond 
ONYX AND AMBER BEADS 
THE DOUBRAVA CO. 
61 Maiden Lane —- New Yer 


JOSEPH PUTTERMAN 
Expert Watch Maker to the Trade 
22 Years’ Experience 
Finest Workmanship Guaranteed at the 
Lowest Prices 
133 E. 7th Street, New York 
Tel. 9401 Dry Dock 














Can You String Perles in 10 Minutes? 


Write for free sample of 


HERCULES BEAD CORD 


and instruction sheet 


GEORGE PHILLIPS & COMPANY 
SCRANTON, PENNA. 











A. & $. ESPOSITER 
27 MAIDEN LANE 


CORNER NASSAU STREET 








LAPIDARIES 


EXPERT 





We cut, polish, buy and sell all kinds of precious, 
semi-precious stones and odd gems. Are always 
in the market for rough gem material, and have 
a large lot of assorted stones for jobbing pur- 
poses always on hand. 
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The Value of Organization 





Address of Alvin Mangan Before the Florida Retail Jewelers’ Association 
During the Recent Convention at Miami 
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HE subject assigned to me is one that 

perhaps has been overworked as a dis- 
course, but never will be overworked by 
actual operation—not by the jeweler at least. 
It may be that we fail to appreciate the 
yalue of organization, or it may be that 
we do not have the time to look into it to 
see the benefit to be derived therefrom. It 
may be that we do not take a broad enough 
view. Regardless of these reasons or any 
others that I may not mention—the value 
of a real live organization can not be over- 
estimated. 

Starting with your own business—you 
may have an excellent stock—you may have 
ample capital—do judicious advertising and 
the many other things that go to make a 
successful business—but if you do not have 
a good organization—you may make a suc- 
cess but the chances are that you will not. 
Why? Because it is organization that de- 
velops service and that alone. And today, 
gentlemen, service is what wins. 

Now, if organization is essential in each 
individual business it is none the less essen- 
tial for us collectively. There may have 
been a time when organized effort did not 
mean so much, but today, gentlemen, your 
fellow jewelers interest is your interest and 
a wise plan it is to see that his interests are 
looked after. 

For just a brief illustration let us take 
the press. Did you ever notice what hap- 
pens when some legislation or when public 
sentiment comes out with something that 
is not just exactly to its best interests. The 
press is an organization that functions, and 
it does so because its interests are mutual, 
just like we jewelers. 

It is my opinion that the Florida jewelers 
can derive greater benefits from a good or- 
ganization than can the jewelers from some 
other States, for this reason: We have 
the good fortune, in addition to our many 
other wonderful assets, to have a climate 
second to none. For this reason we have 
many visitors to our State whose homes 
are elsewhere. Now, when these visitors 
start home they usually take some souvenir 
from Florida. It may be that they select 
something that has nothing to do with 
Florida, but it comes from Florida just 
the same when they get home. Our chances 
to get this business are better than most 
any other from the fact that it takes less 
space to carry what we sell. Now, many 
of these people have the idea that we 
jewelers have a price for the tourist trade 
and sell at a less price along in the Summer 
to local trade. What could we do better 
than make an organized effort to disprove 
this idea. Unfortunately, however, I am 
afraid that we are not doing much to im- 
Prove this condition. What can we do to 
improve it? When a customer says that 
the jewelers charge tourists outrageous 
Prices in some other town than your own— 
do not say, “Yes, they are high!” Tell 
your customer that there may be some mis- 
take and that you believe that the tourists 





get the same price as any one else does— 
but be sure and practice this. 

There are many opportunities for organized 
effort to obtain better conditions for jewel- 
ers, but among them there is one which 
will, if taken advantage of, net valuable 
results. The severe strain placed upon each 
and every one of us by federal taxation 
laws is, in my opinion, absolutely unjust. 
Why should we be taxed more in propor- 
tion than any other business? Is it not a 
fact that the goods we have to sell are 
just as necessary as any other line of mer- 
chandise? Ordinarily the average person 
will say no. But let us examine this ques- 
tion. As individuals the three fundamental 
requirements for our existence are food, 
clothing and shelter. Now it does not re- 
quire much of a genius to provide these. 
What comes next—most important of all— 


something to please the eye. Objects of 
adornment. This is where the jeweler 
comes in. What we have to offer is an 


inspiration and to get the best there is 
in any one it requires inspiration. 

Take the case of a stenographer who has 
seen a bracelet watch in your window, or 
the young man who would like to buy a 
diamond for an engagement ring, or the 
factory hand who wants to surprise his 
wife on their anniversary with a set of sil- 
ver, or the little fellow who wants to own 
a watch but whose parents can not afford 
to buy him one, and the hundred and one 
other cases along the same line. To sat- 
isfy these many desires extra effort must 
be put forth. Therefore the jeweler’s wares 
are an incentive to greater achievement in 
each and every vocation, and in the final 
analysis is not a luxury. 


Take ‘the man in business who receives 
a wedding invitation from some customer 
whose daughter is to be married. He may 
have never seen the girl or the object of 
her charms, but he sends a wedding gift. 
And he usually says to you when he comes 
in: “I got to buy a wedding present.” Now, 
what does this mean to your customer—is 
it a luxury? It certainly is not. It is just 
as much a part of his advertising expense 
as his newspaper ad—and you all know 
that newspaper advertising is no luxury. 
Gentlemen, what the jeweler has to offer 
is so closely interwoven with our social 
existence that it is absolutely indispensable. 
What has organization to do with these 
facts? Gentlemen, there is a world of op- 
portunity for co-operative action in estab- 
lishing in the minds of the people that the 
jeweler is just as essential to the successful 
development of his community as the grocer, 
the druggist or any of the rest. 

We have a condition in Tampa that may 
be peculiar to that city. I am, however, 
of the opinion that it prevails in most of 
the business centers. What I refer to is 
the practice of, manufacturers, jobbers or 
wholesalers selling goods at wholesale to 
your clothing merchant, groger or hardware 
man, I have twice recently been asked for 
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an opinion on diamond and platinum pieces 
by a very good friend who is the proprietor 
of one of our large department stores. 
These goods were sent on approval by a 
New York manufacturer who no doubt 
many of you jewelers are patronizing. What 
would this merchant think of a clothing 
manufacturer who would sell a suit of 
clothes to his jeweler—and maybe his jewel- 
er would show him the invoice and ask him 
what he thought it was worth? I do not 
think a jeweler would do this. But, gen- 
tlemen, can you not see the advantage in 
an organized effort to put a stop to such 
practice as this? I would like to see this 
organization go on record as being abso- 
lutely opposed to such practice. 


I recently heard some one say that this 
is a good year not to be in business. Per- 
haps this is true. However, as I have been 
able to observe, the jeweler stands a greater 
chance to weather the adverse winds that 
sometimes head us for the rocks than any 
other line of merchandising. But we must 
assemble from time to time to broaden our 
views and to educate ourselves to the new 
conditions that are continually arising. The 
exchange of ideas that enable us to see 
things pertaining to buying, -hiring help, 
and getting the various federal, State, city 
and county officers to co-operate with us, 
is a great asset to our business. It requires 
pluck and courage to be in the mercantile 
game at the present time, and it will do us 
all good to cruise together. This is the 
age for team work. Look about you at the 
various organizations. Who are the men 
that head and work for the organization 
along commercial lines? Are they the fail- 
ures or the near failures in their respective 
lines? They certainly are not. They are the 
leaders not only in their own lines, but they 
are also the leaders in the social and civic 
life in their communities. 


Just a word as to the position of the 
jeweler in his community. Gentlemen, I 
am conceited enough to believe that the 
jeweler ranks next to the banker. He deals 
in a more valuable commodity. His cus- 
tomers (clients) must accept his word—and 
his word should be beyond question. Are 
the banks organized? Did you ever hear 
of one banker cutting the rate of interest 
to secure some of his fellow bankers’ cus- 
tomers? Of course not. Does one bank 
close at 2 p. M. and the other one up the 
street stay open until three? Gentlemen, 
they are organized. And you may be well 
assured that it is profitable to be organized. 


It is a well established fact that an or- 
ganization is no better than the people who 
compose it. Now, gentlemen, let us have 
a high-class organization. Be loyal to one 
another as well as to our organization. It 
is time for each and every one of us to 
consider the inerests and advancement of 
our business as a whole rather than our 
own selfish interests. The price cutter and 
underhand merchant is usually a small man, 
at least mentally—and if he continues such 
practice he usually remains small. Do not 
take advantage of your fellow jeweler by 
cutting prices to get business, because he 
is loyal to his organization to uphold its 
policies. Do not, for one minute, get the 
impression that your brother jeweler is your 
strongest competitor. Your most active 
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An Unsolicited Letter Speaks for Itself 


(one of many) 











: is your druggist, department 
anger fountain, florist, talking machine 
and automobile dealer. How many of you 
‘ewelers know that there was more money 
spent on cosmetics in this —o in 1920 
than there was for jewelry? “Gifts that 
Last” is what we should advocate as a 
whole. It is a splendid slogan and one 
that does not apply to anything as well as 
to our business. Our business is to educate 
the public to think of jewelry, to wear 
jewelry and above all to give “Gifts that 
Last.” ‘ r 

Unity of action alone can attain the re- 
sults most desired. But we must do some- 
thing other than just agree that this is 
true. We must be up and working. It 
may be all right to let the other fellow do 
it, but what if he fails—your interests suf- 
fer. We all know that in all organization 
work some do most of it and some do none 
at all. The more workers the better the 
organization. I wonder how many jewelers 
in our organization wrote their represen- 
tatives in Congress protesting against the 
discriminating tax and urging the one per 
cent tax be adopted. All of those who did 
not failed to take advantage of an oppor- 
tunity to better their own interests at the 
cost of a little time. 

About the one per cent tax. I do not 
know what was done at the last convention 
as I was not in Tampa on that date. How- 
ever, I would like to see this association 
go on record as being utterly opposed to 
the five per cent tax and strongly recom- 
mending this one per cent tax. This is a 
matter that each jeweler should agitate in 
his home town. 

Most people, when called upon to make a 
speech or get up a talk on a certain matter, 
usually begin by telling you that they are 
not public speakers. And then go right 
ahead and burden you with having to listen 
to something they seem not to be proud of. 
You will note that I am different. I want 
to thank each and every one of you for 
your attention and I hope that what I have 
had to say will be of some benefit to our 
organization, also that some suggestion I 
have made may be profitable to some indi- 
vidual, 

Now, in conclusion, I want to urge each 
of you to take a more active interest in 
your State Association, remembering that 
the better it is, the rhore value it will be 
to you. Co-operate closer with your 
Brother Jeweler at home. If he is not a 
member, urge him to join. And remember 
that we do not have much interest in any- 
thing that we do not have our money in- 
vested in, so be sure and send in your dues 
promptly. 








The jewelry store of O. Larsen, 514 Ocean 
Ave., Jersey City, N. J., was recently en- 
tered by thieves late at night and five cam- 
eras valued at $50 and $4 in cash were taken. 
Entrance was gained to the interior of the 
establishment through a rear window, which 
had been left open. The robbery was re- 
ported to the police of the Ocean Ave. Pre- 
cinct Station. An investigation has caused 
the belief that the burglary was the work of 
juveniles. Much jewelry of considerable 
value was left untouched in the store by the 
thieves. 
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Acrostics in Jewels 





THE use of initials, names, etc., has always 

been one of the common devices of 
the jeweler, but the acrostic, a more subtle 
expression of sentiment, has, in this connec- 
tion, been almost entirely confined to Eu- 
rope, its popular use in this country being 
quite negligible. 

The French have precious stones for all 
the alphabet, excepting f, k, q, y and z, 
and they obtain the words “souvenir” and 
“amitie” thus: 

Saphis or Sardoine 


Onyx or Opale Amethiste or Aigue- 


Uraine Marine 

Vermeille Malachite 
Emerande Tris 

Natralithe Turquoise or Topaz 
Iris Tris 


Rubis or Rose diamond Emerande 

Lapis lazuli, opal, verdantique, emerald 
represented love, and for me malachite and 
emerald. 

“Regard” rings of French origin were 
common even to a late period, and were 
thus named from the initials with which 
they were set, forming the acrostic of these 
words: 


Ruby Amethyst 
Emerald Ruby 
Garnet Diamond 


Mme. Rachel, the famous French actress, 
was the recipient of perhaps the most del- 
icate compliment the acrostic has ever been 
employed to convey. A diadem set with 
six precious stones was presented to her, 
so arranged that the initial of the name 
of each stone was also the initial of one 
of her principal roles and, in their order, 
formed her name thus: 


Ruby Roxana 
Amethyst Amenaide 
Carnelian Camille 
Hematite Hermione 
Emerald Emilie 
Lapis lazuli Laodice 


When the question of the repeal of the 
corn laws was agitated in Ireland in 1830, 
rings and brooches set in precious stones 
made to represent the word “Repeal” were 
popular, Ruby, Emerald, Pearl, Emerald, 
Amethyst, Lapis lazuli. One of these was 
given to a gentleman as a relic of this mem- 
orable agitation, but the bit of lapis lazuli 
had dropped out, and he took it to a jeweler 
in Cork to have repaired. When it was 
returned, he found that a topaz had been 
substituted for the missing bit of lapis lazuli. 
“How is this?” he inquired. “You have 
made a mistake.” “No mistake, sir,” said 
the witty workman, whom he afterward 
discovered to be an ardent Repealer, “It is 
all right; it was repeal, but let us repeat 
that we may have it yet.” 

The Prince of Wales, father of the pres- 
ent King of England, on his marriage to 
the Princess Alexandra, gave her as a 
keeper one with stones set with his familiar 
name, “Bertie”: Beryl, Emerald, Ruby, Tur- 
quoise, Jacinth, Emerald. 

Such name rings are common in France; 
thus “Adele” is spelt with an amethyst, 
diamond, emerald, lapis lazuli and emerald. 

It would be well that such fancies be 
encouraged among our own jewel-loving 
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public. It would tend to stimulate a de- 
mand for little known and less called for 
stones in the jeweler’s category. It would 
encourage the expression in tangible form 
(always a jeweler’s opportunity) of verbal 
felicities and create a desirable filip for his 
business. 





Japanese Ornament 





Sr HE arts of Japan, though doubtless 

owing their origin to China, are dif- 
ferentiated by a keener observation of na- 
ture and a more literal treatment of land- 
scape, bird and animal life, and the beauti- 
ful flora of the country—the ‘kiku’ or chrys- 
anthemum, the ‘botan’ or peony, the ‘kosai’ 
or iris, the ‘yuri’ or lily, the ‘kiri’ or paula- 
wina imperialis (somewhat resembling our 
horse chestnut), the ‘matsu’ or fir, and the 
‘take’ or bamboo—likewise the peacock, the 
crane, the duck, the pheasant, and many 
smaller beautiful birds, together with rep- 
tiles, insects, and fishes; all are elements 
in the decorative arts, being rendered with 
remarkable fidelity and delicacy of touch, 
united with a fine feeling for composition of 
line. Physical phenomena, such as_ the 
snow-clad mountain, Fujiyama, have al- 
ways exercised considerable influence upon 
the Japanese mind. * * * 

“The cherry and plum blossoms, emblems 
of the beauty and purity of Spring, are 
also intimately associated with the life and 
the ornament of the people. It is this literal 
treatment of natural types, the marvelous 
technique, and especially the significance of 
the forms chosen, that constitutes the charm 
of the earlier Japanese art. It is singular 
that the materials used by the Japanese 
should be of little intrinsic value. Having 
no jewelry, they use little of the precious 
metals; iron, bronze, enamels, clay, wood, 
and lac being the chief materials utilized 
in the decorative arts of Japan. Bronze is 
one of the earliest materials used in the 
arts of Japan, and their large statue of 
Buddha at Kamakura, cast in a. pv. 748, 
rests upon a lotus flower with 56 petals, 
10 feet by 6 feet, and the height from 
base to top of figure is 63 feet. * * * 
Cloisonné enamels, introduced in the 17th 
century, reached a high degree of technical 
excellence, but never quite reached the 
beauty, purify and harmony of color that 
characterized the old Chinese cloisonné. 
Lacquer, of which some fine examples are 
reputed to date from the 7th century, was 
at its best in 1490 and 1709, when some 
beautiful examples with raised gold on a 
gold ground, or gold or silver foil on silver, 
black or red grounds, were produced.”— 
Glazier. 








Lowell, Mass., jewelers incensed over the 
fact that fly-by-night concerns and auc- 
tioneers can come to that city and sell the 
people a cheap line of jewelry, thereby harm- 
ing the business of the local jewelers, have 
petitioned through the Lowell Jewelers’ As- 
sociation the city council to regulate the 
hours of such establishments. Under a law 
recently passed, this is made possible and 
Secretary Frank Ricard of the local jewel- 
ers’ association believes that the Lowell 
council has an excellent chance to lead the 
way for the Massachusetts cities in regulat- 
ing the hours of the auction jewelry stores. 
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IMPERIAL FACTORY 


Mr. Jeweler: 


Your one and only foundation for the start, present and future 
of your business is your WATCH LINE. The Public knows you 
best by the WATCH you have sold them. NOW is the time to sell 
reliable WATCHES ONLY. 


You may now confine your BRACELET WATCH lines to the 
long-felt want, namely, one make. ‘IMPERIAL’ BRACELET 
WATCHES can be had in 8, 9 and 10 lignes, all from one WATCH 
factory, one Importer. Therefore, they must be reliable—therefore, 
they must be backed by absolute proper service—therefore, absolute 
interchangeable material and a supply always at your demand. 


‘IMPERIAL’ WATCHES are also made in 0, 12 and 16 size, 7 
to 23 Jewels, and are strongly featured with beautiful Fancy Dials. 


MR. JEWELER, insist upon your Jobber showing you the 
‘IMPERIAL’ line of WATCHES. Compare them, buy them, sell 
them, and the foundation and future of your business is assured and 
the complete success of your business is assured. . 


‘IMPERIAL’ WATCHES sold through the Jobber only, also the 
high grade 12 and 16 size ‘VAUCHAY’ and ‘NICOLEY,’ thin model 
WATCHES, beautifully cased and most attractive with beautiful 
high grade fancy dials. 


If your Jobber does not show you the ‘IMPERIAL,’ ‘VAUCHAY’ 
and ‘NICOLEY’ lines of WATCHES, write for information. 


We are the sole agents for the ‘IMPERIAL,’ ‘VAUCHAY’ and 
‘NICOLEY’ WATCHES. 


Bayer, Pretzfelder & Mills, Inc. 


15 MAIDEN LANE NEW YORK CITY 


NICOLEY 
AZ1O9OIN 


NICOLEY 
AS IOOIN 
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The New 


Tariff Bill 





Manager of New England Manufacturing Jewelers’ and Silversmiths’ Asso- 
ciation Discusses Jewelry and Fuel Oil Provisions of Fordney Bill 














Provinence, R. I, July 9.—The manu- 
facturing jewelers of Providence, the Attle- 
boros and other centres of the jewelry in- 
dustry are confronted by a number of new 
problems that have arisen in connection 
with the reconstruction period, the solving 
of which, it is believed, will have much to do 
with the business policy of the future. 
Prominent among these are the Fordney 
tariff bill and its effect on the industry ; the 
proposed additional duty on fuel oil from 
Mexico and the petition of the express 
companies to the Interstate Commerce Com- 
mission for an order discontinuing ship- 
ment of diamonds and other precious stones 
by express, subject to collection upon de- 
livery. 

Of these problems the one concerning the 
proposed new tariff is receiving the most 
attention and is the topic of discussion 
wherever and whenever two or more manu- 
facturers chance to meet, as well as be- 
ing the subject of anxious inquiry to the 
various jewelers’ associations for informa- 
tion, interpretation and advice concerning 
the proposed bill. 

In an interview this morning with the 
representative of THE JEWELERS’ CIRCULAR, 
Woodward Booth, manager of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association said: 

“It is rather early for the men in the 
jewelry industry to criticize or condemn the 
Fordney tariff bill as it is impossible to 
foretell just exactly how it is going to 
work out. The tariff committee of the 
association conferred with the Ways and 
Means Committee and with individual 
members several times, to explain the con- 
tentions and situation of the industry. The 
arguments for the industry were submitted 
in writing to the Ways and Means commit- 
tee asking that the industry be given, not 
only the protection accorded it under the 
Underwood bill but to increase this protec- 
tion to a 75 per cent duty. The Ways and 
Means committee has reported its bill to 
the House and before we take the oppor- 
tunity of thoughtfully and impassionately 
considering the provisions of the bill there 
are many who want to fight it at once. 

“In some ways I can see where it may 
prove advantageous to the industry not- 
withstanding that the proposed bill carries 
a 55 per cent ad valorem duty in the jewel- 
ry paragraph as compared with a 60 per 
cent rate in the present Underwood bill, 
and 45 per cent in the first clause of the 
metal schedule basket paragraph as com- 
pared with the present 50 per cent under 
the Underwood tariff. But one thing 
should not be lost sight of, and this is very 
significant and important—the classification 
and wording of the jewelry paragraph of 
the present law, as well as the basket clause 
in the metal schedule have been retained 
without the change of a single word. 

“Now what does that mean? Although 
this industry of ours is one of the smallest 
it is an absolute fact borne out by records 


that there is no other industry that has 
furnished so much litigation before the 
United States Customs Appraisers and 
Board of Customs Appeals as has our own. 
The Payne-Aldrich tariff was only 10 per 
cent effective as regards to jewelry litiga- 
tions but the Underwood tariff jewelry 
paragraph as well as the basket paragraph 
in the metal schedule, have withstood every 
litigation that has been brought against it 
and is today considered the most effective 
of any clause in the entire bill. 

“To accomplish the effectiveness of these 
paragraphs it has been necessary for this 
association, assisted by its members and 
other jewelers of the country to maintain 
eternal vigilance and support the Govern- 
ment in the workings of the paragraph. 
To do this numerous rulings have been 
given by the customs officials and these 
have been supported and substantiated by 
court decisions which have strengthened 
these paragraphs beyond successful assail- 
ment. With the retention of these para- 
graphs in the proposed bill every one of 
those rulings and decisions remain as a 
bulwark against all attacks. Make any 
changes in the classification or wording of 


* the jewelry paragraphs and those rulings 


and decisions become useless; our years 
of work and expense have been thrown 
away and all that we had won comes to 
nought. 

“Well,’ say some of the over-anxious 
manufacturers in dismay, ‘even so, how 
about the reduction of the rate from 55 to 
60 per cent and from 45 te 50 per cent?’ 

“While there is a reduction of 5 points 
in each paragraph of jewelry reference in 
the proposed bill, it must not be forgotten 
that the proposed bill establishes an entirely 
new definition of what an ad valorem duty 
is. It provides that the ad valorem value 
shall be figured on the basis of the Amer- 
ican market valuation of the article rather 
than on the foreign invoice valuation. 

“The Tariff Committee of the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association is continuing in close 
touch with this entire situation with a view 
to securing adequate protection for the in- 
dustry and it feels that it has the situation 
still well in hand and -ask that the trade 
continue its confidence in the committee 
sufficiently to consult with its members up- 
pon any question that may arise rather than 
rushing ahead individually, without being 
fully conversant with all the conditions 
and applications.” 

Within the last few days the manufac- 
turing jewelers here and elsewhere in New 
England have discovered that the industry 
is vitally interested in still another phase of 
the Fordney tariff bill, besides merely it 
the paragraphs dealing with jewelry prod- 
ucts and rates. . 

This is in connection with the oil duties 
that are contained in the proposed tariff bill 
and which imposes additional taxes on those 
which have been in vogue and to the pro- 
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posed advance that Mexico is taking steps 
to impose. Practically every building in 
this city occupied by the several hundred 
manufacturing jewelry establishments, or 
the numerous co-ordinate industries, use fuel 
oil for the development of both power and 
heat. It is estimated that the increased 
rates proposed by the Fordney bill, in ad- 
dition to the exactments of the Mexican 
government, will add at least $200,000 to 
the fuel expenses of these buildings, and this 
burden must be borne by the manufacturers 
and ultimately by the consumer. 


It is feared that this will necessitate a 
complete revision of cost accounting and 
price lists that will take weeks to adjust 
and to bring about an equitable adjudica- 
tion of conditions. This in itself would 
bring about a serious loss to the manu- 
facturers as it would mean such a delay 
that the jewelry season would be well ad- 
vanced before new orders could be handled 
and this in a year that so far has been none 
too satisfactory or profitable to the jewelry 
industry. 

While under the Underwood schedules 
the use of oil entailed a cost far less than 
coal, it now threatens: to become far more 
expensive. For, at the same time that there 
is an increase in the cost of oil because of 
the additional import duties, the supply 
and costs of coal is bringing that commodity 
back into a position to forcibly assert it- 
self. But to take full advantage of these 
changing coal conditions it would be nec- 
essary to reconvert the plants from oil to 
coal, involving a considerable expense. 

It is stated that comparatively few, if any, 
of the large plants or building owners, have 
contracts with the oil companies for either 
supply or price and that the oil corporations 
decline to take any new contracts at any 
price. At the present time fuel oil is quoted 
in the vicinity of $2 per barrel. To which 
must be added the proposed Mexican tax 
and the Fordney tariff amounting to an in- 
crease of about 57!4 per cent. 4 barrels 
of oil will equal a ton of bituminous coal in 
heat preduction and soft coal in this city 
within a few days, has been quoted delivered 
in the cellar at $8 per ton. It will thus be 
seen that the fuel proposition is developing 
into a problem of more than casual moment. 

And while these problems connected with 
the production end of the industry are rear- 
ing their disquieting heads, there comes an 
attack upon the shipping facilities enjoyed 
by the handlers of jewelry and precious 
stones in an order from the Interstate Com- 
merce Commission discontinuing shipments 
of diamonds and other precious stones by 
express, subject to collection upon delivery. 

While this order does not directly affect 
many of the manufacturing jewelers of this 
city and the Attleboros, who do com- 
paratively little diamond business for con- 
signment, still there is sufficient local in- 
terest to cause the industry as a whole to 
take recognition of the situation. 

Advices from Washington indicate that 
already the jewelers in other parts of the 
country, notably, Boston, New York, Chi- 
cago and elsewhere, have taken this matter 
up and entered complaint to the Interstate 
Commerce Commission that no opportunity 
had been given the industry to be heard on 
the proposition. 
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DEATH OF A. S. VAN WEZEL 





Prominent Diamond Cutter Passes Away 
While En Route from United States 
to Holland 


While en route to Holland, A. S. Van 
Wezel, one of the most prominent and best 
known diamond cutters of this country and 
Europe, passed away on board the steamship 
Rotterdam. Death occurred on July 1 and 
is attributed to an attack of heart failure. 
When the boat docked, the body was sent 
to Amsterdam, where it was interred on 
Tuesday, July 5. 

A. S. Van Wezel was born in Amsterdam, 
Helland, March 25, 1856. As a boy he re- 





WEZEL 


THE LATE A. S. VAN 


ceived his early education at that place and 
while still a youth associated himself with 
his father, learning the diamond cutting 
business. About 40 years ago he estab- 
lished his first diamond cutting factory in 
Amsterdam and in 1910 moved this factory 
to New York, where it is now located, at 
535 Pearl St. He moved his offices from 
Amsterdam about 1903 to Antwerp, Bel- 
gium, and remained there until the recent 
war, after which he returned to Amster- 
dam. Since moving his factory to this 
country, Mr. Van Wezel made occasional 
trips over here but still retained his resi- 
dence and offices in Amsterdam, 

Since the death of his wife last Decem- 
ber, Mr. Van Wezel’s health had been im- 
paired. He arrived in this country recently 
to visit his factory in New York and was 
returning homie when death overtook 
him. 

Mr. Van Wezel came of a family well 
known throughout the diamond industry 
and the news of his death will be received 
with sincere regret. Mr. Van Wezel was 
considered one of the foremost authorities, 
abroad, on the diamond situation and the 
conditions of the market. He was _ thor- 
oughly familiar with all phases of the busi- 
ness and had an intimate knowledge of the 
industry. 

He is survived by four brothers, two of 
whom are in this country and the other two 
abroad. 
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Will Roesher, of Joseph Myers, Inc,, left 
last week for a two weeks’ vacation at 
Biloxi, Miss. 

W. H. Rogers, Earle Cutrer and A. B. 
McHenry, of Julius Goodman, leave this 
week for a two weeks’ vacation. 

A. H. Sneed, of A. Graves Co., leaves 
next Saturday for a two weeks’ vacation. 
Mr. Sneed will visit relatives at Oklahoma 
City, Okla. 

Harry Heywood, of R. Wallace & Sons, 
Mfg., Co., Wallingford, Conn., was in the 
city last week calling upon the trade. Also 









A. E. Day, eastern manager of Smith 
Metal Arts Co. which is located at 
Buffalo, N. Y. 


Joseph Watkins, southern representative 
of the William Kinscherf Co., New York, 
has been enjoying a few weeks in Memphis, 
visiting his friends and the trade. Mr. 
Watkins will be in New York about July 
15 at which time he will plan for his Fall 
trip. 

John Kelty, of Graves-Dix, Inc., left last 
Saturday accompanied by his mother, to 
visit Mrs. H. P. Streicher, of Toledo, O., 
and points in Canada. Mrs. Streicher was 
formerly Miss. Agnes Kelty and was for 
many years connected with Joseph-Myers, 
Inc., of this city. 

Nelson T. Sherwood, southern representa- 
tive of the Basset Jewelry Co., traveling out 
of Chicago, was in this city last week call- 
ing upon the trade. Mr. Sherwood left for 
New Orleans, La., and will then travel 
Texas, after which he will make his re- 
turn trip through the southern territory. 

Marcus Goodman, of Goodman & Bach, 
is rapidly recovering at the Baptist Memo- 
rial Hospital from an attack of appendicitis. 
Mr. Goodman hopes to leave the hospital 
at a very near date at which time, he will 
take a vacation and a much needed rest at 
Biloxi, Miss., and other points on the Gulf 
coast. 

W. W. Dupree and C. J. Simons, of 
George T. Brodnax, Inc., left last Friday 
for New York, spending Saturday in Cin- 
cinnati. Messrs. Dupree and Simons will 
stop at the Hotel Astor for probably 10 
days or two weeks calling upon the diamond 
trade and purchasing for the diamond de- 
partment. 


A letter has been received by the jewelers 
of this city from E. A. Murray, secretary 
and treasurer of the Tennessee Retail 
Jewelers’ Association stating that the 
seventh annual convention of the Tennessee 
Retail Jewelers’ Association will be held in 
Chattanooga, Tenn., Tuesday and Wednes- 
day, Aug. 23 and 24. 

W. E. Graves, president of A. Graves 
Co., has returned from an extended trip 
through the east. Mr. Graves purchased a 
private yacht while in the east anticipating 
a return trip via the Great Lakes, Chicago 
River and the Mississippi River. This trip 
was interrupted on account of the canal 
being closed. His yacht is being cared for 
by the Chicago Yacht Club until such time 
as the canal is opened, at which time Mr. 
Graves will return to complete his trip and 
add his yacht to those already docked on 
the Memphis Levee. 


CIRCULAR 


July 13, i991 


Goldsmiths’ Work in Santa § 


Church ophia 





ie his “Gold and Silver,” 
. Pollen shows the great 
the work of the goldsmiths ; 
the great Church of Santa Sopa 
it was rebuilt by Justinian in the ai 
tury. The best artists were emplo a 
make the great altar screen, and <2 . 
rate the sanctuary in resplendent abe i 
gold, silver and enamels. iss 

ane akar was made in martle, tig 
with gold, in which was set PTecious stones 
and encrustations of enamels. It was su 
ported by pillars, thickly plated with gold 
The canopy or ciborium of the altar rested 
on four silver-gilt columns, and this canopy 
was overlaid with plates of silver, on which 
were figures wrought in niello work. The 
canopy had an orb surmounted by a cross 
made of gold and inlaid with large Precious 
stones. The screen in front of the altar 
had its dado or lower part of gilt bronze 
and the pillars and architrave silver plated, 
It also had statues and panels of silver, 
the latter being engraved with figures of 
saints in niello work. The ambo or pulpit 
had a canopy of plated gold set with pre. 
cious stones. The sanctuary of Santa Sophia 
contained 40,000 pounds weight of silver, 
and the altar vessels were made of gold 
set with stones of the greatest value. 
From which it is seen that Justinian estab- 
lished a great school of goldsmiths and 
enamelers at Constantinople. 

The Church of Santa Sophia, it will be 
remembered, was destroyed, together with 
the entire city of Constantinople, in the 
year 532, by fire. Its splendid new edifice, 
mentioned above, was dedicated in the year 
537; and it is the same building now stand- 
ing. With the fall of Turkey in the World 
War, Christendom had hoped Turkey in 
Europe was ended and that Constantinople 
would again revert to its original Christian 
owners. Antiquarians had, based on this 
supposition, fondly hoped that the wonder- 
ful art decorations of this famous church 
would be again disclosed (the fine fres- 
coes, etc., are hidden by plaster work) and 
that the exploration of its vaults would 
bring forth great treasures of ancient gold 
and silver altar services, etc. 

For the followers of the Mussulman 
faith dare not injure or destroy depictions 
of the human form, though their creed for- 
bids their exposure to public gaze. Thus, 
with calmer counsels, if XXth century 
freedom is given the city of Constantinople, 
vast treasures of goldsmithing done in the 
early centuries of our era may be seen. 
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McDuffie, jeweler at 148 Peachtree St 
Atlanta, Ga., has reported that about three 
weeks ago a man came to his place of busi- 
ness and while there stole a woman's ring 
with a large sapphire surrounded by 2 
small stones weighing about .6 each, a 16 
size watch and also two small rings. The 
man is described as about 30 years old, 
weighing 150 pounds, 5 feet 7 inches tall, 
and as having brown eyes and a scar on 
his right cheek. If the man is identified by 
any jeweler, it is requested that he notify 
the sheriff of Fulton Country or the Pinker- 
ton National Detective Agency of Atlanta, 
Jewelers are warned to beware of him. 

















TRADE CONDITIONS 


The manufacturing jewelers have reported a 
ood trade during the last few days and say 
ot they are doing a great deal of rebuilding and 
remodeling on old jewelry. A number of people 
are having their old time jewelry made into 
something more modern and style conforming. 
The manufacturing jewelers report the fact that a 
great many old style wedding rings are being 
brought in to be made over into narrower shapes 
and be designated, or rather decorated with de- 
signs of flowers or conventional figures. Repair 
work has been increasing and it is said that if the 
increase persists, a few of the jewelers will have 
to enlarge their repair departments to handle the 
work, At present several of the local jewelers 
are from two to six weeks behind in their repair 
deliveries. Engraving has been good and a great 
many receivers of wedding presents are bringing 
them in to be engraved. Now is the time for 
yacations and the majority of the local stores are 
running with reduced forces, owing to the fact 
that several of their clerks and employes are at 
present on extended vacation trips. 





The Round Table Outing, of which 
Percy B. Stith, secretary of Wm. Kendrick’s 
Sons, is chairman of the finance and tickets 
committee, reports great success on their 
recent picnic and have stated that all ex- 
penses were covered. After settlement of 
the expenses, some 150 odd dollars left 
over were presented to the Boy Scouts for 
extension purposes. 

M. L. Hudson who is at the head of 
the repair department of James K. Lemon 
& Son, is preparing to spend his vacation 
in the vicinity of Beaver Dam, Ky. He 
has recently had his car overhauled and 
repainted and expects to be gone for two 
weeks at least. O. K. Rowe, also a watch- 
maker for James K. Lemon & Son, is at 
present spending his vacation up Green 
River. 

A great many of the local jewelers took 
advantage of the two and one-half days 
vacation as the result of the Fourth of 
July and toured the country in Kentucky 
and southern Indiana. Mammoth Cave was 
the scene of a great many picnics held by 
the individual Kentucky jewelers and it is 
said that a great many of the local jewelers 
went to Shakertown and Highbridge to 
spend the Fourth in rest. 





Evansville, Ind. 





TRADE CONDITIONS 


Trade during the past week or 10 days has been 
very good, according to the retail jewelers in spite 
of the hot weather that has prevailed in south- 
western Indiana for some time past. Evansville 
experienced the hottest Fourth of July in 32 years. 
The hot weather probably has kept some out of 
town shoppers away from the city but the local 
trade has held up fairly well and merchants ex- 
Press the hope that July and August will both 
bring in a very nice volume of business. Col- 
lections are holding their own very well and gen- 
eral trade cofditions continue to improve. A local 
daily newspaper made a survey of the industrial 
conditions of the city a few days ago and dis- 
covered that only about 1,000 men in the city 
are now out of employment, compared to 10 times 
this number on the first of the present year. 
Many of the large manufacturing plants of the 
city are working on longer hours than they were 
4 month or two months ago. 





A mussel shell digger in the Wabash 
Iver near Mt. Carmel, IIl., found a pearl, 
while working in the river bed a few days 
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ago, that is said to be valued at $150 or 
more. 

During a severe electrical storm that 
visited northern Kentucky and southern 
Indiana on Tuesday, July 5, a large plate 
glass window in the retail jewelry store of 
Elijah Stettler, on Fredericka St., at Owens- 
boro, Ky., was broken. Damage was done 
to several other of the business buildings 
of that city. 

A mastodon’s thigh bone, nearly five feet 
long and weighing in the neighborhood of 
100 pounds, was found a few days ago on 
a sandbar in the Ohio river, a short dis- 
tance below Rockport, Ind. The relic is 
now on display in the show window of T. 
C. Bayse’s jewelry store at Rockport and 
has been viewed by many people. 

Arthur Neutzel, Rockport, Ind., has gone 
to Bridger, Mont., where he intends to start 
a retail jewelry store as soon as he is able 
to find a suitable building. For some time 
he owned and operated a jewelry store at 
Warren, Mont., and he owns property in 
that place. Mr. Neutzel is well pleased with 
Montana, he has written his friends back 
in Indiana. 

Samuel L. May, director-general of the 
Evansville Exposition that will be given 
this year from Sept. 20 to Oct. 1, has made 
a special request of the local retail mer- 
chants, including the jewelers, to hold a 
style show in connection with the exposi- 
tion and it is expected that this will be done. 
The jewelers, in addition to having dis- 
plays at the style shows, will carry many 
handsomely decorated window displays in 
their stores during the 10 days of the ex- 
position. 








TRADE CONDITIONS 
The local jewelers report a most satisfactory June 
business and the majority are rather optimistic in 


regard to future expectations. Collections are not 
so bad as they have been and the general public 
seems to be looser with their money. 





Fred Mueller, Albert Croce and William 
Hendricks, all of Joseph-Meyers, Inc., spent 
a delightful week-end and July 4 at Moon 
Lake, Miss., fishing. 

H. H. Arnold, formerly with George T. 
Brodnax, Inc., is touring to Denver in his 
car. After a visit with relatives he hopes 
to locate in that city. 

Morris B. Joseph and C. W. Myers, of 
Joseph-Meyers, Inc., left the city last week 
on business. They will visit New York and 
other points in the east. 

Harold Seesel left last Thursday for a 
two weeks’ vacation in his old home town, 
Holly Springs, Miss. Mr. Seesel is con- 
nected with Julius Goodman, 3 S. Main St. 

George J. Hugger, of A. Graves Co., left 
last week for a two weeks’ vacation Mr. 
Hugger is motoring through Mississippi 
where he has numerous friends. Miss Lil- 
lian Boyles left last week for a two weeks’ 
vacation. 

Marcus Goodman, of Goodman & Bach, 
was carried to the Baptist Memorial Hos- 
pital last week. Mr. Goodman was very ill 
from an attack of appendicitis. He has been 
under treatment and it is hoped that he will 
recover without having to be operated upon. 


91 


Last reports are that Mr. Goodman is much 
improved. ' 

The jewelers of this city all closed for the 
“Fourth” to enjoy the only real holiday of 
the year. Christmas and New Year is 
usually spent in bed catching up with lost 
sleep. But each jeweler of this city spent 
July 4 in following out ‘his own inclinations. 

Miss Linnie L, Jackson; manager of the 
stationery department of Graves-Dix, Inc., 
left last Saturday for a two weeks’ vacation 
in the Smoky Mountains along the Ten- 
nessee and North Carolina border. Mrs. 


Z. C. Lanier left last Saturday for a month’s 
Hot 


vacation. Mrs. Lanier will visit 
Springs, Chicago, Detroit and Buffalo. 
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Phil Katz, formerly with Weber & Karl, 
is now with White Bros., as watchmaker. 

George Grunewald, of Grunewald Bros., 
is arranging for a trip to France and will 
sail in a short time. 

Emile Here, who was with G. Michaelis, 
recently sold out, has opened a general 
repair shop at 715 Bienville St. 

Fitzgerald. Bros. have disposed of their 
property.on Dryades St., where they began 
business.some years ago before opening in 
Baronne St. 

The name of Miller is getting to be very 
prominent in the jewelry trade of New 
Orleans. Miller Bros. are conducting a 
successful business at 832 Canal St.; Miller 
& Son have an attractive store in the new 
square and Miller & Feliu recently ‘estab- 
lished a business at 4216 Magazine St. 
They are all separate establishments. ~ 

Coleman E. Adler, a Canal St. jeweler, 
gave an outing to his entire force of em- 
ployes on the Fourth of July. The Rigo- 
lets was chosen for the place, which is a 
famous fishing resort. The employes left 
early in the morning on the Louisville & 
Nashville railroad and in about an hour 
the destination was reached. Quite a flo- 
tilla was employed to take the party to the 
fishing grounds, or waters, to be correct. 
Seven skiffs and a motor boat were loaded. 
The fishing was good and great catches 
were made. - Returning in the after- 
noon when the sun got too hot the 
party was sheltered at the Agenes 
Club house. There a fine. fish dinner 
was laid. During the course of the meal 
it developed there were some good din- 
ner talkers in the party. Mr. Adler was 
thanked for his generosity and he replied 
by saying how much he appreciated the 
loyalty of the employes. Manager Ander- 
son was one of the speakers. Milton Adler 
also had some good words to say. Resting 
about the club house was the main diversion 
of the afternoon. During the day the party 
was visited by two airplanes that had come 
from the city. Some of the party indulged 
in a swim in the lake. When train time 
came in the evening it was a unanimous 
verdict that the day had been one of con- 
tinued enjoyment. Not an accident or mis- 
hap marred the pleasures and every one had 
his full share of entertainment. 





Wilmer L. Oliver, Wynona, Okla. has 
moved to Tulsa. 




















TRADE CONDITIONS 
Business is rather quiet, but the retailers appear 


to be having a fairly steady trade. Semi-annual 
inventories show the dollars and cents business 
done fell short of the same period last year by 
about 30 per cent, but the dealers are not down- 
hearted. They believe business will continue to 
improve gradually during the coming six months 
and if it does, the year as a whole will not be far 
behind last year, which was naturally the record 
year of the business here. Stocks are being held 
down, but there is a ready sale jobbers report for 
new goods. 





Leslie Rowe, a retailer of Frankfort, 
Ind., was in the city last week. He says 
business in Frankfort, which is an agri- 
cultural county seat, is slowly improving. 

Local wholesalers believe that J. F. 
Kiser Co., a retailer of Muncie, Ind., is on 
a vacation. Mr. Kiser has not been in 
Indianapolis for three weeks, a long time 
for him to stay away. 

Charles B. Sipe, son of the late J. C. 
Sipe, diamond importer, will accompany 
his uncle, Sam F. Sipe, of Pittsburgh, 
on a buying trip to Amsterdam. They 
sail July 16 on the Olympic. 

Richard Smith, a watchmaker formerly 
located in the Indiana Pythian building, 
has moved to 916 State Life building. 
Mr. Smith has been trying to get in the 
State Life building for two years and 
just succeeded. 

Mary A. Hornung, administratrix of 
the estate of Ernest Hornung, who oper- 
ated a jewelry store on Wabash Ave., in 
Terre Haute, has been granted permis- 
sion in Probate Court to sell the per- 
sonal property, which includes the busi- 
ness. An itemized list of the articles 
was submitted. 

H. A. Sebel, of Sebel & Gelman Co., 
wholesale jewelers here, has returned 
from a buying trip to Providence, the 
Attleboros and New York city. Mr. 
Sebel says business is quieter in the east 
from what he was able to ascertain than 
it is in the middle west. The company 
has held its stocks low and now has be- 
gun purchasing a large line of new 
novelties. Salesmen will take to the 
road again shortly with holiday goods. 

Following a bold attempt at a jewelry 
robbery in the downtown business dis- 
trict at 9 o’clock one morning last week, 
police have in custody John Urcan, 15, a 
Roumanian, 442 W. Washington St., 
alleged boy bandit. Urcan is alleged to 
have hurled a brick wrapped in news- 
papers through the window of the Wolf 
Sussman Jewelry Co., 239 W. Washing- 
ton St. The brick struck the window so 
high that, although the glass was shat- 
tered, the bandits probably were unsuc- 
cessful in obtaining any loot. A pile of 
$5 and $10 gold pieces and $20,000 worth 
of diamonds, including one gem valued 
at $4,000, were the-prize sought. The 
diamonds were displayed in two racks 
in the window. Two men heard the 
breaking of the window and started after 
the two boys whom they saw reaching 
through the opening in the broken glass. 
The robbers ran east on Washington St. 
to the first alley and then south, turning 
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west at Pearl St. The yells of the two 
pursuers, “Catch the thieves,’ caused 
another man to join in the chase. Urcan 
was caught. No diamonds or jewelry 
were found on the boy after his arrest. 
He was charged with grand larceny and 
burglary, and was taken to jail. Detec- 
tives have not fully determined if there 
were one or two in the attempt to steal 
the diamonds. Some witnesses say two 
and others say one. Urcan declares he 
was working lone-handed. 











S. Gallinger, Jr., well known to the 
jewelry trade has been granted a permit to 
build a two and a half story residence to 
cost $19,000 which he is to occupy as a 
home. 

Theo. Frey, Jr., son of Theo. Frey a 
well known North Side jeweler, was the 
recipient of a fine gold medal and also con- 
gratulations from Mr. Foster the Principal! 
of Latemir, Jr., High, and also from Mr. 
Smith the Principal of the Allegheny High 
School for his excellent scholarship dur- 
ing the school year just closed. 


Nearly all the department stores will 
close here at 1 p. m. Saturdays during 


July and August. They will close at 5 p. M. 
other week days. The majority of the 
jewelry stores are following the same sched- 
ule, because the closing of department stores, 
cuts in on the number of buyers in the 
shopping district of the city. 

Three retail credit men’s organizations 
are under way. The Beaver Valley is 
likely to be organized in Beaver Falls; 
Carnegie merchants are meeting this week 
to form an organization and McKeesport 
merchants are also getting together for the 
same purpose. It is stated that merchants 
are more and more coming to understand 
that they must protect themselves from the 
“dead beat.” John R. Roberts, of the John 
M. Roberts & Son Co., addressed the Car- 
negie merchants on the benefits of retail 
credit organization at Carnegie. Collec- 
tions are to be made the basis of discussion 
of this week’s meeting of the retail organ- 
ization in this city. Some merchants in the 
industrial districts are stopping all credit, 
on account of so many workers being out 
of employment. 

Harry Brooks alias “Harry Berube” who, 
together with his wife Mrs. Margaret 
Brooks, last week acknowledged the plot 
to rob James H. Neal, assistant superin- 
tendent of Boggs & Buhl was talked over in 
their house, were held for court on the 
charge of robbery before the fact and ac- 
cessory to murder, to await the action of 
the coroners jury. The man is 22 and his 
wife 20. They came here from Flint, Mich., 
the woman having been employed in a dry 
goods store there. Ben Stokes, the last ot 
the bandits still missing is the woman’s halt 
brother and he promised her and her hus- 
band a thousand or two some day. Brooks 
pointed out Neal one day to Stokes who fol- 
lowed him to the bank to get a good look 
at him, previous to staging the holdup. Neal 
was shot the day of the robbery and died 
two days later. 
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The Lippman Co., Inc., will soon start on 
a new front to its Harrisburg store, 

; Mr. and Mrs. Charles Laubheim, of New 
York city, visited Mrs. Laubheim’s parents 
Mr. and Mrs, Henry C. Claster, of 2001 “ 
ord St. : 
: George Yoselowitz, formerly with the 
Ideal Jewelry & Optical Co., Steelton, Py 
will open a jewelry store in the near future 
at Sanford, N. C. 

E. G. Hoover, Harrisburg, was elected 
treasurer of the Pennsylvania Jewelers’ As. 
sociation at the annual convention held re- 
cently in Reading. 

Gilbert Rupp, of Jacob Tausig’s Sons, has 
gone to Williams’ Grove for the Summer 
months. Mr. Rupp will commute from his 
work to the Grove each evening, 

A party consisting of Samuel Kamsky, 
Julius Ehrlinger and Lawrence Samler, will 
start on a motor trip of several weeks which 
will include the Adirondacks and Canada, 

L. Kamsky was in New York city over 
the week end. Mr. Kamsky reports that 
European shipments have stimulated his 
diamond business but that sales in ordinary 
merchandise have been very slow. 

A mass meeting of Central Pennsylvania 
Optometrists was held last Wednesday at 
the Piaza Hotel, when Charles Sheard and 
N. V. Nicum spoke. Mr. Nicum is secre- 
tary of the American Optometric Associa- 
tion. 

Harrisburg police are searching for two 
men, alleged bogus check workers, who are 
said to have swindled Harrisburg merchants 
out of more than $100 in the last few days, 
Five checks, averaging about $25 each have 
been successfully passed in this city by these 
men. 

A pretty home wedding was solemnized 
at 7.45 o’clock last Thursday evening at the 
home of Mr. and Mrs. Charles Dorman in 
Duquesne, Pa., when Miss Ruth E. Gettier, 
1803 Market St., Harrisburg, and Stan- 
ley D. House, Bendersville, Pa., were united 
in marriage. The ceremony was performed 
by the Rev. Henry E. Gebhard, of Du- 
quesne. The attendants were Miss Mabel 
Dorman, of Duquesne and Herbert House, 
of McKeesport, a cousin of the bridegroom. 
The bride is a former student of Beckey’s 
Business College and prior to her marriage 
was an employe of Thomas H. Taylor, 
jeweler. The bridegroom is an employe 
of the Philadelphia and Reading railroad. 
They will make their residence in Harris- 
burg, Pa. 

The third Sales Day conducted by the 
Chamber of Commerce of Carlisle and par- 
ticipated in by fully 100 merchants, was a 
success in every way. Scarcely had the 
market closed than the stores were crowded 
with bargain seekers, and specialties of the 
different retailers speedily disappeared from 
the counters. A number of merchants took 
part in the movement for the first time and 
the results achieved warrant their remain- 
ing permanent proponents of the Sales Day 
idea. The day this month came at a par- 
ticularly strategic time and enlivened what 
merchants have come to regard as annual 
business lull. There is little doubt but that 
the idea has come to be a part of the com- 
mercial life of the county seat and will re- 
main indefinitely an institution for the bene- 
fit of the consumer and the merchant. 

















Archie Tegtmeyer, Grand Ave, jeweler, 
was one of the committee of judges for 
games and contests at the annual outing 
of the Milwaukee Kiwanis Club held at 
Springside Farm, Saturday. : 

Hugo Sauer, Jr., of the Bunde & Upmeyer 
Co., of this city, attended the annual con- 
yention of the National Association of 
Steel & Copper Plate Engravers at Chicago 
this week. Mr. Sauer is president of the 
association and presided at the meetings. 
Announcement has been made that Joseph 
Saltzstein has acquired the entire interests 
of the Savings System Jewelry Co., located 
in the Caswell Block, 114 Grand Ave. The 
entire stock is being offered to the public 
at a reorganization sale. The business will 
be continued in the same location. 

Scoring 48 hits out of a possible 50 clay 
birds at the Antigo Gun Club shooting 
match, Anton Molle, prominent jeweler of 
Antigo, took the high honors. Mr. Molle 
has been active in the gun club for a num- 
ber of years and ranks well with the ama- 
teur sharpshooters of the State. 

One of the attractive displays at Beaver 
Dam, Wis., in the way of Fourth of July 
windows was that of R. W. Bagley & Co., 
local jewelers. An original display featured 
the American Legion which had charge of 
the celebration this year, and the Bayley 
company received much favorable comment 
on its enterprise and the originality of the 
window. 

Jewelers of Fond du Lac, Wis., have 
made an agreement with other retailers 
whereby stores will be closed at 5 Pp. M. 
every day except Saturday during the Sum- 
mer months of July and August. Under 
the plan employers as well as employes will 
have an opportunity for additional recrea- 
tion during the evening hours at the close 
of the sultry Summer days. 

The J. E. Daly Drug & Jewelry Co., Wis- 
consin Rapids, received splendid publicity 
in connection with reporting the recent 
world’s championship bout at Jersey City. 
As the returns of the Carpentier-Dempsey 
fight were received by wire, a Magna-Phone 
of the Daly company was used to amplify 
and intensify the messages so that they 
could be heard several blocks away. 

The secrecy clause of the State income 
tax law has been removed in effect through 
the passage of the administration market- 
ing bill. The bill, now a law, contains a 
Provision which opens up the books of all 
corporations and business firms to inspec- 
tion, even permitting publication of incomes. 
Jewelers and other retailers, together with 
manufacturers, fought several attempts dur- 
ing the past session to secure legislation 
which would repeal the secrecy clause. 


The Wisconsin law regulating the hours 
of labor for children have been amended 
to legalize Daylight Saving. The law limits 
hours to 48 a week and eight a day, but that 
work is not to be started before 7 a. M. and 
is to be completed before 6 o’clock in the 
evening. The amendment recognizes that 
in any locality where Daylight Saving has 
been adopted, the hours 7 o’clock in the 
morning and 6 o'clock in the evening shall 
mean those hours according to Daylight 
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Saving as long as that plan is in force in 
said locality. 

Efforts to further the plan of making 
Milwaukee a Summer resort city to attract 
tourists and visitors, are bearing fruit. 
Business men are giving publicity to the 
beautiful city which is located on a won- 
derful site on the shores of Lake Michigan. 
According to Henry Rank, of the Rank & 
Motteram Co., jewelers, the large number 
of visitors coming here has stimulated busi- 
ness in various retail lines. Jewelry novel- 
ties for souvenirs have found splendid sale 
this Summer. 

Closing retail establishments Wednesday 
afternoons during July and August is not 
generally favored by Appleton merchants, 
although the plan is advocated by grocers. 
According to H. A. Kamps, jeweler, the 
Wednesday half-holiday breaks up the week. 
He also opposed the idea for the reason 
that many country patrons would not know 
the stores were closed until they reached 
town. A plan to close an hour earlier each 
day during the Summer seems to meet ap- 
proval, 

Work of compiling a list of 18,000 names 
to be used by jewelers and other business 
men of Green Bay in trade promotion has 
been completed by the Green Bay Associa- 
tion of Commerce. The list is selected 
from residents of Brown, Kewaunee, Door 
and Oconto counties and provides a cor- 
rect mailing list. An advertising service for 
members of the association is also being 
arranged. Preparation of advertising mat- 
ter and copy, arranging for cuts, etc., will 
be included in the service. 

A. J. Taube, popular jeweler at Sawyer, 
Wis., has returned to that city with his 
bride, formerly Miss Hazel Crane of Bowl- 
ing Green, O. The wedding took place in 
the Ohio city June 23. After the wedding 
dinner, the young couple left for Toledo, 
Chicago and Milwaukee where they spent a 
few days each on their honeymoon and 
en route to Sawyer where they will make 
their home. Mr. Tawhe is one of the popu- 
lar young -business men of Sawyer and his 
bride a charming young lady. They re- 
ceived a hearty welcome on arriving at 
Sawyer. 

An ancient tea-cup, more than 125 years 
old, displayed beside a cup of the present 
day in the display window of Philip 
Schwartz, jeweler at Plymouth, Wis., offers 
an attraction to the many pedestrians on 
Mill St. This bit of Colonial pottery was 
fashioned and painted by Mathias Frantz, 
an early settler in Berks county, Pennsyl- 
vania, who was a potter by trade and a 
farmer by occupation. He was a soldier of 
the Revolutionary War and a great grand 
father of a citizen of Plymouth. It is an 
interesting specimen of colonial pottery and 
its comparison with modern pottery gives 
it added interest. 

Co-operative advertising of the Milwaukee 
Jewelers’ Club in current newspapers of 
Milwaukee features the slogan, “Gifts That 
Last, At Your Jewelers,” as has been cus- 
tomary. To link up a Summer idea with 
the slogan, the committee has added “Picnic 
—Sport Prizes.” According to the mem- 
bers of the advertising committee, timely 
suggestions in connection with the co-opera- 
tive advertising have added greatly to the 
value of the advertising. Picnics and out- 
ings are being held daily by various firms, 
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clubs, lodges, etc., and jewelry novelties as 
prizes for various events are being used in 
increasing number, 

Loss of a tray of rings, a dozen wrist 
watches, five cameo brooches and other 
jewelry was reported by Mike Suhrada 
whose jewelry store at Prairie du Chien, 
Wis., was entered early Monday morning 
of last week. The value of the loot se- 
cured by the burglars has been placed at $1,- 
000. The two front display windows were 
broken and while the noise of the crashing 
glass was heard by several persons, the 
discovery of the jewelry robbery was not 
made until some time later. Three men 
dressed in overalls were seen hurrying to- 
wards the depot to make an early morning 
train shortly after the burglary occurred. 

Luxury tax payments are being investi- 
gated in Milwaukee by deputy internal rev- 
enue collectors. Special attention will be 
given, it is said, to verification of returns 
of manufacturers’ excise tax, the tax on 
jewelry, soft drinks, admission, etc. While 
it is probable that some cases of failure to 
make returns will be discovered, local jewel- 
ers say that there is very little possibility 
of such conditions existing in the local 
jewelry trade. Assistance through the 
jewelers’ club has familiarized the jewelers 
with the tax methods and with good book- 
keeping system it has not been difficult to 
determine the government’s share of sales of 
jewelry. 

Many of the Wisconsin jewelers who are 
optometrists are in Eau Clare, Wis., this 
week attending the 2lst annual convention 
of the Wisconsin Association of Optom- 
etrists July 12 to 14. The program is an 
interesting one. | Business sessions were 
held Tuesday, and Wednesday and Thurs- 
day is being devoted to addresses and lec- 
tures. Dr. W. B. Needles, Kansas City, is 
the principal speaker, his lecture being on 
“Modern Optometry.” Theater parties, 
automobile trips and the annual banquet 
form some of the attractive entertainment 
features of the cunvention. The present 
officers include Archie E. Harte, Evans- 
ville, president; Charles H. Ingraham, 
Wausau, vice president, and Charles D. 
Waugh, Milwaukee, acting secretary. 

Reports appearing in a local newspaper 
that a sensational jewelry robbery was being 
planned by Chicago crooks were declared 
erroneous by Capt. McCrory of the Detec- 
tive Bureau. According to the newspaper, 
a police vigil was thrown around every 
jewelry store in the downtown district to 
frustrate burglaries. The store of Archie 
Tegtmeyer, 411 Grand Ave., and that of 
Louis Esser Co., 111 Wisconsin St., were 
said to be the objects of the planned attack. 
Pinkertons and other private agencies were 
said to be on the lookout. Capt. McCrory 
stated that the story has absolutely no 
foundation. He said that a rumor was 
spread to the effect that two men, both of 
whom have criminal records, were antici- 
pating robbing several local jewelry stores, 
but upon investigation it developed that 
one is now serving time at the Minnesota 
State prison and the other is in St. Paul 
and has not been in Milwaukee for several 
years. 








Henry F. Wichman, president of H. F. 
Wichman & Co., Ltd., Honolulu, T. H., died 
June 12. 
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In Re 


THE JEWELERS’ CIRCULAR PUB. CO., Plaintif 
THE KEYSTONE PUBLISHING CO., Defendant 


(Pending in United States District Court) 


Hon. E. Henry Lacombe, as Special Master appointed by the Court Jan. 17 to 
hear and determine the issues in the action and to report thereon to the said 
Court, has made a report to the Court 


Sustaining the contention of the Jewelers’ Circular Pub- 
lishing Company that its copyright is valid and had 
been infringed by the Keystone Publishing Company 
and finding that the former is entitled to relief. 


The copyright in question was on the volumes “TRADE MARKS OF 
THE JEWELRY AND KINDRED TRADES,” published by the plaintiff, and 
the infringement alleged was in a book called “The Jewelers’ Index,” pub- 
lished by The Keystone Pub. Co. 


After analyzing the important points in the evidence, the Master states 
in his report: 

“From what has been set forth above and what is found in the Appendix the con- 
clusion is reached that down to March 26, 1920, there had been no real effort” (referring 
to defendant, The Keystone Pub. Co.) “to collect, at its source, the trademark informa- 
tion necessary for an Index such as defendant’s. That to collect such information at 
first hand by independent and persistent inquiry of the owners of the marks would 
have involved much time and trouble on the part of those selected to collect it and 
that, when collected in the form in which it existed at the source, much of it would 
require still more time and trouble to put it in such shape that individual designs could 
be transferred to the surface of the metal plate. Such work had been done in the prepa- 
ration of plaintiff's book. The first real independent effort of defendant, at the com- 
mon source of information, was to exhibit the result of plaintiff’s work and in sub- 
stance to ask if such result was correct. 

The Report of the Special Master is now before the Court for its consideration and action. 





Following the filing of the Master’s report the Court issued 
a writ of seizure directed to any Marshal of the United States, di- 
recting the seizure of all copies of the defendant’s book, together 
with all of the plates and electrotypes for making the same, in the 
possession of the defendant at its place of business in the City of 
Philadelphia, or elsewhere that the same may be found in the 
Cities of Philadelphia and Lancaster, Pa.; Providence, R. I.; At- 
tleboro, Boston and Taunton, Mass.; Meriden, Wallingford, Mid- 
dletown and New Britain, Conn.; Rochester, Niagara Falls, Onei- 
da and Buffalo, N. Y.; Newark, N. J.; Baltimore, Md.; 
Cincinnati, Cleveland and Columbus, O.; Detroit, Mich.; Den- 
ver, Col.; Elgin and Chicago, Ill.; Kansas City, Mo.; Omaha, 
Neb.; Milwaukee, Wis. and Indianapolis, Ind. 


- The United States Marshal for the Eastern District of Penn- 
sylvania has already, pursuant to such writ, seized the books in 
the hands of the defendant at its place of business in Philadelphia 
~ “tg as various electrotypes or plates used in making such 

ooks. 


—$___ 




















July 13, 1921. 
On Certain Old Pendants 





NDER the above title Yoxall (“More 
About Collecting”) says: ‘Seems thas 

time I have picked up certain small orna- 
to ts in the form of pendants intended to 
“60 m fine chains upon a lady’s breast 


fro ma 
4 omy The material is silver; the sil- 
se has been gilded where it shows, and 


where it does not show, the cause of that 
js a covering in enamels. These ornaments 
are full of interest, and, to me at any rate, 
mystery, too. They are small, from an inch 
to an inch and a half in height ; they are 
slung by fine chain work, which sometimes 
includes small or seed pearls; they are set 
with what are precious stones, or seem to 
be, but stones that are not very valuable, 
al with pearls of the less shapely and 
costly sort. The points of mystery are, 
what were they made for? Why in certain 
invariable designs; and for whose wear? 

You may see something like them in 
jewelers’ odds-and-ends trays and cases; 

but as they are counterfeited and forged, 
what you may see though it gives some 
idea of the jewels I am writing of, may not 

be the real thing in itself. 

“They used to seem to me to have been 
made for the necks of ladies who were 
wives or daughters of members of knightly 

orders. Thus the most frequently seen 
shape is that of the ‘George’ and the 

Lesser George’ worn by Knights of the 

Garter—I mean the central part of the Gar- 

ter jewel, the figure of St. George on horse- 
back spearing the dragon; or that of the 

Order of St. Michael and St. George, which 
has a similar center-piece. Another form 
is that of the white elephant, which is the 
center-piece of the jewels worn by Knights 
of the Danish Order of the Elephant. An- 
other is the dove of the ‘Order of the Holy 
Ghost.’ Another form is that of the slung 
hunting-horn, which perhaps represents the 
Bavarian Order of St. Hubert. The 
Bavarian Order of St. George also includes 
the figure of a knight attacking a dragon; 
however, so does the Russian Order of 
St. Andrew, and the Sacred Order of Siam 
has for center the figure of a white elephant. 
But as there are quite a score of European 
orders of chivalry which have badges which 
I have never seen reproduced in the kind 
of jewel I am now writing of, I must, per- 
haps, give up the idea that the object was 
for wear by ladies who were wives or sis- 
ters or daughters of members of knightly 
orders. Because, for another reason also, 
these pendants repeat designs which, so far 
as I can learn, are not representative of 
such orders; for example ‘the pelican in 
its piety’ and the ‘mermaid.’ Yet I seem 
to remember having read of Knights of the 
Pelican existing in the past. 

“At any rate, there is a mystery about 
this type of ornament, and I have searched 
several books likely to contain information, 
but to no avail. But when I turned to 
‘Chats on Old Jewelry and Trinkets, by 
Maciver Fercival, I found quite a store of 
information, some of which I had already 
discovered or conjectured for myself, and 
some which I had not. For instance, the 
book gives a picture of a parrot pendant— 
I have seen one of the real things; of a 
ship pendant, a lizard pendant, and a 
‘pendant in form of a pelican with her 
young.” The bird is enammelled white, 
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with portions of the metal showing through 
as feather marks. Now I once acquired a 
pendant like that, and it was washed in- 
cautiously; the result was the enamel dis- 
appeared from the feathers, leaving the 
gilt silver that was under the enamel visible 
as a whole. ‘The pelican and her piety’ 
was a favorite subject with bygone jewelers, 
by the by; it represents the old belief that 
the pelican feeds her young with flesh and 
blood torn from her breast. 

“Put aside the cheap modern imitations 
of these things, done upon a very thin and 
flimsy foundation; if you find one of better 
mass and quality, the enamel brilliant in 
color and a little translucent, and the ‘bed- 
rock’ material silver-gilt, it was probably 
made in the XVIIth century in imitation 
of what was then the real thing—viz., a 
Renaissance jewel of the XVIth century. 
But a Renaissance jewel of the XVIth cen- 
tury of the kind jis the rarest and least 
findable of objects; it was made in gold, 
set with really precious stones, and 
enamelled translucently ; if you wish to see 
the original real thing, you can do so in 
the Weddeson Bequest room at the British 
Museum, a wonderful pendant indeed, that 
only a Rothschild could afford to buy.” 








The Ancients’ Love of Pastes 





UCH of the glamour that has dazzled 
our eyes as to the wonders that sur- 
rounded the dwellers in civilization of the 
distant past-is quietly being dissipated un- 
der the cold microscopic eye of science and 
archaeology. There was something dis- 
paraging to present-day lovers of the pre- 
cious stones in the old recitals of the won- 
dreus size and qualifications of the gem- 
stones possessed by the ancients. Those 
amazing stories made us feel we were just 
getting the pigmy discarded remnants, while 
they enjoyed the glories of gigantic stones 
that had inherent powers whose scintilla- 
tions would make artificial daylight in a 
room at midnight. 
Slowly, however, those mysteries are be- 
ing solved and the facts concerning the con- 
ditions formerly prevailing are coming to 
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light. The Sacro Catino emerald (?) dish 
was recently critically examined by experts 
of Paris and pronounced to be composed 
of a green “paste.” The noted vase of Sar- 
gon, Semitic King of Assyria (722-705 
B. C.), father of Sennacherib, was discov- 
ered during excavations at Nineveh. The 
experts have decided it to be made from 
a solid piece of green paste. And we are 
no longer deluded. Nero’s famous eye- 
glass—supposedly of emerald, according to 
ancient writers—must have been paste, as 
the true emerald would have had double re- 
fraction, and the images the Emperor saw 
with its aid would have been double. 

Theophrastus mentions an emerald 6% 
feet high by 4% feet wide that was sent 
by a Babylonian king to an Egyptian Pha- 
raoh. Common sense tells us, without ex- 
pert knowledge, that gigantic piece of col- 
ored stone was paste composition. Extant 
examples prove to us that ancient Egypt 
abounded in paste imitations of gem-stones. 
And it would appear that we moderns have 
deceived ourselves. The fact that ancient 
authors mention these pastes as emeralds, 
rubies, etc., does not necessarily imply that 
they were deceived. They named them 
after their “appearance,” just as they called 
amber and the natural gold ore by the same 
name—“electrum.” 

In their unbiased love of art and beauty 
they considered these exquisitely true pastes 
as very valuable, if not as valuable as the 
true gem-stones they imitated. The As- 
syrians, Egyptians, Etruscans, Greeks, Ro- 
mans all delighted in the products of jewels 
constructed with fine pastes, and they gave 
the same name to both natural and arti- 
ficial. 








“The spontaneity of undeveloped faculty 
does not count for much. It car- 
ries us only a little way. Let no 
one believe that without study and prac- 
tice in design he can recognize and ap- 
preciate what is best in design.”—Den- 
man. Ross. 

“There is little in nature that is ready 
made to the hand of the artist. A 
masterpiece of art is what it is in vir- 
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- « Yours—Mr. Jeweler : - 


Free for the Asking 
A Sales-System Worth Hundreds of Dollars 
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GORHAM SERVICE 














THE GORHAM SERVICE CARD SYSTEM 


T’S a simple, costless method of following up customers, of making every sale 
of a gift bring many more from the same customer. 


Every time you sell a gift, you put down the record on one of the above 
cards. Fifty weeks later you send a personal letter to the customer, suggesting 
a gift for the coming anniversary. 


Coming at a time when the customer is waiting to buy, your suggestion 
can hardly fail to be acted upon. As the biggest part of your sales are for gifts, 
you can easily see how the increase in sales brought by this system will push 

, your profits up. 


The cards are free to’any retailer, inany quantity you can use. 


Write today to any of the following: 


THE GORHAM INTERESTS 


THE GORHAM Co. GORHAM MF6c. Co. WHITING MFe. Co. 
5th Ave. and 36th St. Providence, R. I. Bridgeport, Conn. 
New York 


Wo. B. DUuRGIN Co. Wo. B. KERR Co. 
Concord, N. H. Newark, N. J. 
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E have often 

wondered why 
it is that honest and 
honorable people who, 
in the ordinary course of affairs, have no 
tolerance for:crimes or criminals, will 
nevertheless talk of smuggling and smug- 
glers as if they were without that category. 
It is a matter of common knowledge that 
respectable people, men and women, who 
would in no way cheat, misrepresent or 
falsify in the ordinary transagtions of busi- 
ness and social life, will nevertheless bring 
inte this country dutiable articles, and if 
they succeed in their practices, will even 
go so far as to boast about the exploit. In 
fact, even when caught some of these peo- 
ple take the matter as a sort of a joke, or 
treat it as a game they were playing against 
the Government and Government officials 
without seeming to realize the gravity of 
the offense which they have committed. 

The smuggler, be he professional or ama- 
teur, is both a perjurer and a thief. He 
has falsified under oath in the declaration 
that he has made to the custom officials 
and he has stolen from the Government 
money that rightfully belongs to the United 
States. He is meaner than the ordinary 
thief, for he has not only injured the party 
whose money he has taken but has struck 
a blow at honest business and honest busi- 
nessmen who conform to the laws and pay 
the duty on the products they sell. Were 
smuggling to develop, the foundation of 
business would be attacked, and in fighting 
the smuggler the Government agents are 
not only fighting one who lies and steals, 
but one who is a party to illegitimate com- 
petition that if successful will upset the 
business world. 

Why the smuggler is tolerated among 
honest and decent people, we cannot see. 
Why smuggled goods should ever be con- 
sidered in a class different from stolen 
goods, we cannot understand. Even though 
the professional smuggler may be frowned 
upon in business, there is entirely too much 
toleration- of the Government of smuggled 
goods, and it is time for honest merchants, 
and particularly those of the jewelry trade, 
to do everything in their power to back up 
the authorities in stamping out these vicious 
criminals and confiscating the merchandise 
they illicitly import, no matter in whose 
hands it may be found. 

Toleration of smuggling really begins 
with the leniency often given to the private 
smuggler who brings in articles for his or 
her own benefit. We feel we are not unjust 
in stating that even the Government of- 
ficials have been far too lenient in dealing 
with these private smugglers in the past. 
Many times when people have been caught 
smuggling, they have been let off with 
punishment far too low for the offense, 
often simply the confiscating of the smug- 
gled goods and sometimes a small fine in 
addition. These practices have in no way 
discouraged, but have to some extent en- 
couraged smuggling, and we feel that the 
prosecuting officer should be urged at all 
times to keep the smuggler, particularly 
the private smuggler, as a criminal and 
seek not only the confiscation of the smug- 
gled articles but a jail term for the offender. 
This is often done in the case of a profes- 
sional smuggler, but leniency to the first 
class has resulted in toleration of the second. 


Treated More 
Severely 
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But to strike at the root of the evil, we 
must by adequate prosecution seek to pun- 
ish smuggling per se, no matter who the 
offender may be or what is his or her sta- 
tion in life, or the purpose for which the 
smuggling was done. Not only must these 
people be prosecuted, but in business and 
social life we should treat them for what 
they are—liars and thieves. They should 
be ostracized as other criminals are and 
made to feel that by their acts they have 
forfeited the confidence and respect of all 
decent citizens. 





WORD of cau- 
tion should 


The Sale of So- 


Called Sheffield ¥ A 

Ware again be given to re- 
tail jewelers in re- 
gard to the sale of so-called Sheffield ware 
or imitation of the old Sheffield plate, as 
complaints which have been received by 
THE JEWELERS’ CiRCULAR and business bu- 
reaus in the past month or so indicate that 
some jewelers are none too careful in the 
sale of such articles under the name of 
“Sheffield,” that is, at least, their clerks are 
not sufficiently explicit with customers to 
keep the latter from believing that they are 
buying some special metal that differs from 

silver plate and ranks next to silverware. 

As we have often noted in the past, com- 
plaints of this kind have often been made 
against department stores and dealers in 
other lines whose ignorant clerks have sold 
Sheffield pieces to the public under represen- 
tations that it was a special ware, that it 
was not silver plated ware but was far 
superior to the latter. That jewelers would 
stoop to such misrepresentation, we did not 
believe and do not believe that the trade as 
a class will at all consider for a minute the 
sale of silver plated ware under the name of 
“Sheffield” as if it were something different 
from the ordinary plated ware. We are 
glad to state that even in the complaints that 
we have heard about in the trade, the sale 
was made by clerks who apparently did not 
understand what they were selling but this 
does not relieve the proprietors of the re- 
sponsibility of the sales, for they should have 
instructed their clerks what they were selling 
and under no circumstances permitted the 
articles to be sold for anything except what 
they were, sflver plated ware. 

As a matter of fact, the whole atmosphere 
surrounding the sale of these so-called 
“Sheffield” lines has been redolent of mis- 
representation or at least of misunderstand- 
ing or the part of the buyer. The very 
name stamped on these articles is to a large 
extent unrepresentative of their character. 
None or practically none have ever seen the 
City of Sheffield and have no excuse for the 
name they bear. Some, but by no means all, 
are reproductions of the patterns used in the 
real Sheffield plate and none so far as we 
have been able to ascertain are made by the 
process that the old Sheffield plate manu- 
facturers used and are, therefore, devoid of 
the essentia! characteristics that cause the 
demand for Sheffield plate in the olden days. 

As the trade well knows the manufacture 
of Sheffield plate started in 1742 as an in- 
vention of Thomas Bolsover, who succeeded 
in producing an imitation of silver by beat- 
ing out a thin layer of silver and placing it 
on a copper foundation and then fusing the 
two metals together by the action of heat. 
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DIAMOND RINGS 


of Every Description 


Our line of diamond rings comprises a 
large assortment and is available for 
memo. calls; we have them complete or 
platinum set mountings. 





CROSS & BEGUELIN 


Established 1863 
Entire Third Floor 
21-23 Maiden Lane New York City 


This process, which was develo 
Bolsover’s apprentice, Joseph Hasceae b 
others, resulted in the production of one 
of great wearing quality and artistic - 
that are in demand by collectors ode, Be 
it practically died out since the introduction 
of the electroplating process, and for a 
70 years, Sheffield plate has been pti, 
in demand as a curiosity and antiquity 
well _as for the wearing qualities ko 
artistic properties it possessed. 

Sheffield plate, therefore, is known all 
over the world to collectors as somethin 
with an artistic meaning, an article sg 
duced by the old Bolsover process made in 
the City of Sheffield, England. Reprodyc. 
tions of Sheffield plate made in the old way 
or reproductions of patterns of the old 
Sheffield plate made in a different way 
may have their place in the merchandise 
world today but they only have a place as 
“reproductions,” and to sell such articles 
as Sheffield or Sheffield plate is a misrepre. 
sentation of which no jeweler should be 
guilty. As a matter of fact, much of the 


so-called Sheffield plate coming to the’ 


trade today does not even reproduce the 
old patterns, lots of which is plated ware 
of the cheapest kind and cheapest character 


and for a jeweler to sell such articles as’ 
Sheffield plate is more than a misrepresen- 
, 


tation, it is a fraud. 


_ As every progressive merchant in our in-- 


dustry understands, the only way the 
Jemelty trade can develop, the only way it 




















can establish its hold upon the people of 
the country is by having its members ob- 


ad 


tain and maintain the confidence of their , 


customers in the articles which they sell. 
For this reason, we have continually 
cautioned the jewelers to forbid their clerks 
from selling articles under any ambiguous 
names or trade terms not understood by 
the public at large. No more ambiguous 
or misrepresentative term has ever been 
used in any line than the word, “Sheffield,” 
as applied to some of the cheap plated 
ware now being sold by the trade and it is 
up to our legitimate merchants, for the 
sake of the reputation of the industry at 
large, to see that its members neither 
actively or passively consent to the misuse 
of this name for the sale of cheap silver 
plated ware. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling Price 

London U. S. Govt. 

Date Oficial. Assay Bars. 
SU: Bo wdarensnsss sone 36% 62% 
BUY MOL kox conn ens sweaes 36% 62% 
SMW Vawiieawssesesseus 36% 62% 
SG ios vanceaheeunaes 365% 62% 
ee 37% 63% 
DULY Bho sswsesena snes > 36% 61% 








A skylight burglar was frightened from 
the Yano Bros. jewelry store, 1121 Tower 
Ave., Superior, Wis., a few nights ago by 
a dentist with offices on the second floor of 
1119 Tower Ave. As the doctor was lowerf- 
ing a window shade he noticed a man sud- 
denly rise from a stooping position over the 
skylight of the jewelry store. Rushing into 
another room to get a revolver, the dentist 
ran to the rear stairway to head off the 
escape of the burglar but was foo late. 
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Frank Jeanne, of William S. Hedges & 
Co., 170 Broadway, sailed for Europe, Tues- 
day, July 6, on La Lorraine. 

QO. B. Nelson will represent the Deman 
Chain Manufacturing Co., 162 W. 34th St., 
in the eastern territory including New York. 

It was announced last week that the 
A. A. Greene Co., Providence, R. L., is 
now being represented in this city by 
Myron P. Green, 9 Maiden Lane. 

Joseph Polak, diamond cutter, 120 Walker 
St, will sail for Europe July 16 oft 
Noordam. He will be accompanied h 
wife and expects to remain abroad about 
tw months, 

S. Polack, manufacturer of rings and dia- 
mond mountings, 73 Forsyth St., is enjoying 
a two weeks’ vacation and during his ab- 
sence the factory will be closed from July 8 
to July 27. 

Joseph Daving, formerly a member of 
the firm of Daving & Bernstein, Inc., has 
started in business on his own account at 
79 Nassau St., where he will import and 

_manufacture watches. 

At Albany, N. Y., last weekjthe A. Auer 
Mig. Co., a jewelry concern Of this city, 
was incorporated with a capital of $5,000. 
The incorporators are B. Zwickel, B. B. 
Cantor and M. L. Staub. 

Alex Sabsevitz, 20 E. Broadway, is ex- 
pected to return from Europe today 
(Wednesday) aboard the Olympic, after 
making a three months’ visit to the for- 
eign diamond markets. 

Louis Whitelaw, of Whitelaw Bros., 
45 John St., returned from Europe after 
a 10 weeks’ trip. While abroad he vis- 
ited Amsterdam and Antwerp markets 
and made some extensive purchases. 

I. J. Roe, importer of diamonds and 
precious stones, returned from Europe last 
week on the Berengaria. Mr. Roe was 
abroad about two months, during which time 
he visited the European diamond markets. 

At Albany, N. Y., last week, a charter ot 
incorporation was filed by the Wile 1m- 
porting Co., authorizing this concern to 
deal in jewelry in this city. The capital is 
$30,000 and the incorporators are M. and I. 
Wile. 

The Jewelry Mart, of this city, is the 
name of a new incorporation chartered 
at Albany, N. Y., last week with a capi- 
tal of $5,000. The incorporators are: 
E. P. Johnson, J. H. Carlson and E. D. 
Rucker. 

With a capital of $100,000 the business 
of the Short & Son Corp. was incorpor- 
ated at Albany, N. Y., last week. The new 
incorporation has authority to deal in jewel- 
ty and the following are the incorporators: 
H. E. and P. H. Short and M. H. Muller. 
According to an announcement made last 
week, A. B. Sher has resigned his position 
as general manager of Fair & Co., Inc., at 
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25 Church St., and after an extended trip 
to the west, will return to this city where 
he will open offices as a resident jewelry 
buyer. 

J. J. Newman, of the Gold Seal Jewelers, 
87 Nassau St., and distributor of the “Fleur 
De Lys” pearls, will sail for Europe July 
16 on the Olympic, where he will visit the 
firm’s foreign office and will also visit 
France, Switzerland and Germany, return- 
ing in about two months. 

Raymond Abrahams, dealer in dia- 
monds, precious stones and jewelry, 37 
Maiden Lane, announced several. days 
ago that he wishes to thank his many 
friends in the trade for their kind ex- 
pressions of sympathy in the recent loss 
of his brother Myron. 

Mr. and Mrs, Samuel Lenkowsky, 838 
West End Ave., last week announced the 
engagement of their daughter Sadie to Har- 
old Lewis Wallack, son of Mr. and Mrs. 
William Wallack, of 527 Cathedral Park- 
way. Mr. Lenkowsky is in the diamond im- 
porting business at 71 Nassau St. 

A meeting of the creditors of S. Lowen- 
terg, dealer in jewelry, 95 Nassau St., 
which was scheduled to be held on Tuesday, 
July 5, was postponed until yesterday after- 
noon after THE JEWELERS’ CircuLar had 
gone to press. This meeting was slated to 
take place at 3 p. mM. at the office of Isaac 
Dobroczynsky, attorney, 116 Nassau St. 

A meeting of the creditors of the Her- 
culean Products Co., Inc., was held last 
Monday afternoon at the office of the 
concern, 524 Broadway. At this meet- 
ing the concern offered to settle with 
creditors at 20 cents on the dollar, pay- 
able in cash. The concern is now en- 
deavoring to obtain the consent of cred- 
itors. 

Last Friday an involuntary petition in 
bankruptcy was filed in the United 
States District Court, Brooklyn, against 
Jacob Field, jeweler, 1668 Pitkin Ave. 
The petitioning creditors are: F. Miller, 
$470; L. Morrison, $175, and U. S. 
Agency, Omega Watch Co., $332.30. 
William L. Young has been appointed 
receiver. 

A discharge in bankruptcy was granted 
recently by Judge Learned Hand, in the 
United States District Court, to George 
Crystal, 87 Nassau St. An involuntary 
petition in bankruptcy was filed against 
Mr. Grystal on April 26 and on June 4 
the jeweler filed schedules showing 
assets of $56,087.52 and liabilities amount- 
ing to $181,851.81. 

Max Duraffourg, of Benoit & Duraffourg, 
47 Rue Lepeletier, Paris, France, cutters 
and exporters of precious and imitation 
stones, is visiting America and while here is 
making his headquarters with Jacques De- 





pollier & Son, 15 Maiden Lane. After vis- 
iting the trade in the United States, Mr. 
Duraffourg will visit Japan and China, re- 
turning to Paris by way of India. 

Max Morganthau, vice-president and sales 
manager of the Fishel-Nessler Co., manu- 
facturing jewelers, 184 Fifth Ave., accom- 
panied by his wife and sons, were among 
the passengers abroad the Apache which 
arrived in Jacksonville, Fla., several days 
ago. Mr. Morganthau and his family also 
took advantage of the stop-over at Charles- 
ton. For several years, Mr. Morganthau 
was a resident of Jacksonville where he has 
many friends. 

Miss Anna Nathan, daughter of S. Na- 
than of S. Nathan & Co., 71 Nassau St., 
was married on Sunday afternoon, July 3, 
to Isidore Friedman. The wedding took 
place at Mr. Nathan’s home in Brooklyn. 
Mr. and Mrs. Friedman are spending their 
honeymoon touring, during the next month, 
when they will visit Atlantic City and other 
resorts. Mr. Friedman will become affil- 
iated with the firm of S. Nathan & Co. 
upon his return. 

T. K. Fishel and Edgar Blatt, both 
affiliated with the jewelry business in 
this city, and both members of the Lone 
Star Boat Club, in their annual row to 
Sea Cliff over July 4, swam across the 
bay, from Sea Cliff to Port Washington. 
Each year these two jewelers are mem- 
bers of a crew of from eight to 12 mem- 
bers, who row in an open barge from 
153rd St. and the Harlem River to Sea 
Cliff and back, a distance of approxi- 
mately 56 miles. 

On behalf of the jewelers in Pueblo, Col.. 
whose business was almost completely de- 
stroyed by the recent disastrous flood, the 
National Jewelers Board of Trade, 15 
Maiden Lane, sent letters to all of its mem- 
bers during the past week in an effort to 
obtain subscriptioris from those in the trade 
who desire to lend some assistance to the 
jeweler victims of this recent disaster. The 
letter gives a brief description of the dam- 
age wrought by the flood and points out the 
present needs of the jewelers in that city. 
Many of the jewelers, the letter states, are 
in need of tools and fixtures as well as 
financial help in order that they may again 
start in business. All funds sent to the 
Board will be placed through the proper 
channels in order to reach those jewelers 
most in need of financial aid. Checks shouid 
be made payable to the order of “National 
Jewelers’ Board of Trade, Pueblo Relief,” 
and should be forwarded to F. C. Backus, 
secretary, 15 Maiden Lane. 

Articles of incorporation were issued 
last week at Albany, N. Y., authorizing 
Attanasio, Son & Rosenthal to engage 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer: 


Discriminating jewelers have featured Solidarity 
Gold Cases for QVER THIRTY YEARS— 


Could any higher tribute be paid our product? 





Representative Watch Jobbers 
Pendant and Bow Patented. are Solidarity Jobbers 


Jou w. suexwooo SOLIDARITY WATCH CASE CO, “322ugee 


OSCAR M. GAMMON . (ESTABLISHED OVER GEOR 
. = 15 Maiden Lane, New York THIRTY YEARS) GEQRGE SALIBERGER 
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in the jewelry business in this city. The 
capital is $25,000 and the incorporators 
are: G. J. Attanasio, S. Rosenthal and 


L. Friedland. 











J. Austin Granbery, of the J. Austin 
Granbery Co., 9-11 Kirk Place, is visiting 
the trade in Philadelphia this week. 

Sol Pinkus has just left for a trip through 
the west in the interest of A. Rosenberg, 
manufacturing jeweler at 50 Columbia St. 
He will go as far as the Pacific Coast. 

Announcement has been made of the en- 
gagement of Abraham Burack, of Burack 
Bros, manufacturing jewelers at 85 Co- 
lumbia St, and Dorothy Avidan, of 
Newark. 

C. C. Gross, Pacific Coast representative 
of Kohn & Co., manufacturing jewelers at 
Camp and Orchard Sts., has been visiting 
the factory in Newark preparatory to his 
Fall trips. 

Henry E. Leibe and Alvin L. Leibe have 
formed a partnership under the name of 
Leibe Bros. for the manufacture of high 
grade Oxfords. Their factory and office are 
located at 340 Mulberry St. The firm is 
represented in the east by B. J. Clark, and 
in the west by H. C. Van Ness. 

Incorporation papers have been filed for 
Schwitter, Clover & Starkweather, Inc., 
whose registered agent is George W. 
’ Starkweather, and whose registered office is 
at 320 Passaic Ave., Newark. The author- 
ized capital is $125,000. The incorporators 
are Martin Schwitter, Charles Clover and 
George W. Starkweather. The company 
was organized to conduct a smelting and 
refining business. 

The lowest bid for the Newark Athletic 
Club’s new building in Park Place was 
$1,179,000. The club has voted to go ahead 
with the project on that basis. The treas- 
urer, Thomas Allsopp, of the manufacturing 
jewelry concern of Allsopp & Allsopp, who 
is also chairman of the finance committee, 
reported that full purchase price had been 
paid on the properties, a total of $331,000, 
and that second mortgage bonds amounting 
to $240,000 had been subscribed by the 
members. He also reported that the club 
now has a membership of about 3,000. 
Among these are many jewelers. 

The La Preme Ivory Novelty Co., Inc., 
of East Passaic Ave. and Center St., 
Bloomfield, with Gustave Breite as the 
agent, has been chartered in the office of 
the Secretary of State to manufacture 
and sell celluloid and ivory novelties. 
The concern has a capitalization of $25,- 
000, which is composed of 250 shares at 
$100 per share, while the amount that 
will be devoted to the starting of busi- 
ness is $1,000. The incorporators and 
the number of shares held by each are: 
Gustave A. Breite, of 695 Springfield 
Ave, Newark, 4; Richard Webster, of 
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202 Sherman Ave., Jersey City Heights, 
3, and Elizabeth A. Webster, of 202 
Sherman Ave., Jersey City Heights, 3. 
Funeral services were held last week, 
Wednesday, for Louis F. Loihle, who died 
in the State prison at Trenton of pneumonia, 
aggravated by diabetes. The funeral was 
held at the home of one of his sons, Charles 
F. Loihle, at 70 Palm St. Loihle was the 
father of 14 children, all of whom attended 
the funeral. Loihle’s home at the time he 
was convicted on the charge of receiving 
stolen goods, was at 406 Sandford Ave. He 
was accused of having received gold valued 
at $78,128, stolen from the Balbach Smelt- 
ing & Refining Co., at 580 Market St. On 
January 20, 1920, he was sentenced to from 
five to nine years in State Prison. Clarence 
H. Sparrow of 768 Stuyvesant Ave., Irv- 
ington, a foreman in the Balbach plant, who 
was accused of having stolen the metal, was 
given two and a half to seven years. Spar- 
row in a signed confession declared he had 
stolen the gold and turned over quantities 
of it to Loihle, who disposed of it in the 
United States Assay Office in New York. 
It was when the federal authorities sent 
word to the firm that large amounts of 
gold were being sold there by Newarkers 
that the losses were discovered. In_ his 
confession Sparrow said that he received 
half of the proceeds of the sales from 
Loihle. He said the sales approximated 


$20,000. 








‘Bi 

Re 
FS) 
Lath 
i 


igh = 
5 eel A al 
“abotie tt 





James L, Wiggmore is enjoying a vaca- 
tion in Maine with his family. 

E. L. Gowan won the golf tournament at 
the Highland Country Club on July 4. 

Edward L. Gowen and Ralph P. Kent are 
enjoying an automobile trip through Canada. 

The Majestic Jewelry Co. is the name of 
a new concern which has started at 70 Union 
St. , 

William A. Saart and Harold E. Sweet 
will figure prominently in the opening of the 
new Hayfield baseball field next Saturday 
afternoon. 

The business formerly conducted by the 
R. A. Shaw & Co. has been sold at auction 
to Mrs. Ludgate for $550. The creditors of 
the concern will receive very little as the 
assets are simply the plant and the liabilities 
amount to $8,000. 

The following vacation closing periods 
have been announced:. Robinson building, 
July 23 to Aug. 1; Simmons building, July 
30 to Aug. 8; Bigney building, July 22 to 
Aug. 1; Saart Bros. Co. building, July 2 
to July 18; Tappan building, July 2 to July 
11; Leach & Garner Co, building, July 23 
to Aug. 8; H. A. Allen & Co., July 9 to 
July 25; James E. Blake Co., July 2 to July 
11; Electric Chain Co., July 2 to July 18; 
Robbins Co., July 2 to July 11; Baer & 
Wilde Co., July 23 to Aug. 1; Marathon 
Co., July 23 to Aug. 8; Bates & Bacon, July 
2 to July 18; Horton-Angell Co., July 23 to 
Aug. 1; Ruecker Mfg. Co., July 2 to July 
11; D. E, Makepeace Co., July 2 to July 11; 
Bay State Optical Co., Smith, Richardson 
Co., C. H. Allen & Co., Fillwick Co., July 
23 to Aug. 7; Charles Thomae & Son, July 
2 to Aug. 11, 





Harold Bishop, of the Bishop Co., has re- 
turned from his wedding trip. 

The firms in the Riley building are closed 
this week for their annual vacation period. 

Thomas Totten, a former manufacturing 
jeweler who is now living in California, is 
visiting his brother, Albert Totten, of this 
town, 

Word was received last week that Louis 
Kurtz, of the Sturtevant-Whiting Co., has 
undergone a _ successful operation at the 
Corey Hill hospital, Brookline. 

F. E. Sturdy, Jr., Harry Fisher, Frank 
P, Kennedy and John Thompson are manu- 
facturing jewelers who are to assist in rais- 
ing funds for a new grand stand at the 
Columbia baseball grounds. 

Fred A. Howard and Miss Minette Verge 
were united in marriage last Saturday af- 
ternoon at the Universalist parsonage by 
Rev. H. E. Latham, The groom is a well- 
known businessman and is connected with 
Frank M. Whiting & Co. 

The directors of the Board of Trade met 
last Thursday and appointed the following 
manufacturing jewelers on the various com- 
mittees: Manufacturing, Maurice Katz, 
Wallace Kenyon, J. L. Thompson, Robert 
Carpenter, Andrew Morris, H. E, Hull and 
Harold Bishop; town physical, O. W. Clif- 
ford, Frank Batchelder; education, Frank 
L. Baker; transportation, John T. Conefy, 
I’, A. Waite and Hollis Bell; public health, 
Elton B. Fisher and J. E. Pfeiffer; town 
administration, Theron Curtis. 








POLICE PREVENT ROBBERY 


Three Men Placed Under Arrest After Plans 
Had Been Made to Loot New York 
Manufacturing Jewelry Concern 





Preparations were all complete last 
Saturday to make a second raid on the 
safes of the jewelry manufacturing con- 
cerns located in the building at 338 
Canal St., New York, when detectives 
surprised an, alleged band of safe-crack- 
ers and after a fight placed them under 
arrest. At Police Headquarters the men 
were booked as Joseph Marcus, alias 
“Joseph Simon,” alias “Little Joe”; Harry 
Gold, alias “Aaron Gold,” and Harry 
Salkin, alias “Cheesecake.” 

Several months ago safe burglars vis- 
ited the building at 338 Canal St. New 
York, which is occupied mainly by man- 
ufacturing jewelers, and after opening a 
number of safes, escaped with jewelry 
worth many thousands of dollars. Since 
that time the police have sought the 
thieves and have kept an “eye” on this 
building. Last Saturday their vigilance 
was rewarded when they spied three 
alleged safe burglars walk into the 
building. The trio was followed into 
the building by a number of detectives, 
but before the men were captured they 
had bored the lock off the door of the 
office of S. Steinberg, manufacturing 
jeweler. Before the safe in this office 
could be attacked the detectives fell upon 
the men and placed them under arrest. 
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Mr. 


Walter H. Durfee are 
at Pleasant View Beach for a brief stay. 


and Mrs. 

Mr. and Mrs. Myer Harzberg are 
spending a short time at Buttonwoods 
Beach. 

A. Holt & Co., 67 Dorrance St., have 
been closed the past week for vacation 
and stock taking. 

Mr. and Mrs. William A. Viall are at 
their cottage, the Rosary, at Saunders- 
town, for the season. 

Mr. and Mrs. William P. Otis and 
family are at Weekapaug, where they 
will spend the Summer. 

W. A. Bennett is located at 15 Jenks 
St., Central Falls, where he is making a 
specialty of clock work. 

T. A. Congdon and 
watchmakers, are now 
Weybosset St., room 6. 

Mr. and Mrs. Frederick A. Barnes are 
spending their vacation at Prudence 
Island, Narragansett Bay. 

Mr. and Mrs. Newton P. Hutchison 
are among the Summer residents at Nar- 
ragansett Pier this season. 

Mr. and Mrs. Herbert Hough were 
week-end guests at Camp Robinson, Gil- 
manton, N. H., the past week. 

Mr. and Mrs. George W. Carpenter have 
taken a cottage at Prudence Island in 
Narragansett Bay for the Summer. 

Mr. and Mrs. George F. Berkander 
arrived at Glendale cottage at Warwick 
Downs the past week for the season. 

Mr. and Mrs. George Briggs, Jr., and 
family are at their Summer home, Earl’s 
Court, Narragansett Pier, for the season. 

Charles E. Westcott, of Snow & West- 
cott, and family have opened their Sum- 
mer cottage at Buttonwoods for the 
season. 

Harold W. Ostby, of the Ostby & 
Barton Co., and family are occupying 
the Goodrich estate at Sakonnet for the 
season. 

William ‘H. Waite has been re-elected 
a member of the board of trustees of the 
Providence Young Men’s Christian Asso- 
ciation. 

R. S. Sanderson, of the Nicholson Art 
Metal Co., 8 Temple St., this city, has 
gone to Europe on a three months’ busi- 
ness trip. 

Mr. and Mrs. John S. Holbrook have 
engaged quarters at Narragansett Pier, 
where they will spend considerable of 
their time this Summer. 

Edmund J. Carberry has started a fac- 
tory at 39 Friendship St. for the manu- 
facture of novelties under the firm style 
of the Carberry Mfg. Co. 

Lewis S. Darling, of Pollard & Dar- 
ling, and wife were members of an auto- 
mobile party that left last Tuesday for a 
10 days’ trip through Maine and Canada. 

Dunn Bros., 139 Baker St. have 
started a new department in their factory 
to produce a cheap line of plated goods 
under the selling style of the Right Mfg. 
Co. 

Harry B. Little, of H. W. Little & 
Co., and family are occupying the Tame- 


J. H. Livesey, 
located at 225 
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ric cottage at Warwick Downs again 
this Summer, this being their 21st sea- 
son at the Downs. 

Joseph Garriel has been attending the 
annual convention of electro-platers at 
Indianapolis the past week, as the rep- 
resentative of the Providence, Attleboro 
and Boston branches. 

Miss Edith C. Vaughan, daughter of 
Mr. and Mrs. Alden R. Vaughan, of 
Pawtucket, was married last week at the 
Park Place Congregational Church to 
Chandler E. Swallow. 

The F. W. Woolworth Co. has closed 
its store at 298 Westminster St. after 
many years and concentrated its business 
at its new store, corner Westminster, 
Dorrance and Fulton Sts. 

At the first meeting of the creditors 
of the Rhode Island Knife Co. in bank- 
ruptcy proceedings, which was held the 
past week, Robert Grieve, an attorney, 
was appointed trustee; bond $200. 

Edgar M. Dorcherty, of the William 
C. Greene Co., was a member of the 
committee in charge of the annual out- 
ing of the Washington Park Community 
Club at The Hummocks on Saturday. 

At the annual meeting of the Citizens 
Savings Bank Charles F. Irons and 
Charles C. Darling were elected direc- 
tors and vice-presidents and Charles W. 
Bubier and Arthur O. Ostby, directors. 

Emil Ross, George F. Blackman and 
John Boardman are the incorporators of 
the Quality Jewelry Co. that has been 
granted a charter under the laws of 
Rhode Island with a capital stock of 
$25,000. 

William J. Reed, who has been a tool- 
maker with the Ostby & Barton Co. for 
28 years, celebrated with his wife their 
golden wedding anniversary on Friday 
last at their Summer home at Charles- 
town Beach. 

William Lachian has filed a spit in the 
Superior Court against William David, 
doing business as the D. & G. Jewelry 
Co. The claim is based upon a note for 
$500 made July 14, 1920. Damages are 
laid at $2,000. 

Alfred B. Lemon, 
Logee & Co., with his family, is spend- 
ing the Summer with Mrs. Lemon’s 
father, Charles A. Russell, of Irons & 
Russell Co., at Hillcrest, his country 
place at Thompson, Conn. 

Frank W. Matteson, of the Gorham 
Mfg. Co., with Mrs. Mattheson, left last 
week for Wianno, Mass., where they 
will spend the Summer. They were ac- 
companied by Mr. and Mrs. Martin S. 
Fanning, who remained over the week- 
end. 

E. A. Eddy Machinery Co. has pur- 
chased the equipment of the manufactur- 
ing jewelry plant of the W. E. Hand- 
field Co., 509 Westminster St., for less 
than $500. The concern is in bankruptcy 
proceedings, with liabilities amounting to 
$2,428. 

A lighted cigarette butt thrown from 
a window in the Case-Mead building at 
Dorrance and Weybosset Sts., Friday 
morning, ignited an awning on a window 
in the office of John Kelso, diamond 
dealers on the third floor. The awning 
was destroyed. 
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The bronze memorial tablet unveiled 
at Barrington, R. I., last Saturday ; 
commemoration of the town’s site 
sentatives with the colors was cag e- 

ee at 
the Gorham Mfg. Co.’s foundry jn thi 
city and is by Louis L. Leach, sculptor 
of Taunton, Mass. ‘ 

Among the jewelry buyers r : 
this city and vicinity during tae 
week were the following: Mr. Duco 
of Ducoffe, Margolin & Co., Montreal 
Que.; Jesse Levy, of Jesse Levy & Co, 
Philadelphia; A. H. Bendheim, of A. 1 
Bendheim & Co., New York city, ; 

The Boston Bag Co., of this city, capi- 
talized at $25,000, has received a charter 
from Secretary of State Parker under the 
laws of Rhode Island. The concern wi] 
deal in novelties and toys. The incor. 
porators are Richard E. French, Charles 
S. Finklestein and Charles I. Graubert. 

Major J. J. Collins, of the publicity de- 
partment of the Ostby & Barton Co 
is on a two weeks’ tour of duty with the 
Coast Artillery Corps of the Rhode 
Island National Guard, and is command- 
ing officer of the First Fort Command 
of the Narragansett Bay coast defenses 
at Fort Greble. 

If Commodore Eugene A. Eddy, of 
E. A. Eddy Machinery Co., and head of 
the East Greenwick Yacht Club, is will- 
ing to again match his speed boat Savallo 
against Dutee W. Flint’s Thorobred, a 
third race will be sailed soon for a trophy 
valued at $600 that has been offered by 
the Texas Oil Co. 

Woodward Booth, manager of the 
New England Manufacturing Jewelers’ 
and Silversmiths’ Association, had the 
misfortune to break his left arm a few 
days ago that confined him to his home. 
Some years ago Mr. Booth broke the 
same arm and the present fracture is 
giving him unusual anxiety. 

George D. Fernald, who resigned as 
manager of the Providence office of the 
National Jewelers Board of Trade, effect- 
ive July 1, has been closing up his affairs 
and will leave after the 15th. Mr. Fer- 
nald will succeed to the management of 
his father’s business in connection with 
towboat service in New York. He is 
succeeded as Providence manager of the 
Board of Trade by Edward M. Wheeler. 

A fire which broke out in the stock 
room of the manufacturing jewelry plant 
of Goldsmith Mfg. Co. on the second 
floor of the Manufacturers’ building a 
few nights ago, caused considerable dam- 
age. The fire was confined to the Gold- 
smith Co.’s shop, but the smoke damaged 
the plant of the Empire Mfg. Co. on the 
same floor, while water damaged the 
shops of A. Vester Co. and the Peterson 
Co. on the first floor. 

An employe of the Jules P. Goldstein 
Co., manufacturing jewelers, 144 Pine 
St., was arrested late Friday afternoon 
by Inspector McGuire and __ Detective 
Bernard Goldowsky, of the Jewelers’ 
Protective Association on a charge of 
larceny of 300 silver bar pin catches, six 
bar pins and a ring, all valued at $26. 
from the firm. At a special session of 
the Sixth District Court held at pelice 
headquarters Judge Gorham fined him 
$100 and costs. He took an appeal. 
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Oscar Hardegg and Kenneth Hoffman, 
both of Joseph B. Bechtel & Co., 729 
Sansom St., have gone on their vacations, 
Mr. Hardegg to Lebanon, Pa., and Mr. 
Hoffman, with his family, to Wildwood, 


‘g4 

Julius Scherer, for a number of years 
a jeweler at 307 W. Susquehanna Ave., 
has closed out his business and accepted 
a position as trade watchmaker for R. 
M. Cooper & Son, 713 Sansom St. 

Charles S. Bayer, Jr., formerly con- 
nected as salesman for some of the 
leading jewelry houses of Philadelphia, 
but who is now in charge of the Mel- 
chiorri Wholesale Jewelry Corp., has 
just returned from a business trip cov- 
ering the States of Pennsylvania and 
New Jersey and reports that business 
conditions are steadily improving. 

The plan of the material men to make 
a three-day holiday out of the Fourth 
of July period failed badly last weck, 
when one of the larger houses refused 
to close Saturday. As a result the ma- 
jority of the others changed their minds 
about a Saturday closing and locked up 
at noon instead of Friday night. One 
or two of the houses stuck to the origi- 
nal plan. 

Retail jewelers in Olney, in the north- 
ern section of the city, found themselves 
at the beginning of the Summer much 
confused as to the afternoon each week 
that they should close. Some were ob- 
serving Wednesday as a half-holiday and 
some Thursday. Last week they got to- 
gether and arranged that for the balance 
of the Summer the half-holiday each 
week should be Wednesday for every- 
body. 

A speedy homing pigeon, the property 
of H. G. Kruse, a watchmaker of 2324 
E. Dauphin St., won the Tacony District 
500-mile race from Spartanburg, Va., to 
Philadelphia last week. Mr. Kruse’s 
speedy bird led 79 pigeons from nine 
lofts in the race through storm and sun- 
shine of last Sunday. The birds were 
liberated at 6.30 a. mM. Sunday and Mr. 
Kruse’s winner clocked in on Monday 
morning at about 10.17 o’clock. The bird, 
No. HP-15196, was the average speed 
winner for 1919, and, in finishing first, 
to win first diploma and the pool, aver- 
aged 726.81 yards per minute. 








Lancaster, Pa. 





Hamilton B, Herr, of the Non-Retailing 
Co.’s force, passed last week camping along 
the Susquehanna River. 

Lancaster’s Thursday half-holiday began 
last week, to continue until Sept, 1. S. 
Kurtz Zook, jeweler, was one of the com- 
mittee of the Chamber of Commerce which 
arranged this holiday after interviewing the 
business people. 

The engagement is announced of Miss 
Agnes Shand, daughter of the late James 
Shand, a former director of the Hamilton 
Watch Co., and sister of a present director 
of that company, to Rev. Joseph E. Ken- 
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nedy, of Lowell, Mass. Miss Shand and 
her two brothers inherited a fortune of 
$1,500,000 from their father. 

The famous Tucquan Camping Club is on 
its annual 10 days’ outing at the club house 
at Park Furnace on the Susquehanna River, 
and among the large number of members 
is President A. W. Moyer, of the Non-Re- 
tailing Co., and T. Wilson Dubbs. 

Carl F. Breinig, of the H. S. Meiskey 
Co., has started on an extended western 
trip and Charles F. Reisner, another of this 
firm’s traveling salesmen, have gone south. 
Miss Anita Plummer, of the office staff, 
passed last week at Atlantic City, and Lester 
Floyd, shipping clerk, enjoyed the week 
with a camping out party along the Sus- 
quehanna River. 

Among recent visitors to Lancaster was 
T. J. Owens, Jr., with Heeren Bros. Co., 
of Pittsburgh, who was at his old home 
here; Horace T. Webb, jeweler, of West 
Chester, who was a student 18 years ago 
at the Bowman Technical School; Harvey 
Baker, with Jeweler Clarence M. Maloney, 
at Frederick, Md., and Philip Mescally, 
Charleston, S. C. : 

Gilbert H. Bair, brother and employe of 
John C. Bair, had part of his thumb blown 
off on the Fourth of July while handling a 
revolver. Edward J. Mattern, late an em- 
ploye of Mr. Bair, has gone to Charleston, 
W. Va., to take a position with the Jeweler 
Jacob Ernst. J. C. Scheisler, late with 
M. Berman, Altoona, Pa., has taken Mr. 
Mattern’s place. 

Claude Hinkle, formerly and for a num- 
bers of years connected with the Hamilton 
watch factory, but more recently of Can- 
ton, O., was murdered in Pittsburgh during 
a recent visit to that city. His body -was 
found beneath a bridge. His son, Donald, 
of Lancaster, received no details of the 
tragedy. Deceased was 40 years old and a 
watchmaker by trade. His widow and two 
sons survive. 








Canada Notes. 


The jewelry store of Jacob Wolfe, Cal- 
gary, Alta., was robbed of several hundred 
dollars’ worth of jewelry on July 2, the thief 
entering while the proprietor was asleep in 
the store. 

On the night of Sunday, June 26, robbers 
broke the window of the jewelry store of 
A. Bissonette, 2477 St. Hubert St., Montreal, 
and stole a tray of rings valued at $500 and 
escaped in a waiting automobile. 

On the occasion of the retirement of the 
Duke of Devonshire from the office of Gov- 
ernor General of Canada, the Duchess of 
Devonshire was presented with a very hand- 
some jewel case by Lady Borden, Mrs. Ar- 
thur Meighen and the wives of other Cana- 
dian cabinet ministers. The case, designed 
and manufactured by Henry Birks & Sons, 
of Montreal, has been on view for some time 
in their window, where it attracted consider- 
able attention. It is elliptical in shape, of 
heavy silver, dull finished, and _ gold 
mounted, and is four inches high, 16 inches 
long and 12 inches broad, and displays the 
new arms of Canada worked in embossed 
gold and silver and colored enamels. Sur- 
rounding the coat of arms is a band of in- 
terwoven maple leaves in gold. There are 
four settings of Canadian tourmaline stones, 
each setting containing nine jewels. The 
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case is surrounded by a scroll of maple 
leaves, and in front underneath the scroll is 
engraved the inscription, “Presented to Her 
Excellency the Duchess of Devonshire by 
Mrs. Arthur Meighen, the wives of the Cabi- 
net Ministers, and Lady Borden, Ottawa, 
Canada, June, 1921.” Starting to the right 
of this inscription the names of the donors 
are engraved. The case has four maple leaf 
feet, each made of embossed gold. 











J. H. Dopkeen, jewelry manufacturer, 
and wholesale repairer, has engaged in 
business in room 612 Winter building. 

Lieberman Bros., have secured temporary 
quarters at 32 Cross St., Boston, Mass., un- 
til August 1, when they will enter their 
new premises at 35-39 Salem St., which is 
being remodeled for their convenience to 
carry on a wholesale business. 

Henry S. Dennison has been elected 
first vice-president of the Boston Cham- 
ber of Commerce. Early in the war he 
was a member of the National Defense 
Commercial Economy Board and later was 
made assistant director of the Division of 
Planning and Statistics of the United 
States Shipping Board. 

The congratulations of the trade are 
extended to the former Miss Edith West- 
cott, bookkeeper for D. C. Percival & Co., 
who has become the bride of Walter Hig- 
gins. They are located in Somerville. Mrs. 
Higgins has been with the company 11 
years or more, and is one of the most 
popular of the clerical force in this city. 

A huge watch, once the property of 
Daniel Webster, has been offered to the 
Governor and Council. It is now owned 
by Otto Wicker of Cambridge. It was 
made in California in 1849 by the firm of 
Woodruff & Addison. There is said to 
be $287 worth of gold in it. On it is en- 
graved “To Daniel Webster, advocate of 
the Union and defender of its institutions.” 

The annual convention of the Interna- 
tional Jewelry Workers’ Union, scheduled 
to open in Boston at the American House 
July 6 has been postponed to Sept. 6, be- 
cause of the sudden illness of the chairman 
of the committee on arrangements, in 
whose hands all plans for the convention 
had been placed, H. J. Monahan of this 
city, vice-president of the Jewelry Workers; 
said Sept. 6 is a tentative date, which may 
be changed or confirmed later. 

Boston jewelers read with great interest 
the lengthy statement published in this 
city, setting forth 11 principal causes of 
the crime wave here and_ elsewhere 
throughout the nation. Among the im- 
portant factors enumerated are increased 
daring of war-drafted criminals, high liv- 
ing costs, lowered wages, unemployment, 
a mistaken and ignorant discontent and 
notion of injustice among many individuals, 
excessive speculation, loose accounting 
systems in many concerns, careless investi- 
gation methods in employment, lavish dis- 
play of jewelry in public places, which has 
produced envy and resentment among the 
unfortunate and evil-minded and published 
reports of enormous profits. 
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There Will Be No Reduction in 
the Prices of Illinois Watches 


That the trade recognizes the Illinois as 
the greatest watch values on the market 
is demonstrated by the fact that the 
demand for them continues to tax our 
manufacturing capacity to the utmost. 


We have no accumulated stock on hand. 
During the past six years there have been 
but slight increases in the prices of Illinois 
movements notwithstanding the fact that 
production costs—labor and material— 
have greatly advanced. 


As these costs have not been reduced and 
as we intend to maintain the high standard 
of Illinois Watches— 


There Will Be No Reduction in 


Their Prices 


Illinois Watch Company 


Springfield 
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Chicago Notes. 


Harry Miller returned last week from 
Beaver Lake, Wis., after motoring his 
family there. 

Mr. and Mrs. V. W. Munn, of Center- 
ville, Ia., motored to Chicago last week to 
visit the markets here. 

George Pilzer, of Goodfriend Bros., re- 
turned last week with his family after 
motoring to Jackson, Mich. 

During the Summer A. S. True and his 
wife spend their week ends at Antioch, II, 
in their launch, keeping cool. 

Hugh E. King, returned last week from 
his Coast trip and is now resting at his 
Summer home at Bass Lake, Ind. 

Benjamin Sandack, of the Sandack 
Jewelry Co., left recently on his Coast trip, 
and will return in about six weeks. 

“Billy” Little, of George H. Fuller & 
Son Co., returned last week from a busi- 
ness trip through the east and Canada. 

Clarence Campbell, of the Byrne-Duff 
Jewelry Co., Omaha, Nebr., is spending a 
few weeks in Chicago visiting friends. 

Mr. Corrigan, of the Houston Watch Co., 
Houston, Texas, spent a few days in Chi- 
cago last week visiting the markets here. 

F. B. Tinker, motored with his family to 
their cottage in northern Wisconsin where 
he will rest and fish for the next few weeks. 
W. C. Meier, buyer for Edward Kirch- 
berg, left last week for a two weeks’ trip 
to northern Wisconsin where he will rest. 
I, Lachman, of I. Lachman- & Son, 
Seattle, Wash., spent a few days here 
visiting friends en route home from the 
east. 

Samuel Marks, diamond broker, Colum- 
bus building, left for a business trip through 
the west and will return in about three 
week. 

E, Schwarz, representing the L. Selig- 
man Jewelry Co., left last week on a six 
weeks’ business trip through Michigan and 
Ohio, 

E. Staehli, Heyworth building, motored 
with his family to Hamlin Lake, Mich., 
last week, where he will remain resting for 
several weeks. 

S. L. Simmons, of Simmons & Zawolkow, 
Columbus building, left last week for Cleve- 
land, where he will call on the trade and 
visit with friends. 

“Billy’ Thomas, representing Allsopp 
Bros., returned last week from a two weeks’ 
trip through Michigan, where he combined 
business with pleasure, 

Eugene Edelstein, representing the IlIli- 
nois Watch Case Co., arrived in Chicago last 
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week after a six weeks’ trip through the 
south and to the Coast. 

Henry Vidt has associated himself with 
F. H. Noble & Co. as their city salesman. 
Mr. Vidt formerly was connected with the 
Farrington Box Mfg. Co. 

Grant Liston, of Chas. E. Graves & Co., 
has returned to his desk after spending a 
month touring the west with the National 
Men’s Credit Association. 

J. Barbarski, of Barbarski Bros., manu- 
facturing jewelers at 736 Stewart building, 
returned from South Haven, Mich., where 
he spent a few days resting. 

Charles F, Hartshorn, accompanied by 
Mrs. Hartshorn, left last week for 2 two 
weeks’ trip through Michigan, where he 
will rest and take things easy. 

Harold C. Waite, Chicago manager of 
the Webster Co., returned last week from 
the east where he spent a few weeks visit- 
ing his parents and the factory. 

J. B. Lipsker, of Goldsmith Bros., just 
returned from his southern trip, and is as- 
sisting their city salesman in soliciting the 
sweepings here for a few weeks. 

Jack Goldman, of Goldman-Kober Co.. 
arrived in Chicago last week to visit the 
Chicago office. He will remain here for 
several weeks calling on the trade. 

Walter Scott, of Scott Bros. Co., and 
Martin Lenz, accompanied by their fam- 
ilies returned last week from northern Wis- 
consin where they spent a few days resting. 

H. W. Slaudt, who represents Theo. W. 
Foster & Bro., on the Coast, called at the 
Chicago office of the firm to visit L. W. 
Williams, en route to home from New 
York, 

V. T. Jones, of Jones & Baumrucker Co., 
left last week to take his family to their 
new Summer home at Round Lake, Ill. Mr. 
Jones will make week end trips to the lake 
during the Summer. 

Frank P. Gerbing, engraver in the 
Stewart building, is only spending a few 
hours each day at his bench. Mr. Gerbing, 
underwent an operation a short time ago 
and is still very weak. 

Robert Hume left last week on a seven 
weeks’ trip through the southwest, and 
Victor B. Hume left on his trip through 
his central western territory and will re- 
turn in about three weeks. 

A Yellow Taxi badly damaged the front 
of Emil Noel’s automobile at Michigan and 
Harrison Sts., last week when it crashed 
into his car. Mr. Noel fortunately came 
out of the accident unhurt. 

J. S. Loftis, of Loftis Bros. & Ce., re- 


turned last week from St. Louis, where he 
was visiting their branch store, and re- 
ports that their June business was nearly 
up to their business of last June. 

Sigmund Thein, jobber in the Heyworth 
building, returned from a nine weeks’ busi- 
ness trip through Colorado, Montana, 
Wyoming and Utah. He will remain here 
for a few weeks before starting on his 
trip ‘through Illinois. 

Max R. Green, of Max R. Green & Co., 
900 Heyworth building, left with Mrs. 
Green for Lansing, Mich., where he will 
remain for a month buying pearls, and will 
also take a cruise down the Mississippi 
River before returning. 

Emil Braude, of Emil Braude & Sons, 
accompanied by his family motored to Bur- 
lington, Wis., for oyer the holidays where 
he enjoyed himself fishing. Lester Braude 
and his family spent the holidays at Mil- 
waukee visiting friends. 

N. T. Sherwood, representing the Bassett 
Jewelry Co. through the south, left for his 
territory last week and expects to return 
to Chicago about Aug. 15. A. L. Han- 
cock, representing the same firm, left for a 
two weeks’ trip through Michigan. 

Leon Shapiro, a member of the firm of 
the Master Jewelry Co., 54 East Jackson 
Blvd., left recently for Waukesha, Wis., 
where he is taking mud baths. Word has 
been received here that he has become 
quite a golf enthusiast since he has been 
there. 

O. L. Halberg, diamond broker, has 
moved back ‘again into his old quarters in 
room 736 Stewart building, after being 
located in the Mallers building for several 
months. He will be open for business on 
July 20, after returning from Holland, 
Mich., where he is now resting. 

George Spies of Spies Bros., owner and 
captain of the sail-boat Siren, is proving 
himself to be some sailor. On July 2, in 
a race between the boats of the Chicago 
Yacht Club and the Jackson Park Yacht 
Club, between this city and Milwaukee Mr. 
Spies easily won both the time award and 
the place prize for Class Q sail-boats, out 
of a-fleet of 40 boats. His friends here 
would not be surprised if Lipton gets a 
challenge from George in the near future. 

Word has been received at the L. Selig- 
man Jewelry Co. that their president, L. 
Seligman, arrived safely at Amsterdam, 
where he will remain for a few days visiting 
the diamond markets before starting for 
his boyhood home at Munchen, Bavaria, 
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Germany. He is expected back about Aug. 
15. 

Rud Noel left last week for Fox Lake 
where he will remain for a few days resting. 

H. and M. F. Schwartz left last week to 
motor to St. Louis and expect to return in 
about 10 days. 

John S. Ward, Heyworth building, re- 
turned to Chicago after making a trip 
through the south. 

Alfred Nathan, representing Shiman 
Bros., New York, was here a few days last 
week calling on the trade. 

E. C. Johnston, Hildrith, Nebr., and the 
manager of his Minden store visited the 
Chicago markets last week. 

Herbert Brod, Heyworth building, left 
last week for his home in the east and will 
remain there for about a month. 

Arthur S. Alter, representing Jacques 
Kreisler & Co., left last week for the east 
where he will visit the factory. 

Phil Noel, of Despres, Bridges & Noel, 
left last week with his family for a tour 
through Michigan for about 10 days. 

All retail jewelry houses and department 
stores are closing on Saturdays at 1 o’clock 
during the months of July and August. 

H. W. White, representing Despres, 
Bridges & Noel, left for the Pacific Coast 
last week and will return in about 10 weeks. 

Alfred Pressel and Benjamin Ledeman, 
diamond merchants of New York, were here 
a few days last week calling on the trade. 

J. C. Howard & Co. have moved their 
office back to room 811, Mallers. building, 
after being in room 807 for a few months. 

E. L. Stone, of May & Malone, left last 
week to motor through Wisconsin and 
Michigan and will return in about 10 days. 

Will Joehrs, of Hayden W. Wheeler & 
Co., New York, spent a few days in Chi- 
cago last week on business and visiting 
friends, 

Louis H. Green, Chicago manager for the 
Charles E. Hancock Co., returned from a 
successful southern trip, after being away 
four weeks, 

W. A. Kaufmann, of A. Hirsch & Co., ac- 
companied by his family, left last week for 
Cedar Lake, Wis., and will return in about 
three weeks. 

C. E. Pettit, Chicago manager of B. A. 
Ballau & Co., Heyworth building, left for 
Hinsdale, Ill., where he will rest for the 
next two weeks. 


K. G. Merrill and R. J. Wilson, of Wm. 
Rogers & Son, left last week to visit the 
factory at Meriden, Conn., and will return 
in about 10 days. 

Steve Leubusher and Will Schumann, of 
Leubusher-Schumann & Co., left last week 
for their respective territory on their first 
Fall selling trip. 

A. J. Williams, of A. L. Williams & Co., 
Goddard building, returned last week from 
Camp Lake, Wis., where he spent a few 
days with a singing society. 

B. M. Engelhard, Columbus building, left 
last week with his family for the northern 
woods of Wisconsin and will return ready 
for business about July 25. 

Frank Milner, buyer of watches for 
Hyman & Co., returned last week to his 
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desk, after having spent an entire week flat 
hunting. He is still looking. 

Dave Holtz, Mallers building, accom- 
panied by his family, motored to South 
Haven, Mich., last week and will remain 
there for a week or so resting. 

C. B. Goldfab, of the Paramount Jewelry 
Co., Oklahoma City, Okla., spent a few 
days in Chicago last week visiting friends 
en route home from the east. 

C. F. Baumracker, of Jones & Baum- 
racker Co., left with his family for Beaver 
Lake, Wis., where he will rest until Aug. 
1, before returning to his desk. 

Emil Schmidt, Columbus building, re- 
turned last week from Jersey City, where 
he attended the fight and visited friends 
through the east on his way home. 

J. F. McInerney, former branch manager 
of the Detroit store for Loftis Bros. Co., 
has associated himself with the diamond de- 
partment of the main store at Chicago. 

Emil Noel, Heyworth building, accom- 
panied by his family, left last week to motor 
to northern Wisconsin where he will fish 
and enjoy himself for a week or 10 days. 

Israel Weisbach has opened a retail jew- 
elry store recently at 5455 Broadway. Mr. 
Weisbach engaged in the jewelry business in 
New York up until six years ago when he 
retired. 

George Hughes, representing the Holmes 
& Edwards branch of the International 
Silver Co., left last week for the Bridge- 
port, Conn., office, and will return in about 
a week. 

C. W. Clarke, 1301 Columbus building, 
accompanied by his family, left last week 
for their Summer home at Muskegon, 
Mich., where he will rest for the balance 
of the month. 

Mr. and Mrs. Alex. Krause, Masonic 
Temple, returned last week from Berlin, 
Wis, after attending the burial of their 
brother, Sergt. Max Krause, who was killed 
in action on June 4, 1918. 

A. H, Kolker and E. C. Lucomb, of the 
Chicago office of the United Jewelers, Inc., 
left last week to attend a salesmen’s con- 
ference at the home office in New York and 
will return in about 10 days. 

Jerome Wexler, of Wexler Bros., left re- 
cently on a business trip through the west, 
and will return about Aug. 1. Marion Wex- 
ler, of this company, made a short business 
trip to Wisconsin last week. 

S. Newman, who represents A. Hirsch & 
Co. through Wisconsin and Minnesota, ar- 
rived in Chicago last. week and will leave 
in a few days for northern Wisconsin where 
he will remain for six weeks. 

Miss Alma Hillinger, of R. J. Hillinger 
& Co., has been removed home after being 
operated upon a few weeks ago, and she is 
recovering very slowly, and is not expected 
at her desk for another month. 

John Wozniak has opened a retail jewelry 
store at 8810 Commercial Ave. Mr. Woz- 
niak has never engaged in the jewelry busi- 
ness, and has been in Chicago one year, 
coming here directly from Poland. 

Friends of Nat Greenwald, of S. Buchs- 
baum & Co., will be pleased to learn that 
he has been removed from the Washington 
Park Hospital to his home after being op- 
erated upon a week ago, and is steadily im- 
proving. 

Henry P. Tourner, of Bloomington, Ind., 
has been spending the past three weeks in 
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Chicago taking some post-graduate Work ; 
optometry. During spare hours he as 
friends in the trade and told some of his 
favorite stories, 


Owing to the Fourth of July falling on 
Monday this year, all the wholesale and 
manufacturing houses took advantage of 
it and closed down from Friday night tn. 
til Tuesday morning, giving every one a 
three-day holiday. 

Frank J. Kinzelman, of the Chj 
Watch Repair Co., is still confined to his 
home. Mr. Kinzelman has ulcers of the 
stomach and has been home for the pag 
three weeks, and his condition has not im. 
proved very much. 

Frank M. Hickok, formerly jewelers’ a. 
torney here, but now associated with the 
banking interests of Buffalo, N. Y., was 
here several days last week on_ business 
and incidentally called upon his host of 
friends in the trade. 


C, J. Coker, representing the A. & Z 
Chain Co., Providence, arrived in Chicago 
last week with his bride. He was married 
to Miss Evans on June 22 at Lynnville, 
Tenn. Mr. Coker has been in Tennessee 
for the past four weeks. 

S. Beilin has opened a new retail jewelry 
stores at 5 E. Lake St. For the past four 
years Mr. Beilin had a retail store at 43 
N. Laramie Ave., which he sold to M. 
Ahrens on Feb. 12. Previous to that he had 
a store in Wilmette for nine years 

At the meeting of the Jewelry and Optical 
Division of the Chicago Association of 
credit men, held on Tuesday of last week 
in the rooms of the Chicago Jewelers’ Asso- 
ciation it was decided to continue the weekly 
luncheon meetings for the purpose of dis- 
cussing accounts as well as trade conditions, 

Lon R. Richards, who represents E. |, 
Franklin & Co. and the Le Stage Mfg. Co. 
in this territory, left last week for an auto- 
mobile trip to Missouri, accompanied by 
Mrs. Richards. They will visit the family 
of his brother, D. R. Richards, of the 
Machmeyer-Richards Co, in St. Louis and 
then go to his old home in Columbia to 
spend a week or so before returning. 

Edward L. Johnson, of R. M. Johnson & 
Son, recently was elected to the post of com- 
mander in chief of the Oriental Consistory, 
the largest body of Scottish Rite Masons 
in the world. Mr. Johnson enjoys the rare 
distinction of being the youngest man who 
has ever presided over the body, and also 
from the fact that 20 years ago his father, 
Robert M. Johnson, served the Oriental 
Consistory in the same capacity. Mr. John- 
son is a 33d degree Mason and has a long 
record of Masonic service. 

An involuntary petition in bankruptcy has 
been filed against Paul Cohn, 1319 Mil- 
waukee Ave. A letter to the creditors from 
the attorneys states that such action was 
necessary in order to protect creditors and 
avoid depletion of the assets on judgments 
secured. It is also further stated that an 
invoice shows assets had been overestimated 
and that the liabilities are greater than first 
stated. It is believed that a composition 
settlement will be offered in bankruptcy. 





A sneak theft netting the crook about 
$1,000 occurred recently at the establish 
ment of the Meyer Jewelry Co., Kansas 
City, Mo. 
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TRADE CONDITIONS 
The Fall season is opening promisingly in the 


i rritory. While business has been 

Fane for the sinieialane as a rule, it is be- 
Vered that retailers generally have had good trade 
liev that stocks will need immediate replenishing. 
and utlook for Fall trade is excellent throughout 
The ae territory. Indeed, optimism prevailed 
the w retailers even before the present exception- 
» og A crop prospects were apparent. As harvest 
a De the yield is seen to be much beyond 
prog estions} and the crops are being harvested 
— satisfactory conditions. Expenses of har- 
pore are a little higher than hoped for, Farmers 
fave become reconciled to new price levels. _Tem- 
rarily, farmers and their families are staying at 
po e and there is very little activity in small 
town But when crops have been gathered, the 
eople will flock to the towns again, and buying 
a be strong. The larger cities will feel the 
aifect later. Jobbers point out that this territory 
should feel the revival of trade in the Fall sooner 
and in a. more pronounced manner than the 
manufacturing districts, because of the basic 
wealth let loose here by crops. Travelers of the 
Kansas City houses are going out on territory, 
or preparing to do so with merchandise marked 
on the new low levels with optimism and renewed 


energy after vacations. 


Frank’ Pfeiffer, of Parsons, Kans, was 
a Kansas City visitor the week of July 5. 

O. E. Meyers, of the J. H. Mace watch 
department, is motoring with his family 
through Colorado. 

The traveling force of the C. A. Kiger 
Co. will have its meeting prior to start- 
ing out on the road, on July 12. 

Jack Woods, in charge of the watch 
department at Oppenstein Jewelry Cox, 
with Mrs. Woods, is touring Colorado 
for his vacation. 

Will Lewis and Joe Hadle, of the 
manufacturing department of the Meyer 
Jewelry Co., are motoring part way to 
Manitoba, where their families are set- 
tled for the Summer. 

A. E. Gordon, a jeweler of Shreveport, 
La., was in Kansas City recently, taking 
Mrs. Gordon to Rochester, Minn., where 
she is to receive treatment. 

Mrs. L. M. Larwill, of the Cravens 
Jewelry Co., mother of Mr. Cravens, 
spent a week traveling in New Jersey, 
visiting friends in Trenton and other 
cities. She returned to Kansas City by 
the Fourth. 

John Lassen and Mrs. Lassen, of Ft. 
Smith, Ark., of the firm of Lassen & 
Koller, jewelers, passed through Kansas 
City bound for the Shriners’ convention 
at Des Moines, Ia. They will then go 
on to Colorado, for a vacation in the 
mountains. 

Tod Woodbury, of the Cady & Olm- 
stead Jewelry Co., left July 2 for Min- 
neapolis for his vacation. He is motor- 
ing with his family and friends. Certain 
friends who stayed at home report that 
the tourists “made a record the first 
day, reaching Excelsior Springs.” Those 
not familiar with the fact that a heavy 
Storm visited this region July 4 may not 
catch the humor of the reference—the 
delay in getting to the Springs being 
due to engine trouble. 

C. M. Kiger, of C. A. Kiger Co., has 
feturned from New York, where he con- 
ferred with the. company’s Holland 
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brokers. Mr. Kiger reports that the dia- 
mond syndicate is holding up large ship- 
ments of rough stones, a result being 
that thousands of diamond cutters are 
out of employment in Antwerp and Am- 
sterdam. The market, he said, shows 
improvement, and promises well for 
Fall. H. H. Kiger, of the C. A. Kiger 
Co., was operated upon July 2 and a wis- 
dom tooth was removed; he spent the 
Fourth and two days more in convales- 
cence, and on the seventh was back at 
the office, recovering but still showing 
signs of his ordeal. 

The “annual meeting” of the travelers 
of the Edwards-Ludwig-Fuller Jewelry 
Co, was held Tuesday evening, July 5. 
The attendants had dinner together at 
Wolferman’s, across the street from the 
headquarters, and then gathered in the 
office for the session preparatory to the 
departure for territory. Informal talks 
were made by the heads of the depart- 
ments, and discussion occurred in crys- 
tallization of the ideas with which the 
Fall season is entered. The company 
had made a careful canvass of manufac- 
turers and importers, and the results of 
this inquiry were reported. It was an- 
nounced that from no source was any 
intimation discovered of any decline in 
prices during the current year. The 
travelers are therefore able to meet the 
retailers with full confidence in the sta- 
bility of values through the coming Fall 
and holiday season; and this factor is 
expected to be an important one toward 
resumption of usual practice in placing 
orders, and in providing stocks to meet 
customer-demand. 











7 





Charles Traxel, Maysville, Ky., was in 
the city a few days last week. 

Frank’ Fullilove, Owenton, Ky., spent 
the guest of 
Greenwold, Hirsch & Grift. 

J. E. Curran, Cincinnati jewelry auc- 
tioneer, has returned after an absence 
of six months, during which time he 
conducted three auctions. 

The beautiful Cincinnati trophy pre- 
sented by the Kentucky Jockey Club 
Saturday, July 2, was designed and made 
by the Frank Herschede Co. 

Expressions of sympathy have been 
dispatched by local jewelers to J. E. 
Homrighous, Lawrenceville, Ill., whose 
son, Louis, was drowned recently. The 
funeral was held July 5. 

Joseph Rosenbaum, of A. & J. Plaut, 
remained over until after July 4, before 
starting south on a business trip. G. M. 
Brehm, of the same firm, left a few days 
later. Alfred Fearnaugh also remained 
at home until July 5 before going out. 

William F. Pohlmeyer, who is first 
vice-president of the Evanston Welfare 
Association, had charge of the entertain- 
ment given by citizens of Evanston the 
afternoon and night of July 4, when 
Senator Frank Willis was their guest 
of honor. 

The girl employes of Richter & Phil- 
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lips are still talking about the annual trip 
which they took this year as the guests 
of Maurice Phillips to Dayton, O. Year- 
ly Mr. Phillips gives an automobile trip 
to all the girls employed by the firm 
and this year the drive took them over 
150 miles of beautiful Ohio roads. They 
had dinner north of Dayton and returned 
late in the evening. 

News of the death at Lawrenceburg, 
Ind., of John F. Hornberger has created 
much sorrow among Cincinnati jewelers 
who knew the veteran jeweler. He was 
76 years old and had been in business in 
Lawrenceburg for fifty years. Death 
was due to heart disease. A son, George 
W. Hornberger, and three daughters, 
Mrs. Hiram Guard, Mrs. Ira J. Wingate 
and Mrs. Harvey Green, survive. 

The July 4th holidays were spent ‘by 
girl employes of Richter & Phillips at 
Forest Inn., Batavia, O. It was a coin- 
cidence that the cottage they occupied 
was named the “Mary Lee,” which is the 
same name borne by C. E. Richter’s con- 
genial and efficient secretary. Mr. and 
Mrs. Harry Sanders, of the Ostby & 
Barton Co., Providence, R. I., who were 
in the city over the holidays, were made 
special guests of the occasion and en- 
joyed the affair very much. 

Four Cincinnati jewelers are among 
the prominent retail business houses 
which started Saturday, July 9, closing 
their stores all day Saturday during July 
and August. They had been open a half 
day on Saturdays and under the new plan 
will close Friday evening and not reopen 
until the following Monday morning. 
The firms handling jewelry to do this are 
Loring Andrews Co., the Frank Her- 
schede Co., Oskamp Jewelry Co. and 
George Newstedt. 








During the warm weather, many of the 
Buffalo jewelers are seeking cool breezes 
and temperate atmosphere of the nearby 
lakeshore colonies. 

T. C. Tanke, Inc., reported to the police 
last week the theft from the store at Main 
and Eagle Sts., of a charm studded with 
diamonds and rubies. 

Fred Dorn and family and William F. 
Ehmann and family are spending the Sum- 
mer at cottages at Crystal beach. William 
Ehmann, Sr., has gone to the Adirondacks. 

Mrs. William Goldberg of Hamilton, Ont., 
mother of Harry Goldberg of the Premier 
Diamond Co., of this city, was the victim 
of a brutal robbery at her home recently. 
She was dragged from the bed in the 
middle of the night by a masked thief who 
tore two diamonds from her ears. Then the 
thief took every piece of jewelry he could 
find and made his escape. The value of the 
jeweliy taken amounts to several thousand 
dollars. Mrs. Goldberg is an aged woman, 
and in poor health. 





The Olsen & Ebaum Jewelry Co. has 
opened a store in the Masons building 
at Anderson, Ind. 








visiting southern California. 


L. Levin has moved his watchmaking 
business from 903 to 811 Title Guarantee 
building. 

M. P. Campbell, of the diamond depart- 
ment of Brock & Co., has gone with his 
family for a motor trip in the north. 

R. Guzman, a retail jeweler from the city 
of Mexico, has been visiting here with his 
family and incidentally buying some new 
goods. 

A. E. Ogren, watchmaker with Rudolph 
Wirth in the Broadway Central building, 
has returned from a vacation spent on Mt. 
San Gorgonio. 

Otto Triphan, manufacturing jeweler in 
the O. T. Johnson building, is now located 
with Fred Hughes, watchcase maker, in 
the same building. 

E. W. Reynolds, accompanied by O. L. 
Wuerker, is spending a week at Fairview, 
Kern County, a fishing resort about 200 
miles from Los Angeles. 

Robert H. Gilmore, traveling representa- 
tive of C. F. Sischo & Sons, dealers in 
jewelers’ supplies, is making a business trip 
through the San Joaquin valley. 

Ed Turner, of the E. W. Reynolds Co., 
returned a few days ago from a trip north, 
and has started again for a business tour 
through the San Joaquin Valley. 

Ben Cassiday, who some years ago was 
with the H. F. Wallace Co. here, but is 
now with A. I. Hall & Son, San Francisco, 
is spending a week’s vacation here. 

Mr. Coles, formerly with the Ericksen 
Jewelry Co., Douglas, Ariz., is here, ac- 
companied by his wife, and is looking over 
this section with a view possibly of locating 
here. 

A window in the store of O. H. Patzer, 
2420 N. Broadway, was broken recently and 
silverware and jewelry valued at about $200 
were taken. So far no arrest has been made 
in the case. 

A number of jewelers who are members 
of the Benevolent and Protective Order of 
Elks are giving considerable time to prepa- 
tions for the big meeting of that order to 
be held here. 

The graduating exercises of the Sierra 
Park school were held recently on the spa- 
cious lawn at the home of Charles H. Clark, 
diamond merchant, 704 S. Broadway. 
About 600 people were present, and the 
grounds were perfectly adapted to the pur- 

se. 

Charles Spencer, manager and buyer for 
the Norris, Alister-Ball Co., Chicago, has 
been spending some little time here, and has 
been investigating conditions with refer- 
ence to establishing an office in this city for 
his concern. Mr. Johnson, who came here 
recently from Chicago, is at present acting 
agent here. 

E. Gerson, 415 Title Guarantee building, 
has just returned from one of the most en- 
joyable fishing trips of his life. He spent 
his time at Silver Lake, Mammoth Lake 
and Convict Lake, about 340 miles north 
of here. Although he tramped over snow 
and was deluged by a cloudburst, he caught 
an abundance of fine trout. 
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Orville H. Joy, of Feagans & Co., is 
spending two weeks at Balboa, a popular 
beach resort south of here. His family is 
with him. Ernest S. Soto, of the stationery 
department of the same firm, is taking a 
vacation during the month of July. Glenn 
Ewing, of the repair department, is also 
away for a two-weeks’ vacation. 

The following out-of-town jewelers have 
been in Los Angeles recently: C. J. Mc- 
Cormick, Redondo Beach; H. E. Fox, San 
Fernando; Walter Lawrence, Burbank; E. 
B. Finseth, Placentia; A. J. Dutton, Ana- 
heim; M. A. Stallmeyer and Geo. L. 
Dietrich, Fullerton; P. M. German, Santa 
Ana; J. M. Morrill, Garden Grove; E. W. 
Cosgrove, Colton. 

Ira W. Smith, manufacturers’ agent, has 
just returned from a very successful busi- 
ness trip, having visited San Francisco, 
Portland, Seattle, Salt Lake City and Den- 
ver. He was gone about five weeks, and 
reports that he found business conditions 
very satisfactory in the cities he visited, and 
is finding them so here. He expects to re- 
main home now for about two months. 

Walter Butler, department manager of 
the E. W. Reynolds Co., is back after a 
vacation tour with Mrs. Butler into the 
Yosemite Valley. He met W. G. Barks, 
Monrovia -jeweler, while there. The valley 
at present is over-crowded with tourists. 
All hotel reservations are taken, and only 
those visitors equipped with camping out- 
fit are being admitted to the park. There 
is still a considerable amount of snow there. 

The A. P. Wood Co., Title Gurantee 
building, recently secured the services of 
Herman Levin as a traveling agent. Mr. 
Levin has just returned from a tour of the 
northwest and the middle west, and has now 
started on an extended trip through the 
east, with samples of the Onocoro pearls, 
and also a new line of reconstructed pearls 
from Japan, the American agency of which 
is held by the Wood Co. Mr. Levin was 
formerly with the Sterling Silver’ Co., 
Providence, R. I. 

W. F. Suppe, head of the repair depart- 
ment of Montgomery Bros., is back from 
his vacation. Accompanied by Mrs. Suppe, 
and taking with him in his car equipment 
for camping along the way, he first went to 
the Yosemite, where he spent some time, 
and then extended his trip to Oroville and 
Marysville, -the Bret Harte country. Al- 
though he did not stop at hotels at all, he 
reports that the vacation was one of the 
most pleasant he ever spent. 

Miss Rebecca Kaplan, who has been with 
the Kaplan Bros., manufacturing jewelers, 
in the Title Gurantee building, as office 
manager for about 10 years, has retired 
from her position and will be married July 
12 to Bernard Harris, son of H. L. Harris, 
a Spring St. jeweler. The young man has 
been associated with his father in business, 
but has retired from this connection and will 
engage in business for himself. The Kap- 
lan Bros. have secured Miss Mollie Thomp- 
son, recently with E, Nahy, diamond cutter, 
to take Miss Kaplan’s place. 

T. J. Bruner, president of the T. J. 
Bruner Co., Omaha, Nebr., a large jobber 
in jewelry, diamonds, clocks, etc., announces 
that he will soon open a branch store in 
the Metropolitan building, this city, the 
same building in which the E. W. Reynolds 
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Co., the Paul D. Walsh C 


0. 
wholesalers are located. The and other 


Bruner com. 


pany will do an exclusively wh 
business. | The branch here will be in res 
of N. Nielsen. Contracts for the fatale, 


have been let and it is propose 

the place about July 15. "Me. thelr 
born and raised in Los Angeles and learned 
the jewelry business here but went to 
Omaha 21 years ago. He has been spend- 
ing his Summers here for some years past. 

Notable success has been achieved by the 
committee headed by Clem S. Glass solicit. 
ing subscriptions to a fund of $300,000 a 
year for three successive years to be used 
in giving greater publicity to the fact that 
southern California is equally as attractive 
in Summer as in Winter. After one day’s 
canvass Mr. Glass was able to report that 
his committee had called on 11 jewelers 
and had received 11 subscriptions. The next 
report showed that the quota of $2,500 
assigned to the jewelry trade had been 
passed, though barely more than half the 
jewelers had been visited. Others asso- 
ciated with Mr. Glass in this work are 
L. S. Nordlinger, L. G. Feagans, A. B., 
Ebner, E. Bastheim, J. C. Hammond and 
F, A. Guasti. 

An important item of news not only in 
jewelry but in other business circles is the 
announcement that Brock & Co. have 
taken a 99-year lease on property at 513 
W. 7th St. The total consideration in- 
volved in the lease is $1,800,000, and Brock 
& Co. have agreed to improve the property 
with a class A building of not less than 
four stories before July, 1927. Building 
operations must be begun before January 
of that year. H. Victor Wright, secre- 
tary of the company, says no plans for the 
improvement of the property have yet been 
made, nor have definite arrangements for 
the removal of the firm’s business been de- 
cided upon. It is possible the property 
may be held several years before a new 
building is constructed. Ultimately, how- 
ever, a building of probably seven or eight 
stories will be put up, and the company 
will move into it. 





Springfield, Mass., will soon have another 
finely equipped jewelry store according to 
the plans of Maurice J. Kittredge, the well- 
known Springfield jeweler, and John J. 
Lynch, formerly with Robinson & Son, who 
will manage the enlarged store at 422 
Main St., directly opposite the Union Trust 
Co. The entire store has been leased and 
will be thoroughly remodelled and refitted 
throughout with fine mahogany fixtures. 
The latest improved lighting system will be 
installed, and the entire store and vaults 
protected from any possible breaks. Mr. 
Kittredge has had over 20 years’ experience 
as a jeweler, has conducted a jewelry store 
at the present location for the past five 
years, and has been very successful, He 
also has a well established store in New 
Haven. Mr. Lynch is well-known in 
Springfield and vicinity, having spent four 
years with Enos E. Penny, a former Spring- 
field jeweler, and for the past 14 years 
has been with Robinson & Son. According 
to the present plans, it is hoped to have 
the formal opening of the enlarged store 
about July 16. The present store will re- 
main open during the alterations. 











Al Gilbert of M. Schussler & Co. has re- 
turned from his territory. 

E. Rawson is opening a new jewelry store 
at 111 Clement St., in the Richmond Dis- 

ict. 
mF. L. Ball of Pullman, Wash., sold his 
jewelry and optical business on July 1 to W. 
F. Taylor. 

All the travelers of the Burr W. Freer 
Co. started for their Fall trips during the 
second week in July. 

Otto Nauman, jeweler, Gridley, Cal., 
has been robbed. His loss, he reports, is 
between $750 and $1,000. 

Leon Aurich, of Nordman & Aurich, is 
planning to spend the latter part of July at 
Lake Tahoe, with his family. 

Irving I. Schneider, retail jeweler of 825 
4th St. San Diego, Cal., has sold his store 
and business to A. S. Dorfman. 

Harry B. Schreiber of New York and 
Herman Hamburger of Pitzele & Ham- 
burger, New York are expected here. 

Max Newman who is with John Adler, 
in the Mechanics’ Library building, has come 
back from a vacation spent at Lake Tahoe. 

W. Hanson, of A. I. Hall & Son, has re- 
turned from a trip to Oregon. He fished en 
route and found less trout in the streams 
than usual. 

Miss H. Essner, who assists Jack Lewis 
in the Jewelers’ building, is in the Sierra 
Nevada Mountains. Jack Lewis is leaving 
for Oregon. 

Al G. Benard, 704 Market St., has been 
calling on the northwestern trade with his 
factory lines and has brought back a hope- 
ful report from that territory. 

Charles Grandjean, the engraver, who met 
with a serious accident months ago, is be- 
ing congratulated by his friends on being 
back at work, in the Jewelers’ building. 

Edward V. Saunders, western manager 
for the International Silver Co. has re- 
turned to his San Francisco headquarters, 
after visiting Seattle and the northwest. 

E. C. McKeen of the Waltham Watch 
Co., Waltham, Mass; has been calling on 
the trade as has also Alex. Feldenhei- 
mer of Feldenheimer & Jacoby, New York. 

H. C. Rowbotham, the “Pearl King” is 
in San Francisco. On arrival, he stated 
that he intended to wear his Winter cloth- 
ing, but the thermometer jumped up to 
celebrate Fourth of July. 

James Sorensen, a well-known Market 
St. jeweler, is on his honeymoon trip. He 
and his bride are accompanied on their auto- 
mobile tour by Mr. and Mrs. Leslie Soren- 
sen, his son and daughter-in-law. 

Sol Meyer of Meyer & Talbott, Los 
Angeles, is staying in the city, en route 
from the Yosemite. He is calling on the 
trade during his visit. Mr. Meyer enjoyed 
a two weeks’ outing at the Yosemite. 

G. Szabo has severed his connection with 
the Portola Import Co. of the Flood build- 
ing, and states that he is looking for a de- 
sirable location to go into business for 
himself, as an importer of antique jewelry. 

The jewelry interests of the John O. 
White estate, Barstow, Cal. have been 
burned out with a loss, it is claimed of 
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$9,000. The insurance, which has been ad- 
justed and paid, amounted to $4,000: salv- 
age fixtures and stock, $6,000. 

C. H. Spencer, vice-president of Norris, 
Alister-Ball Co. and W. G. Rattray, dia- 
mond man of the same firm, are in the 
city, making their headquarters with W. J. 
Browne, the firm’s represenative with of- 
fices in the Jewelers’ building. 

H. L, Daniel recently moved from Globe, 
Ariz., and established himself in the jewel- 
ry business at Santa Ana, Cal. He passed 
away, after only two weeks of business in 
the southern California city, on June 25. 
Mrs. Daniel, widow of the late jeweler, is 
in charge of the estate. 

California jewelers, calling on the San 
Francisco trade during the past week, in- 
clude:—Herbert Rappe of Watsonville, 
Cal.; H. J. Kuechler, Stockton; Guslander, 
Jr., of Guslander & Son, Willets, H. T. 
Harger, Sacramento, and Otto Wiessen of 
Wiessen & Bailey, Sacramento. 

Members of the jewelry trade, at present, 
are devoting much attention to vacations. 
There was a great exodus from the city 
over July 4th.. Alfred H Bullion spent the 
holidays at Lake Tahoe; S. J. Hammond 
motored with his family to Santa Cruz; 
Jess King took a party out for a cruise on 
his yacht and on the whole those who 
stayed in the city were very much in the 
minority. 

Using a chunk of wood to smash the win- 
dow, thieves stole a dozen gold watches 
from the jewelry store of Max Sanford at 
10114 Union Ave., North, Portland, Ore., 
by the simple process of reaching in and re- 
moving them. Mrs. P. T. Ganes of 492 
Union Ave., N., was awakened by the 
smashing of glass, and, looking out, saw the 
men snatch their loot and run, They seem 
to have escaped. 

A complimentary luncheon of the Whole- 
sale Jewelers’ and Silversmiths’ Associa- 
tion was held on June 29 at the San Fran- 
cisco Commercial Club. Alphonse Jeddis 
presided ‘and those present enjoyed ad- 
dresses by Frederick Whitton, chairman of 
the Northern California Booster campaign 
and Bert Nordman. Mr. Whitton spoke 
enthusiastically of the campaign and the 
plans for bridging the San Francisco Bay, 
and Mr. Nordman described his experiences 
at the recent National Wholesale Jewelers’ 
convention at West Baden, Ind. 








Umaha. 





George Gerner, jeweler of Council Bluffs, 
Ia., plans to go to Helena, Mont., for a 60 
day vacation. 

Among the out of town jewelers who 
were in Omaha during the week were Ed. 
Ernstene, Nebraska City; L. S. Robinson, 
Glenwood, Ia., and M, Spangler, Scotts 
Bluff. ; 

A. Cecha, an Omaha jeweler, has returned 
from a four months’ stay on his farm in 
Alabama. Mr, Cecha has two sons who are 
capable of handling the business in good 
shape when he is away, so he gets his diver- 
sion by going to Alabama for months at a 
time to manage his peanut ranch. 

Arthur Shepard, of the A. F. Smith Co., is 
spending his Summer vacation at Sioux 
Falls, S. D. E. E. Field, of the same com- 


pany, is spending his at Long Island, while 
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Dale Griffith, also of the same house, “has . 
taken up his vacation abode in a- bunga- 
low at Charter Lake on the outskirts of 
Omaha, 

Summarizing the trade of the Omaha ter- 
ritory, A. F. Smith, of the A. F. Smith Co., 
said: “Sterling silver and Sheffield, and 
plated flatware are holding up their end 
better than any other lines in the jewelry 
business at the present time. Watches and 
clocks have been a little slow in comparison 
with these lines. This very fact that 
watches and clocks have been a little more 
slow, has caused a tendency on the part of 
jewelers to cut down the line lower and 
lower. This I believe to be a serious mis- 
take, as there will be a larger demand this 
Fall, and there is consequently sure to be a 
shortage in standard watches this Fall.” 





San Diego, Cal, 


E, C. Thomas, formerly with O. B. Allan 
in Vancouver, has joined the forces of the 
Ernsting Co. as manufacturing jeweler and 
salesman. Scoee eee 

During the night of July 4 burglars 





smashed in a show-window at the California . 


Jewelry Store, 832 5th St., operated by Abe 
Tennenbaum, and stole about $200 worth of 
articles, 


The Bowers Jewelry Co, C. E. W.. 


Bowers, manager, formerly located at 1162 
4th St. is now established at 233 F St. 
Joseph Watson, watchmaker, is with the 
company. 

Local dealers report a very good business 
for the month of June, with ready cash sales 
and collections on time accounts coming itr 
well. One element which enters largely into 
the jewelry and watch trade here is the large 
number of officers and men of the army,. 
navy and marine corps established here, and 
this group is constantly growing as the vari- 
ous military projects are advanced toward 
completion. 





Birmingham, Ala. 





_R. J. Rollins, of Bromberg & Co., is visit- 
ing in Chattanooga. 

Sydney Straus, of New York city, spent 
several days in this city during the past 
week. 

A. B. Bromley, of the Birmingham Jewelry 
Co., is touring through Tennessee in his au- 
tomobile. 

_R. T. Bishop, Jr., who is taking a vaca- 
tion at Mentone, Ala., is in charge of the 
watch department of Bromberg & Co. 

_Two of the large retail jewelers of this 
city were victims of a unique theft. The 
thieves removed a diamond ring in the course 
of the sale and substituted a brass one with 
a glass setting to avoid immediate detection. 
As yet detectives have not been able to locate 
the thieves, plainly professional. 

Bromberg & Co. declined to close at 7 P. M. 
on account of their Kodak department which 
employs eight persons, and their optical de- 
partment. However, the girls leave at six; 
the men remaining until nine. This firm 
finds that their friends and patrons appre- 
ciate the accommodation, and they report 
excellent business, the volume of which has 
been equal to that of any they have experi- 
enced in the past. 
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HE railroad watch trade is well worth 
going after in any community. 
Even though your town is not a di- 
vision point or the home of a large number 
of railroad men, those who are there exert 
a considerable influence on the whole watch 
buying population. 

Besides you will find that many mechan- 
ics, farmers and others whose work de- 
mands a sturdy watch can readily be sold 
on the desirability of owning a real, rail- 
road watch. 


For all these classes of trade you will find 


SOUTH BEND WATCH COMPANY, 
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South Bend Watch Grade 227 a wonderful 
watch to feature. It is a 21 jeweled watch 
of superior’ construction and exceptionally 
well timed, yet its price is moderate so that 
you have a sales leverage in both its quality 
and its low cost. 


Railroad men know that The Watch with 
the Purple Ribbon can de depended upon 
to keep accurate time from inspection to 
inspection, year after year, and thousands of 
jewelers are cashing in on that knowledge 
by pushing the sale of our railroad models. 


Write us for catalog and price list. 


South Bend, Indiana 


For Years, Makers of Standard Railroad Watches. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
hers of the trade generally communicate with Taz 
Jewelers’ Circunar regarding any advantageous 

















device or plan which they are utilizing in con- 
nection with their business. 




















How Do You Feel About It? 





By Davip Harotp Cotcorp, in Leslie’s Weekly* 

















6s— CAN’T help but feel I’m right about 
it!’ Why? Perhaps I had better re- 
late the incident. 

We were planning a national advertising 
campaign in conference with our advertis- 
ing agency. The subject of our next year’s 
advertising schedule—the selection of maga- 
zines—was under discussion. We had de- 
cided to use eight magazines, running a page 
advertisement in each one every month. 
Seven of the eight recommended by the 
agency met with our approval, but the eighth 
consideration had forced our conference 
into a deadlock. Finally, it sifted down to 
a choice between one of two magazines, 
both having a big circulation. Both publi- 
cations had sent their representatives to the 
conference, and with volumes of statistical 
information—curves, graphs, charts, letters, 
all the ammunition of corporation lawyers 
—they had done battle for two hours. We 
fought until noon, and adjourned for lunch 
only to shift the scene of battle. We re- 
turned to the office. Statistics and oratory 
continued until late in the afternoon. We 
were all beginning to get groggy. Finally 
the zero hour came ahd the agency said, 
“Well, it’s up to you; what’s your choice?” 

And I am frank to say—with ample 
apology to all merchandising experts—that 
cold intellect never made that choice. My 
final decision—and I know now that I was 
right—was based on a mental process as 
Naive and instinctive as a red Indian’s. I 
played a “hunch,” if you wish, and I’m 
positively convinced that this indeterminate 
something, call it what you will—instinct, 
emotion, feeling, sentiment, intuition, the 
personal equation, human interest, heart 
throb, or just plain old-fashioned “hunch” 
—enters into and tempers 90 per cent. of 
our commercial life. 


“How do you feel about it?” If you 
don’t believe that we Americans are about 
the most emotional crowd in the world— 
even when our pocketbooks are concerned— 
check that expression—“How do you feel 
about it?’—during your business hours to- 
day. I guarantee that it will dominate 


*Reprinted by special permission. 





every conversation. “How do you feel 
about it?” When any expression gets that 
grip on us; when you find it almost the 
conversational medium of exchange and 
measure of value; you can make up your 
mind that it has a significance deeper than 
words. It has become a vital part of our 
thought processes. In fact, the assessed 
valuation of feeling has become so inflated 
that the final criterion of achievement is 
“that grand and glorious feeling.” 

How can we help being warm-blooded 
even in our “better” judgment during the 
business day when that eight hours is 
flanked on each side by the most insidious 
warmth. Most of us “escape” from the 
office at night, when as a matter of fact the 
sense of freedom incumbent with the escape 
is a letting down of the bars of feeling— 
we do things we feel like doing. What a 
marvelous dam must be erected each morn- 
ing that no feeling seeps through to cloud 
our judgment! 

But feeling does leak through. Further- 
more, if you frequent the Rialto you had 
better consider this attribute—of yourself 
—and in others. The man you are trying 
to sell and the salesman that is influencing 
your judgment—both of you are continually 
sparring to reach the chord of feeling and 
set it vibrating. 

Recently I overheard an interesting con- 
versation in the sales manager’s office of a 
prominent automobile company which led 
me to thinking seriously on the subject of 
feeling in business. I had started an inter- 
view when it was interrupted by a young 
salesman breaking unannounced into the of- 
fice, to find out just why he had been fired. 

“But I don’t understand, Mr. Brown,” he 
pleaded, “why I can’t sell cars. I’ve got the 
education. I was a star in economics in the 
University. I understand selling from soup 
to nuts. My appearance is as good as the 
rest of the fellows that are making sales. 
I know I’m not selling and I’m willing to 
take the gaff; but say,” he said so earnestly 
that I felt sorry for him, “won’t you tell 
me why I’m not making good? What's 
wrong with me?” 

“To be frank, your trouble is this,” re- 


plied Brown. “You're too cold—you don’t 
warm your prospect up—he instinctively 
puts up his guard when you start to sell. 
You’re too cold—too intellectual. You've 
got to get a prospect feeling disposed—got 
to get him in a disposition to buy—and you 
don’t arouse that feeling. I’ve watched you 
in action. You weren’t born to sell. You're 
too analytical.” 

But the boy persisted. “Isn’t there some 
place I can learn to warm up to a man? 
Isn’t there a book on the subject? What 
are the methods of getting them to like 
you?” 

“It’s a gift,” the sales manager replied, I 
thought rather curtly, and the lad left 
shortly after, discouraged. 

It made me think—where can a novice get 
that information? Is there a set of rules or 
principles available for the study of human 
nature, aside from a technical discussion on 
psychology? 

If people play “hunches” in their buying 
and selling, how can a man become an artist 
in arousing and directing those feelings 
which constitute a “hunch”? 

There is- a principle, the application of 
which in any association with one’s fellow 
men, works upon those hidden chords of 
feeling, and if it is used intelligently, not 
only “sells” but makes friends, even though 
the case in point is merely trying to induce 
your own little boy to get ready for bed 
when bedtime comes. The principle lies 
deep in the theory of conduct and requires 
some explanation before expounded. 

Life is activity. Feeling accompanies 
every form of activity. The act of drinking 
a warm cup of coffee is accompanied with 
a pleasant feeling, although that feeling is 
obviously less complex than the feeling that 
permeates one’s entire being when a great 
single achievement has been accomplished. 
People act with a purpose in mind. Per- 
sonal action is always purposeful. Conse- 
quently all feeling—which accompanies all 
action—is pleasant in so far as the activity 
leads to the accomplishment of a purpose. 
It is the consciousness of Selfishness or Ego 
that feels strong. Find out the biggest 
selfish interest in an individual’s life, and I'll 
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tell you the source of his feeling. Every- 
thing you say oF do to a person to thwart 
any thought or activity which is designed 
reach a preconceived objective will be 
ynpleasant. When you talk in terms of his 
self-interest, you are setting loose “the 
hunch.” He has the grand and glorious 
feeling when he hears you. ; 

Assume that you've decided that being 
a refrigerator doesn’t make friends, and 
that you recognize that warming-up to a 
person is an art—to be studied and applied. 
Assume for the moment that you are try- 
ing out the art on a “prospect,” how can 
you recognize your progress? In other 
words, how can you tell when he is begin- 
ning “to feel about it”? Scientifically, au- 
thorities differ on this—that is on the 
physical indications of feeling. However, 
there are a few common-sense tests that 
apply. A lack-luster eye indicates that 
your patient is still cold; but if the eye be- 
gins to brighten, feeling is at work. In 
some cases the face flushes slightly. The 
tone of the voice rises. There is a certain 
restlessness manifest—which should not be 
confused with distracted attention—a sub- 
ject’s ambition is rearoused, he wants to get 
up and at it. The breathing is quickened. 
Experimental psychologists have tried to 
measure a change in blood pressure—a 
change in pulse—that accompanies feeling, 
but the results have been unsatisfactory. 
Common sense will tell you whether you 
are making a friend or not. 

However, this appeal to the Self is not 
such a vulgar thing as one might suppose. 
A neighbor was trying to sell his house, 
and in the attempt soon learned the fallacy 
of putting the proposition on a purely com- 
mercial basis. He placed a sign at the front 
of the house which read: 


THIS HOUSE FOR SALE 


The advertisement didn’t “pull,” as they say 
in the profession—nobody stopped to buy. 
A young man on the street, interested in 
advertising, suggested that he change the 
word “house” to “home,” so that it read: 


THIS HOME FOR SALE 


Well, it sold the house. Why? Don’t 
you see the tremendous Self appeal of the 








to 


word “home”? The prospect when he read © 


“home” didn’t see a pile of lumber and 
stone. The word “home” awakened a flood 
of tender sentiments—until he invested the 
brick and mortar with feeling—perhaps an 
open fire, a comfortable chair, a sweet voice 
at evening—children—and all that. 

A play to the sympathies can be made 
cheap, although a sense of good taste 
usually restrains one. The tendency, how- 
ever, is always to the other extreme. Peo- 
ple freeze up. A certain fastidiousness, 
characteristic of urbanites, makes all of us 
assume the pose of cold indifference. It is 
not good form to be sentimental! Haven't 
we overdone this? 

The point was amusingly illustrated by 
an incident a friend related last evening. 
He was describing the eccentricities of a 
nationally known figure in the financial 
world, who had made his fortune and re- 
tired, leaving the conduct of his business to 
some_of the younger men in the organiza- 
tion. My friend had charge of the Chicago 
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branch. He had been called to New York 
by the old gentleman. It seems that the 
head of a publishing house was about to 
retire after a quarter of a century of ser- 
vice and that a farewell dinner was being 
given in his honor to which the old genitle- 
man, a life-long associate, had been invited. 
Dinners bored the old gentleman, and he 
asked my friend to attend in his stead. The 
dinner proved to be a very touching affair 
and at the close, the publisher—ordinarily 
a flint-hearted business man—arose and 
spoke from the heart—tears gathered in his 
eyes as he bade good-bye to his associates 
of a lifetime. 

When my friend reported the next day, 
his employer said: 

“Well, how did old C behave?” 

“He broke down and cried,” replied my 
friend. 

“Was it real?” commented the worldly old 
codger, 

Apologize for a display of feeling, refuse 
to recognize it as a determinate factor in 
every decision, discount it as a guide to con- 
duct, yet I'll wager you prize it beyond all 
else as the reward for your effort. Success 
unaccompanied by a feeling of success is 
insipid and unsatisfying. 

What is there about the nature of feeling 
that distinguishes it from every other proc- 
ess of the human mind—for it is a mental 
attribute? Feeling is that which clothes 
thought and action and gives them warmth 
and personality. Let us follow a few hours’ 
activity common to any man and see how 
it affects him. Mr. Jones arises at 5 A. M. 
to fix the furnace. He finds that the fire 
has gone out. It provoked Jones. He grabs 
the poker and gives the ashes a vicious 
raking, thereby jamming his finger—feeling! 
Later at breakfast he is informed that the 
milk man has not come and there is no 
cream for his coffee—merely an idea—but 
accompanied by feeling! He misses his 
train. He arrives at the office a half-hour 
late, to find that his secretary will be absent 
for the day. Considerable feeling has been 
generated by this time! The ’phone rings. 
“Mr. Brown is waiting, wishes to close Mr. 
Jones on the matter of a new filing system.” 

What chance has poor Mr. Brown? Will 
all the logic in the universe dispel the curse 
of that bruised finger and creamless coffee? 
Will feeling have anything to do with the 
sale? Feeling accompanies every state of 
consciousness. 


Feeling shows the difference between me 
and thee. We can share the same knowl- 
edge, but not the same feeling. Feeling 
gives us personality; knowledge, universal- 
ity. Two men see an automobile bearing 
down on a child in the street. Will it strike 
the child or will it stop in time? There is 
suspense. The brakes are applied. The car 
stops an inch from the child. Both men ex- 
claim. The one, “A miraculous escape,” and 
he thinks of the mother and of his own 
little girl. 

The other, “A wonderful set of brakes, 
I’m going to have them on my car.” 

There’s the difference; the same act 
aroused two contrasting sets of feelings— 
and that contrast is what makes everybody 
a little different from everybody else. 

Feelings are pleasant and painful. As 
feeling accompanies activity and activity ‘is 
an expression of self, in general any activity 
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which develops self is pleasurable and any 
which retards self is painful. A man whe 
loves to travel and meet people chafes in 
an office position, but is happy as a sales- 
man. A good cost accountant dislikes 
change—he hates hotel life. 

Feelings are of two kinds, organic and 
intellectual. Those that are directly asso- 
ciated with the activity of the organs of the 
body are really matters of health and phys- 
ical well-being. Exercise is pleasant. Music 
stimulates a happy frame of mind, but this 
feeling is not dependent on the condition of 
the body, although a good dinner may in- 
tensify its effect. 


Feeling usually accompanies the simplest 
sensations. The mere drinking in of the 
outside world through the eyes, ears, nose 
and mouth—regardless of what we think of 
the contents—is pleasant or unpleasant. The 
ears resent discord. Whispering is phys- 
ically annoying. A loud bang irritates. In 
fact, a number of our descriptive words 
come from our pleasant or unpleasant ex- 
periences with our sense organs. We loathe 
people, which is akin to nausea. We are 
dis-gusted which refers to the gustatory 
nerve. A man is sharp, when he really isn’t 
as sharpness refers to the sense of touch. 
Acute, obtuse, firm, square, clear, bright, 
slow, soft, deep, high and other terms ap- 
plied to humans are reactions of the human 
senses to still life. 


The feeling quality of sound is interest- 
ing. A slow sound stirs up sorrow; a 
quick, lively tune, mirth. Soft tones make 
us melancholy; deep tones, grave. Dis- 
sonance makes us restless—stirs up a long- 
ing—perhaps that is why jazz is ‘so popular, 
as it harmonizes with the ultra-modern 
state of mind. 


When we see we also feel, As expanse of 
light is pleasant; darkness, the opposite. 
We avoid gloomy houses. Colors ‘have 
feeling values. Grays and browns have the 
least. They are neutral or indifferent. Con- 
sequently, if we have to live with any one 
color any length of time, we prefer them. 
Yellow is warm; blue, cold. The more 
civilized we become—the more intellectual 
—the more we are given to neutral colors. 
Savages like bright colors. However, over- 
fastidiousness is always followed by a re- 
action—we return to barbarous styles— 
gaudy silk shirts. 

There are broad general feelings that per- 
vade the intellect in the same way that the 
feeling of health pervades the physical be- 
ing. A feeling of harmony in domestic or 
business relations tempers the entire state 
of mind. No man can be happy in dis- 
cordant surroundings. A feeling of triumph 
or discouragement illuminates or darkens 
one’s whole outlook on life. Fatigue is 
largely the feeling that accompanies mental 
drudgery. The feelings of triviality in- 
sipidity, that all is vanity, of a vexed spirit 
come with a lack of activity or a suppres- 
sion of activity. A vigorous intellect is un- 
happy in a small town. Over-restraint with 
an energetic child produces ire rebellion, 
hate, melancholy and abnormal self-con- 
sciousness, 

Feelings are often disconnected from one’s 
mind and attributed to objects. The object 
becomes dear to the owner. We also at- 
tribute an intellectual valuation to objects, 
but this is different than the feeling for the 
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object. An old broom has little value as 
4 utensil, but may be very valuable as a 
relic. The crucifix is invested with a pow- 
erful religious significance. This transfer- 
ence of feeling to objects has become the 
keynote of modern sales and advertising ; 
it is putting the heart-throb into merchan- 
dise. Modern advertising tries to create for 
the article on sale a corner in the heart of 
the public. It plays on our feelings. 

Do feelings, like actions and thought, be- 
come habits? Do we feel in channels, so 
that as age comes on we can anticipate how 
we feel if we act thus and so? Yes. As 
our feelings give us personality, so charac- 
ter becomes a fixed set of feelings. As 
feeling becomes fixed in its expression, so 
we bring it more completely under control. 
Grief seen in a middle-aged man is one of 
the most tragic facts of experience. We 
see revealed a disorganization of character. 

If all our pleasant feelings could be ar- 
ranged in one column, all of our unpleasant 
feelings in another column, the sum taken 
of each and their difference computed, the 
final result would be written in terms of 
Happiness or Unhappiness. The pleasant 
is relative. Happiness is universal. Pleas- 
use is transitory; Happiness is permanent. 

A stranger strolling along a country 
road saw a small boy sitting astride a 
sharp rail fence. Noticing the unusual posi- 
tion of the boy and the pained expression 
on his face, he stopped to investigate. 

“My boy, why are you sitting on that 
fence?” he asked. 

“Oh, ’cause it feels so good when I get 
off,” drawled the lad. 

The lad was after permanent values. 

“How do you feel about it?” The Ameri- 
can business man has just about crowned 
that homely expression, and it certainly 
has some influence at court. However, I 
would not advocate that we so far forget 
our effort to reduce our business to a 
Scientific basis, that we adopt the other ex- 
treme and start off tomorrow by kissing 
the prospect when we enter his office. Let’s 
not weep on each other’s shirt fronts, 
but let’s recognize the humarn-element, if 
for no other reason than that it is for our 
material advantage to do so. After all, 
I'm not so sure but that the mainspring 
of business is human kindness and the spirit 
of fellow-feeling, anyway. 











Force of Habit 





The detail had just arrived near the front 
lines when the captain looked around and 
noticed a private, hatless and coatless. 

“Where’s the rest of your uniform?” he 
demanded. 

“Back where we came from.” 

“Go back and get i.” 

The private vanished and later reappeared, 
correctly uniformed, but without his rifle. 

“Where’s your gun?” 

“Left it back where we came from.” 

“Listen!” bellowed the captain. “You're 
yng soldier. What were you in civilian 
ife?” 

“Plumber’s 
Legion Weekly. 


assistant.,—The American 
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The Customer Is the Real Boss 


Written Expressly for The Jewelers’ Circular 














[X an address, recently given to his em- 

ployes, Mr, C. L. Pritchett stated that 
the customer is in reality the boss, and nat- 
urally the customer’s desires should be re- 
spectiully considered, for in this manner 
only can real success be gained. 

Who is the real boss of the store? 

Who is it you and I work for each day? 

Who makes possible your position and 
mine? 

Where does the money come from that 
goes into our envelopes? 

Who is responsible for the store and its 
stocks ? 

The customer, of course. 
we are really working for. 

Did you ever stop to think that if there 
were no customers, there would be no busi- 
ness, no stock, no store, no salary, no job? 

This important person—the customer— 
plays the dual part of being both boss and 
guest. 

Since the customer is in reality our boss, 
we should treat him or her with respect 
and be mindful of his or her desires. 

If by chance you run across a customer 
who seems hard to please, and who seem- 
ingly wishes you to pull out practically 
every article in stock, just remember that 
the customer is the boss and that part of 
the money paid for purchases is the money 
that goes into your pay envelope, 

When a customer seems cross and un- 
reasonable, do not let it annoy you. Smile 
right back, and do not show the slightest 
trace of resentment. If you can smile and 
be polite when the customer is wrong and 
you are right, then you are standing the 
true test of salesmanship. 

By retaining your composure you create 
a cheerful mental atmosphere that will in- 
fluence the customer in the right way, bring 
you the sale and really make you the victor 
of the situation. 

Then, too, since the customer is our 
guest, it is our duty to show the utmost 
courtesy. Show every attention, be a true 
host or hostess, and be sincerely interested 
in any problems that may arise, Put all 
the enthusiasm you possess into making the 
customer feel that it .is his or her store. 

Put a “serve” in service that is helpful 
and sincere. Let the store be known as the 
store of courteous service. 

It was a wise philosopher who once said: 
“Business is a sensitive thing. It goes only 
where invited, and stays only where well 
treated.” That is an axiom that all should 
know and remember, 

A famous merchant once attributed his 
great business success to the fact that he 
always placed himself, figuratively, both be- 
hind and in front of the counter. In other 
words, he always “put himself in the other 
fellow’s place.” 

In an address, Woodrow Wilson once 
said, “A business exists for a community, 
not a community for a business.” And this 


That is who 


statement covers the situation very nicely. 
We occupy our positions to serve the com- 
munity, which is but a large number of 
customers, or bosses, and we betray our 
trust when we do not serve willingly, cheer- 
fully, and to the best of our ability. 

Once upon a time, quite a good many 
years ago, there was a farmer boy who 
lived near Pittsfield, Mass, His ambition 
was to be a merchant, and in the course of 
time a storekeeper in Pittsfield made him 
an apprentice. The lad had a penchant of 
always regarding the customer as his real 
boss, and in going to the extreme to ren- 
der a satisfactory service. 

But this was in the dark ages of retailing, 
when storekeeping was more a matter of 
barter and trade. The result was that after 
six months of service the employer sent 
the boy back home on the farm as a failure. 

Undaunted by his experience, with a heart 
full of courage, and the conviction that he 
was right in his belief: that the customer is 
boss, this lad went West to seek his for- 
tune. 

That lad was the late Marshall Field, 

In Chicago the farmer boy found em- 
ployment where he -could practice the doc- 
trine of service he believed in. He applied 
his principles and theories the ~Massachu- 
setts merchant had rejected, and the busi- 
ness grew by leaps and bounds. Today the 
name of Marshall Field is known through- 
out the world, and the Marshall Field store 
stands as a great monument to the “theory” 
that “The Customer Is Boss.” R. H. B. 





Smile Awhile 





“Blank says he never paid a doctor’s bill 
in his life.” 

“Exceptionally healthy, eh?” 

“No; exceptionally poor pay.”’—Boston 
Transcript. 

x * * 

“Smart couple.” 

“What makes you think so?” 

“Why, they feed the baby garlic so that 
they can find it in the dark.”—National 
Warriors Magazine. 

* * * 

What a change since your father was a 
ooy. Women vote, and father can’t drink 
booze. Home is not what it used to be— 
Iron Mt. Road Item, 

* ok * 

Over the front of a new Greek “hot 
dog” restaurant, gaily painted, a big yellow 
sign read: “Two Years’ Service in the 
Army.” 

An inquisitive customer, impressed by 
the patriotic suggestion, asked the proprie- 
tor: 

“Pete, what was your branch and where 
were you?” 

“I was right dere in Camp Sherman from 
the start. I hada fine hot dog place there,” 
the food dispenser answered. 


. 
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SE advertisements that are light and 
snappy in tone. Folks at this time of 
the year are much more likely to make pur- 
chases of some particular jeweler because 
of whim or because something strikes their 
fancy than they are because of weighty 
arguments which would influence them dur- 
ing the Winter. Therefore the advertise- 
ment which is light and catchy is most 
likely to be the most successful in creating 
sales for the jeweler in August. _ 

Emphasize the coolness and splendid ven- 
tilation of your store in your advertising 
and on your window cards. Drive home the 
fact that to come to your store during the 
month of August to make a purchase or 
to look around is to give oneself a cool, 
delightful treat. 

Be sure to change your window displays 
frequently during the month of August. 
August is the time of the year when folks 
are particularly on the lookout for some- 
thing new. It is the time of the year when 
they are especially impressed in a bad way 
by window displays which look as though 
they hadn’t been changed all Summer. And 
when a window display gives a possible 
customer the impression that the dealer is 
slow and not up-to-the-minute, it is a mighty 
bad thing for that dealer’s business and 
reputation. 

Watch the August advertisements in the 
periodicals for the ads of the various manu- 
facturers and distributors of the goods you 
carry and then pattern your own advertis- 
ing and your window displays along the line 
of these advertisements. All the advertise- 
ments of the manufacturers and distributors 
are gotten up by advertisement experts and 
the suggestions which they offer can be 
used to splendid advantage by the jeweler. 

Watch your trade paper carefully and use 
all the suggestions it carries for increasing 
your business during the hot season. 

Secure a list of the young people who 
are going away to college in the Fall. This 
list could be secured without the slightest 
difficulty from the principal of the local 
high school or from the superintendent of 
schools, Then get in touch with the parents 
of these young people and solicit the parents 
on useful articles of jewelry for the students 
to take to college with them. Clocks, toilet 
goods, watches, vacuum bottles, table ware 
—all these articles are needed by the aver- 
age college student. Impress upon the 
parents the fact that such articles as these 
are not bulky and can be easily transported 
and therefore make just about the best 
sort of going-away presents for college 
young folks. Quite a lot of business ought 
to result from solicitation of this sort. Of 
course the solicitation could be by means 
of personal calls or by direct mail adver- 
tising. 

Do different things in your window dis- 
Plays, in your newspaper advertising and in 
your store promotion work from what the 
other jewelers in your city are doing. Folks 
will be sure to notice these things because 


this is the time of the year when little 
things attract and hold their attention. 

The full moon on August comes on the 
eighteenth of the month. Use this fact 
for the purpose of emphasizing the romance 
of the jewelry business, Suggest to the 
young men of the city that the night of the 
full moon would be a splendid time for 
giving engagement rings to those young 
ladies they have been courting through the 
Summer. If this sort of a thing was made 
the subject of an advertisement the ad 
would be pretty sure to be widely read 
and quite extensively commented upon, 
which would be a good thing for the jewel- 
er’s business. 

Folks like to deal with live-wire, growing 
stores, so it would be a splendid stunt for 
the store to use charts in its show window 
which demonstrate the way that it is doing 
more business this August than it did a 
year ago. To do this would be to impress 
the folks with the idea that the store was 
right up and stepping ahead all the time, 
in spite of the business depression and the 
hot weather, 

Secure a list of the young people who 
will enter high school this Fall. This list 
could very easily be secured from the super- 
intendent of schools or from the principal 
of the high school. Then make a drive on 
the parents of these young people for the 
purpose of inducing the parents to purchase 
watches for their children. When - child 
starts in high school is the proper time 
to make him realize that he is coming of 
age and the best way to make him realize 
this fact is by presenting him with a watch 
and making the presentation the occasion 
for a heart-to-heart talk. Undoubtedly it 
would be possible for the jeweler to work 
up considerable business in this way, 

Next to June, September is the big month 
for fashionable weddings. So it would be 
worth while for the jeweler to watch the 
local papers carefully for the announce- 
ments of engagements and approaching mar- 
riages and to then get in touch with the 
relatives and friends of the prospective 
brides, In this way the dealer would be 
putting his name prominently before the 
folks who will be sure to be in the mar- 
ket for wedding presents during the month 
of September. 

Cups and trophies for the Fall and Win- 
ter sporting events are quite frequently pur- 
chased in August and then exhibited for 
the purpose of arousing interest in the com- 
ing events and for the purpose of getting 
more entrants in the events. So it would 
be a wise move for the jeweler to get in 
touch with the director of athletics in the 
local Y. M. C. A. and Y, W. C. A. and 
with the athletic director at the high school 
and so on for the purpose of showing these 
directors what good trophies and cups the 
jeweler’s store can furnish. To do this 
would be to put the jeweler right in line 
for some good business from these folks. 

Fall is one of the clean-up times of the 
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year. And it is Fall that many housewives 
and home owners feel like purchasing new 
things for their homes for use during the 
Winter months. This being the case it 
should be a profitable stunt for the jeweler 
to stage a drive directed at those folks 
who are tired of seeing the old things 
around the house all the time and who want 
new ornaments, new silverware and so on. 
If a special “Freshen Up Your Home Sale” 
was staged in which such articles were 
offered at special prices and during which 
the store emphasized the increased pep and 
optimism which comes with having new 
things in the house, the store would be sure 
to do quite a satisfactory amount of busi- 
ness, 

What was the most popular kind of 
jewelry sold by the store during the Sum- 
mer time? An interesting window display 
could be arranged on this theme. In the 
display the most popular kind of jewelry 
might be given a good display and grouped 
around this might be the four or five next 
best sellers. The store might then comment 
—on window cards—as to the reasons for 
the popularity of the various kinds of 
jewelry. And all this should serve as a 
distinct booster for still further sales of 
the articles exhibited. 

What are the new Fall styles in jewelry? 
August would be the time to have a win- 
dow display of the new styles. And with 
such a display there should be cards tell- | 
ing just what the changes in styles are and | 
so on. This should start off the Fall busi- : 
ness with a rush. 





Practical Publicity for the Retailer . 
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of out-of-town visitors who come to the 
metropolis in the summer time to see the 
sights. He would not have done the busi- 
ness, however, had he not done creative ad- 
vertising. Merchandising must be studied 
and it is a very fascinating study. Get the 
right goods, the goods that sell, and then 
advertise them attractively both in the news- 
paper and in the show window. 

Selling requires ingenuity and thought in 
order that you may be able to buy the kind 
of merchandise that will appeal. The hope- 
ful man always gets some kind of business 
somewhere, because he develops it. He 
knows that business is not born, but de- 
veloped. 

An impetus has already been given to 
building in many sections and many people 
will want to build their own home. Several 
years’ exemption from taxation in New 
York State is one inducement. Workers 
are being employed at prices below the scale 
fixed by the building trades council and this 
too has stimulated the movement. 

Every new home buyer is a prospect for 
a new clock or some little piece of silver, 
which are essentials, not luxuries. Talk up 
in your advertising the economic value of . 
correct time keeping in the home as well as 
everywhere else. This is one of the func- 
tions of the Horological Institute of Amer- 
ica, recently started in Washington, D, C. 








Morris S:. Wasserman, Tulsa, Okla., has 
notified creditors that he has sold his busi- 
ness to the A, Y. Boswell Co. 
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NEVER-WIND 














A Good Selling Article 
Retails $35.00 {ei3 


the Rockies) 
Shows a Good Profit 
Guaranteed so Years 
Runs without Winding 


A Wonderful Window Attraction 





NEVER-WIND 


Stand 11 in. high, has 4% in. Porcelain Dial. 
Diameter of base 7 in. Clear Glass Globe. 
If your jobber does not handle 


Write Direct 


GIFFANY cise CORPORAGION 


——$—___ 








Ring Mountings 


“EverWite” 18 Kt. White Gold 


also 





18 Kt. Green Gold with EverWite Tops 
14 Kt. Green and 14 Kt. White Gold 


Sample package sent to responsible jewelers 
on request 


The Eureka Jewelry Co. 


247 N.J.R.R. Ave. NEWARK, N. J. 








Veit Bros. 


181 Harman Street 
BROOKLYN, N. Y. 





-. CENUINE 
200 V Selections sent on request. 201 V 
Yellow-Gold White-Gold Front—Green-Gold Head 
10. Ke. Geld. ...<. $2.75 Each 10 Kt. Gold..,.... $3.75 Each 
14 Kt. Gold...... 73’ 14 Kt. Gold........ 4.25 “ 








MAY & LUNGERSHOUSEN 


Manufacturing Jewelers 
Originators of the famous octagon and square Platinum rings 
We also make these in 14 Kt. Green Gold with Platinum top. 





Phone, Melrose 
3689 and 1200 


420 East 149th Street, New York 














BUFFALO, N. Y. 
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Practical Publicity for the Retailer. 





Written Expressly for The Jewelers’ Circular by Robert Francis Nattan. 

















The Power of Suggestion in Window 
Display Advertising 

tagging starts the old mental en- 

gine going—just as the motor gives 
the initial impetus to the auto engine— 
and often moves wills to act in accordance 
with another’s will. Plainly, that’s the 
psychology of the process. The power of 
suggestion in selling has long since been 
recognized and demonstrated. In fact, if 
you will consider the retail jeweler or 
any other retailer whose turnover is very 
low you will find as a rule that he is a 
man who does not use the power of sug- 
gestion, either in his advertising, show 
windows or in any other way. The big 
stores of the country increase their gross 
sales largely by this power, which they 
use to the nth degree. If a certain line 
does not sell, it is due either to the fact 
that it is useless or not wanted, or else is 
not shown or suggested. 

The retail jeweler’s media for suggestion 
are three: (1) the show window, (2) his 
retail advertising and (3) the jeweler him- 
self. The faculty of suggesting gifts for 


any occasion or for different persons in 
various occupations and stations in life is 


SUGGESTIVE WINDOW DISPLAY MADE BY A NEW YORK RETAILER IN CO-OPERATION WITH A MANUFACTURER WITH 


a very valuable one and should be cultivated. 
It is an asset to every merchant, and it 
is real capital, because it is productive, when 
sensibly used. 

Worthy manufacturers who go to con- 
siderable expense and effort to suggest ap- 
propriate merchandise to the consumer and 
thus facilitate dealer selling, deserve co- 
operation. The manufacturing jeweler is 
not a competitor of the retail jeweler 
neither is the wholesaler. These three, man- 
ufacturer, wholesaler and retailer, are links 
in the great chain of distribution and the 
smooth co-operation of the triplicate is most 
essential in order to promote the best in- 
terests of the industry as a unit. 

The jewelry business is unique and it is 
hardly fair even to admit the existence of 
any real competition. How can perishable 
flowers, candy, etc., etc., be compared at all 
with the lasting gift value of jewelry and 
kindred lines? 

The jeweler deals in the very things that 
produce the worthwhile thrills in life— 
thrills of happiness. His wares include the 
beautiful and artistic, the utilitarian and 
essential. In the last two might be classed 
such products as silverware and watches. 
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No mati wants to go around nowadays with 
a sun dial in his pocket or a wooden plate 
on his dining room table. 

The power of suggestion is well illus- 
trated in the beautiful window display 
shown on this page. This display was pre- 
pared by an enterprising manufacturer for 
a large retailer who at first was rather re- 
luctant about installing it. But the results 
which followed this creative effort have 
made him wonder why he hesitated. 

The table gracefully draped with immacu- 
late linen is set in a manner to delight both 
bride and groom and the chosen few who 
may be guests. 

Temptingly placed about the table in in- 
viting cases and arranged in individual sets 
is the silver that gives individuality and 
tone to the appropriately equipped, newly 
founded home. 

There is a lot of romance in merchandis- 
ing, but the trouble is, most retailers do 
not see it and do not take the pains to find 
some one who can see it and weave it into 
a selling story that is bound to arouse in- 
terest. 

Current Advertising 


Among all-year-round jewelers is Norbert 
Bertl of Newark, N. J. He has recently 
gotten out some very attractive little fold- 
ers which may be mailed under a one-cent 
stamp. ‘They measure five inches wide by 
six and a half inches in length. Tipped in 
on the first inside page are beautiful land- 
scape and surf views, printed in three colors.. 
The text and borders of the folders are 
printed in light brown. Some of the copy 
used is illustrated herewith. Mr. Bertl has- 
been distributing the horoscope cards men-- 
tioned in his ads with much success. They 
always seem to arouse human curiosity and 
are retained. There is real selling power in 
most of his announcements. ~Read, for ex- 
ample, the copy beginning “Power of Repu- 
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J. ROGERS SILVER CO., Inc. 


MANUFACTURERS 


Silver Plated Hollowware o 


Jobbing Trade Only Solicited 
13-15 LAIGHT STREET NEW YORK 
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HOPE MFG. CO. 


July 13, 1921, 








Galleries Trade Mark 
H 
for the D EHOP E 
Jeweler’s Enameled—Sterling—Plated—Plate 


Trade Cuff-Links, Separable Buttons 
and Ribbon Sautoirs 


2 
Wholesalers ask for price list and samples 
NATIONAL FINDING CO Retailers get information from wholesalers 
° 








Tel BRANCHES: Factory and Main Office 
Market 244, 18-20 Columbia St., Newark, N. J. 111 Fifth Ave.......... New York 102 Friendship St. 
Catalogues sent on request. 1102 Heyworth Bldg...... Chicago 


322 Phelan Bldg., San Francisco Providence, R. b, 
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Chinese Jade Jewelry 


Brooches, Rings and Earrings 
Filigree Leaf and Dragon Mountings 


\T 


NEW YORK 


Ask for Memo. package. 
Asiatic Art Jewelry Co. 


12 John St., New York Tel. Cortland 5921 





N 


in the platinum line that you can’t find, 
if you 


“Look under the Sun” [aed | The New “Dorothy” Ribbon Braceletiza.icx 
, Branch Office: 803 Heyworth Bldg., Chicago, Ill. 7. = . 








Safe, strong, inexpensive and 
OZ well made in the finest of rolled 
‘ont gold plate. 
vi Write us for the name of a job- 
ber near you who has them for 
Fall delivery. 


R.A. Shaw & Co., Attleboro, Mass. Wtise~are Collar Pines Links, ete 







































ff ae So — 
Engine Turned 14K Gold. each ARTHUR JOHNSON MFG. CO., Inc. 
Zion mblem Gel each Sterling Silver ........- 1.00 ench 
Picatet Cutten 14K: Gold. 52.20 come On Dicalet Sabon” "$155 enmt 14-16 Church St., New York 


Made by LIEBERFREUND BROS., Manufacturing Jewelers 
Originators of this Mazuza Charm—Sole makers and distributors. 






































° ODD SHAPE 
Genuine Walrus Teeth | | watch Classes 
The demand for our Elk Charms mounted in 10K. S. G. at Perfect Fitting—Dust Proof 
$3.00 has been so great that we advise you to place your order Ruger & Keihe - Mage a 
at once to insure prompt delivery. 
AETNA SPECIALTY CoO. THE BUYERS’ DIRECTORY 
1AM — NEW YORK Price $1.00 
mociettinnss wnmacessie The Jewelers’ Circular, 11 John St., New York 




















Retail Advertising Department. 
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tation.” This jeweler capitalizes to advan- 
tage his 43 years of prestige. 
x * * 

The Albert Samuels Co., San Francisco, 
Cal., has been doing noteworthy advertising 
for some time. An example of one instruc- 
tive advertisement 1s shown in that begin- 
ning “Guarantees that Don t. The guaran- 
tee bug-bear has been with the jeweler for 
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Guarantees 


That Don’t 


In a country town one time, the citizens were debating 
the granting of. a franchise to a second telephone company. 
Among othe: chjections was the question of the new com- 
pany's financial responsibility and its ability to make good if the first 
company withdrew. “I'll guarantee it,” said an enthusiast. Ca look- 
ing him up it was found that he was the $100-a-month janitor of a 
school. His guarantee wouldn't have supplied the telephone direc- 
tories, if put to the test. Which illustrates the fact that guarantees are 
0 better than the guarantor. 


It is a practice in some jewelry stores to give written guarantees 
with diamonds sold. We used to do it ourselves. Now we merely 
state the facts and let the customer buy on his faith and belief in us. 
We have seen many guarantees that were misleading. deceive, 
but usually they are merely incomplete. Cnce we examined a diamond 
that was guaranteed “perfect” and found seven flaws in it. The other 
day a gentleman expressed disappointment over the price offered him 
for his four-carat stone, which was accompanied by a written guarantee 
certifying that it was blue-white and flawless. 


: But the guarantee omitted any mention of brilliancy. The stone 
had been badly cut. Fully three-fourths of a carat of material should 
have been cut and polished away in order'to get the exact angles best 
calculated to refract and reflect light and thereby attain maximum 
brilliancy or sparkle. Therefore the pce offered him was for a 
properly cut stone of three-fourths carat tess weight. So the only 
sensible conclusion 1s that if you can’t trust a firm's diamonds you can't 
trust their guarantee. Choose a store you can trust. There are plenty 
of them in San Franessco. If you*can't find what you want here 
we'll name a half dozen that will show you the right kind of diamonds. 


Charge accounts are invited. Diamonds, 
wedding rings and jewelry may be bought 
with complete salisfaction by mail 


Copyright, 1920, The Albert 5. Semucie Co 
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HONEST ADVERTISING 


many years. Many points which may offer 
suggestions to other jewelers will be found 
in the last-mentioned advertisement. “If you 
cannot trust a firm’s diamonds, you cannot 
trust its guarantee,” says the advertiser. 
“Choose a store you can trust. There are 
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plenty of them in San Francisco. If you 
cannot find what you want here we will 
mention a half dozen that will show you the 
right kind of diamonds.” 

This is refreshing advertising, straight- 
forward and magnanimous. Its tone in- 
spires confidence and faith. 

ee 

Originality marks the very attractive ad- 
vertisement of Spaulding & Co., Chicago. 
The text is convincing. “Good Silver never 
becomes ‘old’ except in its associations,” 
might be featured to advantage generally by 
jewelers, particularly now in the endeavor 
to increase silver sales. It was interesting 
indeed to find one jeweler whose silver sales 
amounted to 25 per cent of his gross 
sales. Many large stores disclose a per- 
centage of only eight per cent. of the gross 
sales. Co-operative selling effort among 
manufacturer, wholesaler and retailer can 
do much to correct this and to increase 
turnover. The retailer, of course, must be 
able to enjoy an adequate profit for his time 
and effort, after deducting cost of doing 
business. Insufficient profit means insuffi- 
cient incentive. 


Jewelers’ Selling Percentages in July and 
August 

A BUFFALO jeweler in July one year, 
did a business that amounted to eight 

per cent. of his gross sales, which was quite 

good. Many other jewelers did over six 

per cent. in that sweltering month, which 

is generally considered unproductive. 

A jeweler in Chillicothe, Ohio, did over 
nine per cent. but that, of course, was ex- 
ceptional. Nevertheless, the summer time 
need not be entirely devoid of business. If 
tourists visit the city, they are prospects 
and must be invited inside by attractive win- 
dow displays showing wanted merchandise, 
that is merchandise that will appeal to tour- 
ists, things which cry “take me home with 
you.” 

In the hot month of August, a jeweler in 
Los Angeles, Cal., one year, did nearly nine 
per cent. of his gross sales which was 
greater than his business in September, Oc- 
tober, or in any other month, in fact, except 
December. The biggest business ever done 
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by a certain New York jeweler one year, 
outside of December, was in August. This 
is easily explained because of the number 





(Continued on page 125) 
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esate is favored for 
Wedding Gifts because, —_ 
its dail/ use,it blends into the 
family life and perpetuates 
its memories . 


Gifs should be selected with 
the thought of permanence- 

silver never becomes old 
except in its associations . 


Silverware costs less today. 
Spaulding prices are now, 
as always,consistent with 
market values . 


‘We request the privilege of showing- 
you the many distinctive designs of 
period and ern silverware when 
you are ready to make a selection. 


SPAULDING & Co. 


Goldsmiths - Silversmiths -Jewelers 
Michigan Boulevard at Van Buren St. Chicago 
Paris - 23 Rue de ta Paiw 





EXCELLENT SILVER ADVERTISING 





POWER OF FICTITIOUSNESS & IGNORANCE 
beret cance Rea en 0 Come Deamend 

a eae Lg Sonica 

Qube." Vis Beats bende hs whetee ccd tistade 
POWER OF SATISFACTION 

PLACE--TEA PARTY 

peated fom a socal sand" T* Genes th oer wih on 

, Saar eae TEs nom Need weer fe 

‘ong eye: Kells oomph eer In fact, she sees now that 


her lacks a 
Popeye pop ras purity. At this very moment the ring ceases to 
Therefore, buying let Quality be first considered and price 


forgotten, but the poor quality makes you 
always repent that you did not pay more attention to the Quality. 


mura" NORBERT BERTL "37 


EXPERT 
BERTL'S REFERENCES: 45 YEARS SERVING THREE GENERATIONS OF BRIDES. 


1921 MAY 921 
WAG SPRINGFIELD «=| San. | Mon.| Tos. | Wed. | The. | Fri. | Set 


Aree 1/2) 3/4 6|7 eu 
wamum | ts | i6|17|18| 1920 | 21 
29 |30/31 


MY SATISFIED CUSTOMERS ARE MY FORTUNE TELLERS, WILL YOU BE ONE OF MINE? 








ESTABLISHED 1876 








RSH 
































One Hundred Years After the Declaration of 
Independence of America. 


BERTL'’S 
Jewelry Store 


was founded. That time woods and farms were our 
For 48 years past we have been on the same 
place, with the same reputation for honest dealing. 
Young women are proud to get their 
Engagement and Wedding Rings 
where grandpa and daddy bought them for grandma and ma. 
With my motto **Service to the public for good quality and 


reasonable prices little store in early beginning grew to a 
large establishment for the comfort of the buyer. 


‘WE HAVE SERVED THREE GENERATIONS 
AND WE ARE READY FOR THE FOURTH 
DIAMOND 


tug rorus’® NORBERT BERTL = “txrcer 


BERTL'S REFERENCES: 45 YEARS SERVING THREE GENERATIONS OF BRIDES. 
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UAE SPRINGFIELD «=| Ses. | Mon.| Tue. | Wed.| Tho. | Fri. | See ESTABLISBED 1878 
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wonsen | i {th [32 | £3 | 24 [48 [16 
comes =| 17/18/19 33 | 3h] 22 [38 WEWARK, MJ, 
[24125 |26 |27|28| 29130) 
ut MY PORTUNE TELLERS, WILL YOU BE ONE OF MINE? 

















Tell It With The Ring 


If she knows it is from Bertl she will be pleased for 
two reasons: 1--She knows that Bertl sells good 
Diamonds only. 2--Annd that her friend got the best, 
value for his money. 
MY REFERENCES--Serving three generations of 
satisfied customers and am ready for the fourth. 

It is worth while to inspect the exhibit of our six large show 
windows, filled with pretty Jewelry, Diamond Solitaires and 
Cluster Diamonds. 

Prices are marked on the goods, which makes a selection a 
comfort. 
tux rorusn NORBERT BERTL ‘txrar 


BERTL’S REFERENCES: 45 YEARS SERVING THREE GENERATIONS OF BRIDES. 
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ARE MY FORTUNE TELLERS, WILL YOU BE ONE OF MINE? 




















COPY RECENTLY USED BY N. BERTL, NEWARK, N. J., IN DAINTY FOLDERS ILLUSTRATED BY THREE-COLOR RURAL AND MARINE SCENES. 
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i 82 Devil demanded a SOUL, 
‘tis said, for Designs that inspired 


ese Cases P Of bah the Wadsworth art 


of fashioning cases for the leading 


watch movements 


the city of Cologne, toward the middle 
of the tenth century, the first master- 
workman of the age was sitting, vainly seek- 
ing inspiration for the erection of a cathedral 
which would “surpass all the buildings of 
the world in grandeur and magnificence.” 


Satan appeared before him in the form of an old 
man—so the chronicle runs—and with his ring 
made tracings in the sand, only to erase what he 
had drawn. The architect, seeing there the plan 
he had so futilely sought, offered all of his posses- 
sions for it. 


And Satan answered, “I only ask for your soul. 
Tomorrow at midnight ..... I will bring you the 
plan and the pact that you must sign.” 


When they met again the architect by an artful 
fuse secured the plan and, flourishing a piece of 
the True Cross, found protection from Satan's sin- 
ister grasp. Though he saved his soul, his name, 

through Satan's curse, was lost in oblivion. 


Such is the legend of the almost superhuman 
gemus which planned the Cathedral of Cologne. 
Designs that graced its lofty walls ten centuries 
ago endure today, inspiring the Wadsworth artists 
in the fashioning of their watch cases. Thus do the 
ecases shown above reflect the beauty of a great 
Gothic monument. ° 

Whether your need be for a sturdy strap watch 
for sport, a handsome pocket watch for business 
and social wear, or a dainty wnstlet hand-wrought 
in gold or silver or platinum, you “will find among 
the. Wadsworth creatioris a case well suited to 
your taste and purse. 

Not only with an eye to beauty have the 
Wadsworth artists wrought. In every Wadsworth 
case there 1s that sturdiness, that exactness of fit, so 
essential for the protection of the watch movement. 


The watch—a product of two industries 


With great skill the movement maker constructs 
the “movement” or “works”, an intricate mechan- 











The Wadsworth case pictured 
above is unsurpassed in ele- 
gance, in sturdy dependability 





A Wadsworth creation which 
reflects the almost superhuman 
genius of a medi architect 


















ism for the measurement of time. But, for the com- 
pletion of the watch he now turns to the case 
maker, who employs such arnstry in the designing 
of the case as will make the completed watch a 
beautiful article of personal wear. 

Thus it is that for thirty years Wadsworth 
cases have dressed and protected the watch move- 
ments of leading manufacturers and importers. 
Many of the most beautiful, most popular designs 
with which you. are. acquainted are Wadsworth 
creations. ' ; 

When you buy a watch, select a movement that 
your jeweler will recommend and insist that it be 
dressed in a Wadsworth case. The Wadsworth 
name 1s your assurance not only of correct design 
but of the finest material and workmanship. 


Tue WapswortH Watcu Case Company 
CINCINNATI, OHIO 
Makers of watch cases exclusively 
Factories: Dayton, Ky. 


Wy, 
See Fine 























BOVE is a reduced size reproduction of the Wadsworth Saturday Evening Post 
page of July oth. 

This advertisement, in keeping with the other Post, American and Vogue pages of 
1921, is showing the people all over the nation that the Wadsworth artists have 
achieved not only mechanical excellence in their watch cases, but that, with designs 
from the ancient arts, they are making cases of unsurpassed beauty. Thus, Wads- 
worth artistry and Wadsworth advertising are increasing the prestige and profits 
of the jewelers who handle Wadsworth Cases for Fine Watches. 


THe WapswortuH Wartcu Case Co., CINcINNATI, OxIO 
Makers of watch cases exclusively 
Factories: Dayton, Ky. 















































A Clock Run by Electric 


Current 











Written Expressly for The Jewelers’ Circular by Jas. H. Collins 














O the service-triad of light, power 

and heat furnished by electric utility 
corporations, there is now added a fourth 
commodity—time. 

About 90 per cent. of the electrical 
energy used in the United States today 
is alternating current. Through an in- 
vention of Henry E. Warren, primarily 
to maintain alternating current without 
fluctuations in frequency, it is possible 
to attach a special type of clock to ordi- 
nary electric service wires and obtain 
correct time by utilizing the alternations. 

Direct electric current flows in one di- 
rection, like water through a pipe. Alter- 
nating current is divided into infinitesimal 
waves flowing in opposite drections. Di- 
rect current is extremely limited in scope 


because it can be transmitted only a few 
miles. Its voltage or pressure is low, 
and it requires heavy copper cables for 
transmission. Alternating current, on 
the contrary, can be sent long distances 
at high voltage through small wires, hav- 
ing today a practical transmission radius 
of about two hundred miles, as against 
only a few miles for direct current. 
Moreover, its voltage can be increased 
or decreased at any desired point. 

Until the Warren frequency regulator 
was devised, alternating current cycles 
were only reasonably constant. Inac- 
curate measuring instruments, with 
changes in temperature and other condi- 
tions, caused a variation of one per cent. 
or more on either side of the standard. 


By the Warren system, frequency can be 
regulated with such accuracy that, put in 
terms of time, there will not be a varia- 
tion of one or two seconds in a week. 
The Warren method of regulation is by 
a duplex clock having two dials, one 
operated by and recording the frequency 
of the current, and the other cperated by 
an accurate pendulum. Comparison of 
the two clock dials, and frequency ad- 
justment by a switchboard operator to 
keep them together, makes it possible to 
maintain current at a standard within 
one one-thousandth of one per cent. 


Assuming that alternating current at 
sixty cycles per second has been brought 
to this degree of accuracy, its pulsations 
can be used for time-keeping purposes. 
Various styles of clocks are made and 
sold to the public by electric utility cor- 
porations that have installed this regula- 
tor. The chiet purpose for installing 
this regulator is to maintain even speeds 
in motor-driven machinery. The clocks 
are not leased, like the familiar electric 
clock attached to electric circuits, but are 
sold outright, like any other electric ap- 
pliance. Having no clockwork, they are 
not costly, and can be furnished in any 
desired size or type, from the smail 





THE NEW ELECTRIC CLOCK SHOWN INSTALLED IN KITCHEN AND LIBRARY 
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kitchen timepiece to public clocks with 
dials five feet and upwards in diameter. 
They are operated by a small motor 
eared to clock hands, and when in- 
stalled by an electrician, set to correct 
time, and the current turned on, will run 
with no attention and practically no 
variation. Should the electric current be 
interrupted for more than three or four 
seconds, the clock will automatically in- 
dicate that it is incorrect, and can be 
set again. The cost of current for oper- 
ating even a large clock is so small— 
from 10 to 25 cents a year—that electric 
utility companies regard these clocks 
chiefly as a means of rendering a wel- 
come service to their customers. 

According to the inventor’s technical 
description, the synchronous motor driv- 
ing the alternating clock consists of a 
die-cast case which is practically air- 
tight. This case is partially filled with 
fne lubricating oil which remains fluid 
below zero Fahrenheit. Mounted on a 
vertical shait is a very small motor. 
Mounted outside the case and nearly 
encircling the motor is a laminated field 
magnet with heavy copper shaded coils 
on its poled face so as to produce a ro- 
tating magnetic field. The arrangement 
of the magnet with respect to the motor 
is such that the latter, which, with its 
shaft, weighs only 25 grains, is wholly 
supported by magnetic force when run- 
ning. Thus there is absolutely no end 
thrust to the motor shaft. The shaft be- 
ing vertical, pressure against its bearing 
is almost nothing. And as the bearings 
are copiously bathed with oil, wear is 
practically eliminated. Motion is trans- 
mitted from the vertical motor shaft to 
the terminal shaft of the motor, which 
revolves once per minute by a double 
worm-gear reduction. For 60-cycle cur- 
rent, this gear ratio is 3,600 to 1, but it 
can be adjusted for any frequency. The 
entire motor weighs 15% ounces, stands 
. 2% inches high, is 254 inches wide and 
2 9/16 inches deep. It uses about two 
watts of current, but will operate on one- 
tenth of that. The motor, starting from 
rest, will reach synchronous speed in 
about one second. It has sufficient 
power to drive very large clocks. 

The apparatus by which an interrup- 
tion in current is shown, consists of a 
counterbalanced indicator marked with 
the word “Re-set.” Normally, this is 
held out of sight by the magnetic attrac- 
tion in the field of the motor, but any 
interruption of current causes a great 
interruption of this magnetic attraction, 
and the counterweight brings the indi- 
cator in sight. A more complex method 
of guarding against current interruptions 
consists in providing a common spring- 
driven clock movement as an auxiliary 
to the motor, which comes into play 
when the current is interrupted, and 
drives the hands of the clock as well as 
itself, 

These clocks are now being installed 
throughout New England, and one of 
the electric utility companies in Greater 
New York has installed the regulating 
apparatus, and will shortly begin offering 
its customers the alternating current 
clock. “Experience with the first clocks 


THE JEWELERS’ CIRCULAR 


installed around Boston show that electric 
current will tell time with a variation of 
less than one minute in two or three 
months and at distances of 25 miles or 
more from a power station. The system 
seems to be widely adaptable to time- 
keeping in homes, offices, industrial 
plants and public places. According to 
the inventor, it may be substituted for 
the large number of multiple clock sys- 
tems in schools, hotels and other places 
where time service is frequently unsatis- 
factory. All kinds of recording instru- 
ments, such as graphic meters, which 
mark temperature and other data on 
paper ribbons or dials, can be brought 
to a degree of accuracy heretofore not 
easy to attain. Such apparatus driven by 
spring clocks is said to be subject to 
variation in low temperatures. The elec- 
tric clock can also be applied to devices 
like time switches for shutting off lights 
automatically at any desired time, and 
by simple additions to its mechanism the 
alternating current clock can be made to 
strike the hour. 





A New Chronograph Device 





(Written Expressly for THe JEweters’ CiRcULAR 
by FeErpinanp HascHKa.) 


THE use of chronographs for observation 
purposes has created numerous devices 
for increasing their usefulness. When a 
long observation is taken the watch is often 
put in the pocket while thus running. It 
not infrequently happens that the pendant 
is accidentally pushed in in this position and 
the observation therefore lost. 
There are various devices to prevent a 
chronograph from being started or stopped 


PAR 


NEW DEVICE FOR CHRONOGRAPHS 


accidentally, while the watch is carried in 
the pocket. Many of the devices answer 
their purpose more or less efficiently. One 
of the newest. and most effective, however, 
has just been invented by Dr. Walter B. 
James, who had his device placed on one 
of his fine, complicated watches. 

The device is illustrated in the sketch and 
consists of a small eccentric cam on the 
watch bow, which turns with it and prevents 
the crown from being pushed in, except 
when the bow is turned over to the back 
of the watch case, as is naturally done when 
using the chronograph. A, in the sketch 
shows the device from the front; B, from 
the side, and C, when the chronograph is 
being used. 

The device has the great advantage over 
most others of the kind that it is not neces- 
sary to look for a lock or hook to pull out 
before starting the chronograph, but it is 
instantly ready. I a > 








The Staats-Raynes Co., Clinton, Ind., re- 
cently lost articles worth about $250 at 
the hands of a sneak thief. 


133 


Device for Tightening Watch Hands 





HERE is a tool easily made by any watch- 
maker and one that will repay him 
for his trouble many times. 

It may be made out of any old or broken 
pliers provided the handles are all right and 
at least one of the jaws left. 

It will tighten a second hand, big or small, 
perfectly, in a jiffy, and leave the shank of 
the second hand smooth and round with 
no burr, which is often raised by gripping 
with ordinary pliers. 

As will be seen from the drawing, one 
jaw is cut away and filed round and smooth 
while the other is bent up at right angles 
with the handles and a hole through the jaw 





INVENTION OF MR. LAK, A WATCHMAKER, FOR 
TIGHTENING WATCH HANDS 


at A parallel with handles. The hole should 
be about 4 mm. in diameter and counter- 
sunk to fit head of chuck B, which is made 
like a wire chuck from a wire 5 mm. in 
diameter. A hole is drilled from back end 
of chuck 2.75 mm. to within .75 mm. of the 
rounded face, and a hole .75 mm. is drilled 
in exact center through the face into the 
hollow part of the chuck. Three slots are 
sawed into center hole and about half way 
back with a small circular saw, about .45 
or .50 mm. thick. C is a connection enter- 
ing hollow part of chuck and drilled and 
rivoted crosswise so as to form a fulcrum, 
and fastened at either end to rivet D, which 
goes through handle and is securely riveted 
on the inside. 

To tighten a loose second hand put pivot 
brooch through shank of second hand and 
insert into chuck giving a little squeeze on 
the handles and the trick is done. 

If chuck has been properly tempered and 
slots have been cut about .45 or .50 mm. 
this will tighten the largest 18 size hand 
and the smallest bracelet watch hand equal- 
ly well, and is unequalled by anything for 
this purpose on the market. 








Always in Good Humor 





“Here is that suit I bought of you last 
week,” said the angry customer to the tailor. 
“You said you would return my money if 
it was not satisfactory.” 

“That’s what I said,” responded the po- 
lite tailor, rubbing his hands. 

“But I am happy to tell you that I found 
the money to be entirely satisfactory.” 

* * * 


He went into a store to buy his friend 
a comb for Christmas. He was a Boston 
man and careful of his grammar and of 
other folks’ grammar. He asked for a 
man’s comb. “Do you want a narrow 
man’s comb?” asked the clerk. 

“No,” said the careful grammarian, “I 
want a comb for a stout man with rubber 
teeth.” 
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UNITED STATES PATENTS 





Issue of June 14, 1921 


1,381,121. BELT-BUCKLE. Ernest N. Hvum- 
prey, New Britain, Conn. Filed Nov. 22, 
1920. Serial 425,753. 2 Claims. 

A belt buckle, comprising a main body portion 
including two downturned side bars, each of said 
bars having a longitudinal slot toward its rear 
end, two transverse cross bars connecting the 
downturned side bars at their front and rear ends, 
a gripping slide having a slot near its forward 





end, two oppositely positioned substantially flat 
ears near the rear end and at opposite edges of 
said gripping slide, the length of said ears’ being 
less than the length of said slots, said ears stand- 
ing in said slots and supported by the upper and 
lower edges thereof to hold said gripping slide in 
position ‘at the underside of the main body, said 
slide having a gripping portion arranged to co-act 
with the transverse bar at the forward edge of 
the main body to hold a strap therebetween. 

1jiiiz. BELT-BUCKLE. Ernest N. Hum- 

‘?-prrey, New Britain. Conn. Filed Mar. 28, 

1921. Serial 456,079. 1 Claim. 

A belt buckle comprising an elongated front 
plate, two rearwardly directed flanges extending 
longitudinally of the same at the upper and lower 
edge thereof and forming a belt passage between 
them,'a belt gripping plate pivoted at one end to 
said flanges near one end of the front plate and 
at the back of the belt passage, a lever having a 


cam shoulder coacting with the free end of the 
gripping plate, said lever being pivoted to said 
flanges rear the opposite end of the front plate, 
and means for securing a belt to said lever where- 
by the strain of a belt thereon will hold the lever 
in the belt gripping position. 

1,381,144. BELT-BUCKLE. Ort E. Warpner, 
New Britain, Conn., assignor to Traut & 
Hine Mfg. Co., New Britain, Conn. Filed 
Nov. 22, 1920. Serial 425,733. 1 Claim. 

In a belt buckle, the combination of a front 
plate having rearwardly extending flanges along 
two opposite edges, a belt gripping roller having 

Pivot pins fixed at opposite ends thereof, and 





located eccentrically thereto, and projecting into 
openings in said opposite flanges, a belt attach- 
ing lever having ears at its opposite edges lo- 
cated between the ends of said roller and the 
adjacent flanges and freely pivoted on said pivot 
Pins, the belt engaging face of the roller being 
Toughened, a shoulder on the roller arranged to 


FU 
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be engaged by the belt attaching lever when the 

latter is swung back to positively rotate said 

roller to its belt freeing position. 

1,381,216. LINGERIE-CLASP. Fausto A. Mv- 
SCENTE, Providence, R. I. Filed Mar. 12, 
1921. Serial 451,720. 4 Claims, 

In a lingerie clasp, clamping arms, a bend con- 


oF a 
Ps 


“ fs at 


necting the arms, anda bearing plate having 

looped ends intermediate the arms and supported 

by one arm, 

1,381,225. ALARM-CLOCK, Whuti1am PFEIFER, 
Jr., Jersey City, N. J. Filed Oct. 28, 1919. 
Serial 334,100. 7 Claims. 

The combination with a clock having an alarm 
and mechanism for actuating said alarm, of means 
for rendering said mechanism inoperative, said 
means embodying a member located exteriorly 








of the clock and having spaced points of con- 
nection with the casing thereof whereby said 
member will be capable of movement relative to 
the clock casing, and means carried by said mem- 
ber adapted to render said actuating mechanism 
inoperative. 

1,361,332. SELF-FIT. LIN’: FOUNTAIN-PEN. 
Paut H. Quatmann, Milwaukee, Wis. Filed 
June 1, 1920. Serial 385,445. 7 Claims. 

A self-filling fountain pen comprising a cylin- 
drical body portion, a collapsible ink tube mounted 
therein, an elongated U-shaped spring member 
having its arms initially bowed inwardly and posi- 
tioned within said cylindrical body and upon op- 
posite sides of said tube, plates mounted between 











said arms and said tube and carried by said 
arms, a cap secured upon the upper end of said 
cylindrical body and provided with a bayonet slot, 
a plunger mounted within said cap and having 
a pin adapted to travel within said bayonet slot, 
thereby temporarily locking said plunger in one 
position, said plunger being adapted to bear upon 
the yoke portion of said elongated U-shaped 
spring member and cause the approach of an in- 
termediate portion of said spring arms, thereby 
causing said plates to collapse said ink tube. 
1,381,353. BELT-BUCKLE.. Lowett W. SHIELps, 
Rochester, N. Y., assignor to Hickok Mfg. 
Co., Inc., Rochester, N. Y. Filed July 15, 
1920. Serial 396,541. 4 Claims, 

A belt buckle comprising a frame having a 
clamping surface, a clamping member having a 
slot through which the belt end is passed in 
order to pass between said clamping member and 
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the clamping surface, and means for supporting 
said clamping member for movement over said 
clamping surface to cause a portion of the clamp- 
ing member on one side of the slot to move 
toward and from the clamping surface of the 
frame, and for holding a portion of the clamping 
member on the other side of the slot close to the 
surface when the member is shifted to carry the 
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clamping portion thereof away from the clamping 
surface so as to prevent the belt end being 
passed under the clamping member without being 
passed through the slot in the clamping member. 


1,381,699. BUCKLE. Lawrence E. Basr, Attle- 
boro, Mass., assignor to Baer & Wilde Co., 
Attleboro, Mass. Filed Mar. 19, 1921. Serial 
453,567. 6 Claims. 

In a belt buckle, a female member composed of 
two telescoped parts of U-shape in cross section 
to form front and back plates, the free longi- 
tudinal edges of the front plate being rolled in- 





wardly over the back plate to hold the latter in 
position and to form a female member, adjust- 
able belt engaging means borne by the back 
plate, a male member having curled longitudinal 
edges received by the female member and having 
its said edges engaged with and between the curled 
edges of the female member, means to secure 
the opposite end of the belt to the male member, 
and a snap fastener having its respective parts 
secured to the male and female members. 
1,381,691. BELT-BUCKLE. Lawrence E. Barr, 
Attleboro, Mass., assignor to Baer & Wilde 
Co., Attleboro, Mass. Filed April 1, 1921. 
Serial 457,609. 2 Claims. 

A belt buckle composed of a front member 
having top and bottom flanges, spaced shanks 
secured to the front member on its rear and hav- 
ing heads, the shanks being formed to extend 
through holes in one end of the belt with the 
latter arranged between the flanges, and a rear 





member formed to have the opposite end of the 
belt permanently attached thereto and to engage 
the first named end of the belt by seating thereon, 
said rear member being formed to be received 
between the flanges of the front member and 
having female parts receiving the heads and the 
shanks and with the latter forming snap fastening 
means for detachingly connecting the two mem- 
bers and for holding the belt engaged with the 
front member throughout the length of the latter. 
1,381,846. TIE-CLIP. Frep S. Maxer, Seekonk, 
Mass., and Ratpn K. Maker, Providence, 
R. I. Filed Jan. 27, 1921. Serial 440,503. 

6 Claims. 
A tie clip provided with a base portion, a 
tongue having its free end arranged in proximity 
to said base portion, and a second tongue forced 





down from the base portion into a position op- 
posed to the said first named tongue whereby 
the said tongues resiliently engage material in- 
terposed therebetween. 

Designs 
58,129. COLLAR-HOLDER, Lawrence E. Bagr, 
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Attleboro, Mass. Filed Jan. 17, 1921. 
438,025. Term of patent 14 years. 


58,153. TIE-CLIP. Frep S. Maker, Seekonk, 


Serial 
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Mass., and RatpH K. Maker, Providence, 


——————F 




















R. I. Filed Jan. 27, 1921. Serial 440,504. 
Term of patent 14 years. 

58,161. SURFACE ORNAMENTATION OF AN 
ARTICLE OF MANUFACTURE. GeorcE 
H. Nevius, East Orange, N. J., assignor to 
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Hugo Schneider, Tarrytown, N. Y. Filed 
Sept. 22, 1917. Serial 192,817. Term of 
patent 3% years. 

58,175. CIGAR-CUTTER. Cart E. Zaprre, 





———S 


Seattle, Wash. Filed Dec. 27, 1920. 

433,490. Term of patent 3% years. 
58,123. COLLAR-CLASP OR SIMILAR AR- 

TICLE. Peter E. Wizerc, Glen Fidge, N. J. 


Serial 





Filed Nov. 26, Term 


1920. 
of patent 14 years. 


Serial 426,652. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration, under the Act of Feb. 20, 
1905, and are published in compliance with Section 

















6 of said Act.] 
Trade-Marks Published June 7, 1921, Con- 
tinued 
Ser. 129,782. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Tuomas D. 
Garp Co., Inc., Worcester, Mass. Filed 
March 16, 1920. 
1-D-G 
Particular description’ of goods.—Badges, Em- 


blems, Medals and Trophies Made of or Plated 
with Precious Metals and Jewelry for Personal 
Wear, Not Including Watches. 
Ciaims use since May, 1906. 
Ser. 143,092. (CLASS 28. JEWELRY AND 
E, L. Locez 
Filed Feb. 2, 1921. 
description of goods.—Emblems, 
Stickpins, Cuff-Links, Finger-Rings, 


PRECIOUS-METAL WARE.) 

Co., Providence, R. I. 

Particular 
Brooches, 


THE JEWELERS’ 


Tie-Clasps and Collar Pins and Keys Which are 


Made of or Plated with Precious Metal. 
Claims use since 1899. 


Trade-Marks Published June 14, 1921 
Ser. 123,515. (CLASS 27. HOROLOGICAL IN- 


) lock 


STRUMENTS.) Hunter H, 
Rockford, Ill. Filed Oct. 7, 1919. 
No exclusive claim being made to the words 
“Clock Case Keeps Clocks Clean.” 
Particular description of goods.—Clock-Cases. 
Claims use since Sept. 1, 1919. 
Ser. 124,839. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Frank W. ALTER, Chicago. 
Filed Nov. 13, 1919. 


uality Jine 


Particular description of goods.—Timepieces. 
Claims use since Jan. 2, 1916. 

Ser. 133,048. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) FaBRIQUE D’HOROLOGERIE 
Erecta Garret & Co., S. A., La Chaux-de- 
Fonds, Switzerland. Filed May 28, 1920. 


E LLECTA. 


Particular description of goods.—Watches and 

Their Parts. 

Claims use since March 8, 1900. 

Ser. 133,049. (CLASS 27, HOROLOGICAL IN- 
STRUMENTS.) FABRIQUE D’HOROLOGERIE 
Execta Gatitet & Co., S. A., La Chaux-de- 
Fonds, Switzerland. Filed May 28, 1920. 


CuTTING, 





ALLET. 


Particular description of goods,—Watches and 
Their Parts. 
Claims use since 1856. 
Ser. 139,523. (CLASS 27, HOROLOGICAL IN- 
STRUMENTS.) B. Gutter & Sons, New 
York. Filed Nov. 11, 1920. 


WINALL 


Particular description of goods.—Watches, 
Watchcases, and Watch-Movements. 
Claims use since April 1, 1920. 
Ser. 139,530. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Sicssie Gut- 
TER, New York. Filed Nov. 11, 1920. 


DIA-GEM 


Particular description of goods.—White-Sapphire 

Finger-Rings. 

Claims use since July 1, 1920. 

Ser. 142,414. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Herman D. 
Steet, Philadelphia, Pa. Filed Jan. 18, 1921. 

Exclusive right being disclaimed apart from the 
remainder of the drawing as shown to “Swiss 

Jewel Co. S. A., Locarno (Suisse), Swiss Scien- 

tific’ and to the representation of a jewel. 
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July 13, 192, 


Particular description of goods.—Meter W. 
= , atch, 





and Industrial Jewels and Synthetic and Vatensl 


Cut Stones. 
Claims use since about Jan, 1, 1918, 
Ser. 142,582. (CLASS 27. HOROLOGI 
STRUMENTS.) Buser & Co, eres 
Switzerland. Filed Jan. 22, 1921. 3 


( ESTA) 


Particular description of 

Watch Parts, and Watchworks. 

Claims use since October, 1918, 

Ser. 143,332. (CLASS 28. JEWELRY 
PRECIOUS-METAL WARE.) 
SHERMAN, North Attleboro, Mass, 
8, 1921. 

Consists of the word “Vesclip.” 


Particular description of goods.—Slides for 
Watch-Guards, Sautoirs, and the Like, 
Claims use since Jan. 25, 1921. 
Ser. 144,208. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Warnexe & 


Hay Co., Inc., New York, Filed March 1, 
1921. 


Tue Brivau Par 
description of goods.—Articles of 
Wedding-Rings and Engage. 


g00ds.—Watches, 


AND 
Cuaruzs H, 
Filed Feb, 


Particular 
Jewelry—Namely, 
ment-Rings, 

Claims use since Sept. 17, 1919. 

Ser. 144,274. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) J. B, Bow. 
DEN & Co., New York, N. Y. Filed March 


LILY OF 
THE VALLEY 


Particular description of goods.—Finger-Rings 
of All Kinds. 
Claims use since on or about April 10, 1917. 
Ser. 144,436. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) TAUNTON 
Peart Works, Inc., Taunton, Mass, Fi 
March 7, 1921. 


CHAMP/ON 


Particular ‘escription of goods.—Tie-Clasps, 
Collar-Holders, Collar-Buttons, and Pins for Per- 
sonal Adornment. 
Claims use since Jan, 1, 1921, 
Ser. 145,272. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Cuartes A. 
Keene, New York. Filed March 26, 1921. 


as 


goods.—Artificial 


Particular description of 
Brooches, La- 


Pearls, Necklaces, Bracelets, 
valliéres, and Stickpins. 
Claims use since about March 15, 1921. 
Ser. 145,273. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Cuanies A. 
Keene, New York. Filed March 26, 1921. 


Cs Mahi 


Particular description of 
Pearls, Necklaces, Bracelets, 
valliéres, and Stickpins. 

Claims use since about March 15, 1921. 


goods.—Artificial’ 
Brooches, La — 
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